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AHHOTALLNA

Beenenue. B nacrosiiiee BpeMsi Bisitye I0OaIbHBIX TEONOJUTHYECKIX BHI30OBOB Ha MUPOBBIX PhIHKAX, CAHKIIU-
OHHas TOJUTHKA, CTPYKTYpHas TpaHchopMalys pOCCHIICKON 9KOHOMUKH, 1M poBu3anus 1 nHpopmarusaimsa 6us-
HEC-TIPOTIECCOB KOMIIAHUH U, KaK CJIe/[CTBYE, U3MEHEHNEe MOJIeJIel ITOTPeGUTENbCK OTO TTOBEeHHsT B KOPOHABUPYCHBIT
U TIOCTKOPOHABUPYCHBIN MEPUOJIBI PAJIMKAIBHO MEHSIOT SKOCUCTEMY CTPATErMYECKOTO MEHE/IKMEHTA B IIEJIOM U Tpe-
OYIOT [IEPEOCMBICJEHUS TPaAULIMOHHBIX, OPMEHTHPOBAHHBIX IIPEUMYIIECTBEHHO Ha PECYPCHBIN MOTEHIMal TOBap U
JIUCKPETHBIE TPAHCAKIMU TEOPETUKO-METOM0JOTUYECKUX TOJXO0/I0B K OIIEHKE Pe3YJIETATUBHOCTU YIIPABJIEHYECKO i
CTpaTeruu yAepKaHusl KJIMeHTOB KoMmianuu. Heo6XoauMocCTh ajanraniuy KOMIAHUi U notpebuTeieil K HOBBIM pea-
JIESIM 00YCJIOBHJIA Pa3BUTHE CYILECTBYIONIETO METOAMYECKOTO MHCTPYMEHTAPUs OIEHKU WX B3auMOJElc TBUS C 1ie-
JIBIO YCIEINHOM peasn3aluu yIpaBJIeHuYeCKON CTPAaTeruu yiep:KaHusl KJIUeHTOB KoMmmanuu. lleb ucciaenqoBanust —
pa3paboTarh METOAUKY OIEHKU PEe3yJIBTaTUBHOCTH YIIPABJICHYECKON CTpPaTeruu yaep:KaHus KJIMEHTOB KOMIIAHUN Ha
OCHOBE HPOBEIEHHOTO TEOPETUYECKOro 0630Pa MOAX010B OTEYECTBEHHBIX 1 3apyOesKHbIX McCenoBaTesiell K onpee-
JIEHUIO TIOHATHSI <«YIIPABJIEHUECKasi CTPATETHsI» W BBISIBJIEHUS KJIOYEBBIX MPEUMYIIECTB M HEAOCTATKOB MOJIeJei
OTIEHK! JIeXKAIMX B €e OCHOBE HEMaTepHAa/IbHBIX aKTHBOB.

Marepuansl 1 Metoapl. [Ipu pa3BUTHN TEOPETHUKO-METO/I0JOTNYECKUX TOJIOKEHUN peayu3aliuy yrpaBJeHye -
CKOIi CTpaTeruu yAepKanus KIMEHTOB KOMIIAHUN MCII0JIb30BaIMCh OOIeHayYHbie METObL: CUCTeMaTu3anuu u 0606-
IIEHUS] JaHHbIX, OMOIMOMETPUYECKUii, MOHOIpahMUECKUil, UCTOPUKO-PETPOCIEKTUBHBIN, JIOTMKO-CTPYKTYPHbIH,
NPUYNHHO-CJIE/ICTBEHHBI aHAJIN3 U CUHTE3, TIOUCK U CTPYKTYPUPOBaHE BTOPUYHON MH(MOPMAIUH.

PesynbraTel. ABTOPaMU BbIJIeJIEHBI [IECTh KJIIOUEBBIX TOJIXOJIOB K OTIPe/leIeHuIo e MHUIIUK «YIIPABJIeHYeCKast
cTparterusi», onpejieJieHre JOMOJHEHO C TO3UIMU [EHHOCTHO-OPUEHTHPOBAHHOTO TIO/X0/Ia C AKI[EHTOM Ha TIPOolle-
ypy ylep:Kanus kineHToB. KnaccuduimpoBansl KioueBble MOJIEIN OIIEHKM HeMaTepuasbHBIX aKTUBOB C BhIJeJIe-
HUEM KX IPEUMYIIECTB U HEJOCTATKOB. [Ipe/jioskeH MeToAMYeCKIi TOIX0/[ K OIleHKe Pe3yJIbTaTUBHOCTH YIIPABJIEH-
4YECKOU cTpaTernu yJnepsKaHus KJINEeHTOB KOMIAHUI, B OCHOBE KOTOPOTO JIEXKUT KOHIIETHUST KU3HEHHOTO UKJIA KJIK-
enta (CLV).

O6cy:xaenue. IosyyeHHbie pe3yJibraThl UCC/IEA0BAHUS MOTYT OBITh UCIIOJIb30BaHbI KaK B IIPOLIECCE Pealu3alii
YIIPaBJICHYECKUX CTPATETUH KOMIAHW, TaK W B IEJSAX MOBBIIICHUS 3(P(PEeKTUBHOCTA B3aMMOEHCTBIS KOMIIAHUH 1
KJIMEHTOB.

KJTIOYEBBIE CNOBA: ympasiieHuecKasi CTpaTervst yAepKaHusl KINEHTOB, HEMATePUaIbHbIE AKTUBBI, yIOBJIETBO-
PEHHOCTH, BOBJIEYEHHOCTD, JIOSJIBHOCTD, IOKA3aTeJSd KJIMEHTCKONW 06a3bl KOMIAHWM, SKU3HEHHBI IMKJ KJHEHTa

(CLV)
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(Ekaterinburg, Russia)

ABSTRACT

Introduction. Currently, the impact of global geopolitical challenges on world markets, sanctions policy, struc-
tural transformation of the Russian economy, digitalization and informatization of company business processes and,
as a consequence, changes in consumer behavior patterns in the coronavirus and post-coronavirus periods, are radi-
cally changing the strategic management ecosystem as a whole and require rethinking traditional, primarily focused
on resource potential, goods and discrete transactions, theoretical and methodological approaches for assessing the
performance of the management strategy for retention clients of companies. The need to adapt companies and con-
sumers to new realities has led to the development of existing methodological tools for assessing their interaction in
order to implement successfully management strategies of retention of clients of the company. The purpose of the
study is to develop a methodology for assessing the management strategy performance for retention of companies
clients based on a theoretical review of the domestic and foreign researchers approaches to the definition of the “man-
agement strategy” concept and identifying the key advantages and disadvantages of models for assessing the intan-
gible assets underlying it.

Materials and methods.In the development of theoretical and methodological provisions for implementation of
management strategy of retention clients of companies, general scientific methods were used: systematization and
generalization of data, bibliometric, monographic, historical-retrospective, logical-structural, cause-and-effect anal-
ysis and synthesis, search and structuring of secondary information.

Results.The authors identified six key approaches to defining the definition of “management strategy”; the defi-
nition was supplemented from the position of a value-oriented approach with an emphasis on the customer retention
procedure. The key models for assessing intangible assets are determined, highlighting their advantages and disad-
vantages. Methodological approach to assessing the performance of management strategy for retention clients of
companies has been proposed, which is based on the concept of the customer life-time value (CLV).

Discussions. The results of the study can be used both in the process of implementation of management strategies
of companies and in order to increase the efliciency of interaction between companies and clients.
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= BBEJIEHUE

B mnacrosmee BpeMsi KOMIAHNU HAYUHAIOT BCE
6oJIbllle  KOHKYPUPOBaTh 3a MMEIOIIMECS OIPaHUYeH-
HbIE PECYPCHI, B TOM uucje (PUHAHCOBBIE, TPYIOBBIE,
KJIMeHTcKkre. Bo MHOTOM 3TO CBSI3aHO ¢ JlajibHENIIE i
Tpanchopmanmenn peIHKOB, M poBU3aIell 1 UHPOP-
Marusalueil uMermuxcs GU3HeC-MpPoIeccoB, HebJa-
FOTIPUATHON TEONOJIUTUYECKONH 06CTaHOBKOI, N3MeEHe-
HHEM MOTPeOUTEIbCKOr0 MOBeAeHuss U T.J. B arux
YCJAOBUAX CTAHOBUTCS YPE3BbIYANHO BaKHOHU CI10C006-
HOCTB OM3HECA TPUCIIOCAOINBATHCSA K M3MEHSIOMIMCST
(hakTopam BHelIHell W BHyTPEeHHEW CPEbl C y4ETOM
3(pPEeKTUBHOTO WCTIOTB30BAHNSA WMEIOINXCS CPE/ICTB
U BBISIBJICHUS] TOTEHIMAJIBHBIX BO3MOXKHOCTEH, 00y-
CJIOBJIEHHBIX BHEITHEN Cpeoi.

ITO BO3MOKHO OCYTIECTBUTH C TIOMOTIBIO CTPATeTH-
YEeCKOTO YIpaBJIeHUs, KOTOPOe HpeicTaBjsteT coboi
nporiecc (HOPMUPOBAHUST M peaju3aliid CTPATEruw,
TPUHATUSA U OCYIIECTBJICHUS CTPATETHYECKUX pelrie-
HUM, TIEHTPAJIBLHBIM 3BEHOM KOTOPOTO SIBJISIETCST CTpa-
TETMYECKUH BHIOOP, OCHOBAHHBIH Ha COMOCTaBJIEHM I
COOCTBEHHOTO PECYPCHOTO MOTEHIMANA TPEATIPUSITH 51
C BO3MOKHOCTSIMU W BHEITHUMH YTPO3aMH, a TaKKe
MPOIEAYPY KOHTPOJISI U MOHUTOPWHTA CTPATETUYECKUX
pesyasratos [1-5].

3apy6eKHbIMU YYE€HBIMU B 3HAYMTEJILHOM CTeleHu
paccMaTpUBAIOTCS BOTIPOCHI U TIPOIIECCHI, CBSI3aHHBIE C

pa3paboTKOil CTpaTeruu, HO OTCYTCTBYIOT WJIM pac-
CMaTPUBAIOTCSI TIOBEPXHOCTHO AaCIIEKThI €e peajn3a-
1M1, TEOPETUKO-METO/[0JIOTHYECKUE ACTIEKTHI JTAHHOTO
nporiecca. Tax, aBropsr T. XyTrenpoittep u U. Kisiin-
AWHCT aKINEHTUPYIOT CBO€ BHUMaHHE Ha TOM, 4YTO M3
paccmarpuBaeMbix umu 991 crarbm 1O cTparernu
TOJIbKO 66 (Menee 6,7%) 3aTparvBaiOT TPOLEAYPY ee
peasm3zarmu [6].

B 1982 roay B sxypuane Fortune BbImma craTos, B
KOTOPOU oTMeuasnoch, uto MeHee 10% xopoio pa3pa-
GoTaHHBIX cTpaTernii apdexTuBHO peamusyiorcsal. B
1999 rozy B 9TOM JKe KypHaIe ObUIO IPEACTABJIEHO KC-
creoBaHKe, COMIACHO KOTOPOMY KJIloueBast nmpobjema
70% KOMIaHUi1, KOTOPBIE HE CMOTJIM PEAJIN30BATh CBOU
CTpATeruu, — 9TO HE IJI0Xasl CTPATETHsI, a ee IJI0X0e UC-
nojHenue”,

B coBpeMeHHBIX HCCJAEIOBAHUSIX TAKKe IMOJTBEP-
JKJIAETCST T€3UC O TOM, UTO TPOIIECC Pean3alu CTpa-
TErnu 3aKaHYNBAETCsI Heynadell B caydae 50-70% kom-
nanuii [7-10].

Bo MHOrOM aTo CBsI3aHO C M3MEHEHHEM MOTPeOu-
TEJBCKOTO TIOBEIEHHs], HEOOXOAUMOCTBIO TIPEAPHS-
THU 3aHUMATBCSI HE TOJIBKO MPUBJIEYEHHEM HOBBIX
KJIMEHTOB, HO W y/IEPKAHUEM YiKe UMEIOTUXCS, UTO Jie-
saeT HeaHEKTUBHBIM MIPUMEHEHNE WHCTPYMEHTAPH 5
TPAAUIIMOHHOTO  MapKeTHHTa U MeHe/JKMeHTa B

! Kiechel, W. TIL. (1982). Corporate strategists under fire. Fortune, 106(13), 34-39.
2 Charan, R., Colvin, G. (1999). Why CEOs fail. Fortune, 139(12), 68-78.
3 Carlopio, J., Harvey, M. (2012). Thedevelopment of a social psychological model of strategy implementation. International Jo urnal of Man-

agement, 29(3), 75-85.
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paMKax peaji3aluu yIpaBJIeHYeCKUX CTPATeruii U He
TI03BOJISIET IOCTUTATh CTPATETMYECKUX IIeJIel.

B nacrosiee Bpemsi IPOMCXOJUT CMeIEHnE BeK-
TOpa UCCIAEJOBAHUI OT TPOJyKTA KOMIIAHUYM U OPHEH-
Tamuy Ha ee OusHec-npouecchl ((PUPMOLEHTPUYHDI I
T0/IX0/1) K TOBBINIEHUIO YPOBHSI B3aUMOJIEHCTBUS C
KaueATaMu (KJIMEeHTOTeHTPUYHBIN, IIeHHOCTHO-OPH -
eHTUpoBaHHbIN moaxon) [11].

B cBo10 0uepep, 3TO IPUBOAUT K TPAHCHOPMAIIU 1
yIPaBJeHYECKUX CTpaTeruii KOMIIAHUK B CTOPOHY
yepKaHUS yiKe UMEIOIUXCS KJIUEHTOB, KOTopas 3a-
KJTIOYaeTCsT B y4yeTe IEHHOCTHBIX OpPHEHTAlui IMoTpe-
GuTesieil ¥ MOBBINIEHUN YPOBHS UX KJIMEHTOOPUEHTH -
POBAHHOCTH, a TAK)Ke OKA3bIBAET 3HAUUTENHbHOE BJIMSI-
HUE Ha MCIHOJb30BAaHNE HOBEHINET0 WHCTPYMEHTAPH S
MEHEe/[PKMEHTa, MapKETHUHTOBBIX TEXHOJIOTUH, KJIoUe-
BbIX HeMaTepUaJbHBIX TOKa3zaTeJell (IpuBepKeH-
HOCTB, Y/IOBJIETBOPEHHOCTh U JIOSITBHOCTH KJIMEHTOB,
JIOBEPHE) COBMECTHO C MCIIOJIb3YEMBIMHU B HACTOSIIIEE
BpeMs (UHAHCOBBIMM  TOKasaresiMu  ( PbIHOYHAS
JI0JIs1, IOKa3aTeJ i 060poTa 1 NPUObLIN).

B ycoBUAX TIOBBINICHUS KOHKYPEHIMH 0co6oe
3HaYeHHe MPUOOPETaeT yCTAaHOBJIEHUE JOJITOCPOYHBIX
U B3aUMOBBITO/IHBIX OTHOIIEHUI MEXIy KOMIIAHUEN U
ee HOTpeOUTEIIMU Ha OCHOBE BBbIIIENEPEYHC/IEH HbIX
HeMaTepuasbHbIX aKTHBOB KOMIIAHWUH, YTO aKTyaJu3u-
pYyeT MUMILIEMEHTAIMIO COBPEMEHHBIX KOMMYHHKAIIU-
OHHBIX, WHHOBAIMOHHBIX TEXHOJOIMI, WHCTPYMEHTa-
pus MapKeTHHTa U MeHe)KMEHTa B MPOIeCC peain3a-
1IMM yIPaBJEHYECKON CTpPAaTeruu yjep:KaHus KJueH-
TOB KoMmanum [12].

ABTOpaMM TO7I HEMaTepHaJbHBIMK aKTUBAMH TO-
HUMAaeTCsl COBOKYITHOCTh PECYPCOB M aKTMBOB KOMTIA-
HUW, KOTOpble He UMEIOT (pusmaeckoit Hopmbl, 3a1eti-
CTBYIOTCSI B IIPOIECCE CO3/IaHusI TOBAPOB (yCJyT) B Te-
YyeHne JJUTENbHOTO Tepruojia Bpemenn (6oJblie Toaa),
YYaCTBYIOT B CO3JaHUU LEHHOCTEH, 00ecIiednBaloImux
KOMIIAHMY KOHKYPEHTHOE IMPEUMYIeCTBO HAa PbIHKE U
OTBEYAIONMX TPeOGOBAHUSAM UIEHTUDUIUPYEMOCTU
(BbiesieHne 00beKTa U3 JPYTHX PECYPCOB), HAJIUYMA
Oyaynmx pubbLIEil OT UX KCIOJIb30BAHNS U IPAMOIO
WJIM KOCBEHHOTO KOHTPOJISI CO CTOPOHBI KOMTIAHUH.

O6o061eHre M aHAI3 TEOPETUKO-METOL0JI0THYE-
CKHX TIOJ[XO/IOB K TIPOTIECCY Peau3aiuu yrpaBJieHue-
CKUX CTPATETU I YIepsKaHUsI KIMEHTOB KOMITAHU I TIOKa-
3 HeOOXOAUMOCTD IPUMEHEHHU ST [IEHHOCTHO-OPUEeH-
TUPOBAHHOTO TI0/(X0/a. B paMKax JaHHOTO MOAXO0/a
npeanpusTis GOKyCUPYIOTCS Ha JI0JTOCPOYHBIE B3au-
MOOTHOIIEHHS C MOTPEOUTEISIMHE, MOBbIIEHIE YPOBHS
UX yIOBJETBOPEHHOCTU U JIOSIJIBHOCTU U TIPUMEHEHUe
cTpareruii coxpaHeHust W ylepiKaHus norpebureseil
[13]. Takum o6pasoM, B KadyecTBe KJFOUEBBIX

METOZOJIOTHYECKUX MPUHITTIOB PEaTM3aIMH YIIPABJIEH-
YEeCKOH CTpaTerny yaep>KaHus KJIUeHTOB KOMIIAHWUH, OT-
PasKaIoMX IIEHHOCTHO-OPUEHTH POBAHHBIN TOJIXOJT, MO-
TyT GBITH BBIZIETIEHBI OPUEHTAINS HA JIOJITOCPOYHbIE B3a-
UMOOTHOIICHHUS MEXK/y KOMIaHUel 1 oTpebuTesmu,
HCII0JIb30BAHIE HEMATEPUANBHBIX OTPEOUTETLCKIX
XapaKTepUCTUK, Hapsany ¢ (UHAHCOBBIMHM IOKa3aTe-
aamMu 3 HEKTUBHOCTH AeSITeIbHOCTU TPEANPUSTHH, a
TaK/Ke€ BO3MOJKHOCTH OLIEHKU NPUOBUIBHOCTU Ha KasK-
JIOM 3Tarle KA B3AUMOJIEICTBUS C IOTPEOUTEISIMU.

[IpusHaBast 3HAUMMOCTD PE3YJIBTaTOB 3apyOeKHBIX
UCCJIeIOBAHN, HEOOXOMUMO OTMETUTH AKIEHTHI yde-
HbIX Ha BHYTPEHHUX JII/I60 BHENIHUX JAeTepMHWHaHTaX
peayM3aiy yIpaBJIEHUECKOW CTpPATeTHH YAep:KaHus
KJIMEHTOB KOMIIAHUU 0e3 ydyeTa HeMaTepUaIbHbIX (hak-
TOPOB, UX B3AaMMOCBSI3U U B3AMMOOTHOIIEHUH C KJIMEH-
TaMM¥, HA OCHOBAHUY y4yeTa UX IIeHHOCTeH, YPOBHA YI0-
BJIETBOPEHHOCTH U JIOSIBHOCTH U T.JI.

Kpome Tor0, B 3apy6eskHON 1 0TEeUeCTBEHHO! Hayd-
HOY JiuTepaType He CyIMEeCTBYeT eAMHON TOUKU 3PEHUS
OTHOCHUTEJIBHO TEOPETUYECKMX M METOJO0JOTHYECKIX
aCIeKTOB OIIEHKM HEMaTepPUaJbHBIX aKTHBOB, BOIIPOCHI
CO3/IaHMsI HEMATEPUAJIbHBIX I1IEHHOCTE W MCIIOJIb3ye-
MBbIe TIPH 3TOM MOJIEJIN, METOJUKH U TOJAXO/bI TIPOpa-
GOTaHBl HEJOCTATOYHO ¥ HYXKIAIOTCSA B JOMOJHUTEb-
HOM M3Yy4YEHWHU.

[lesplo TaHHOTO WCCJIEAOBAHUS SBJISETCS Pa3pa-
60TKa METOAUKU OIEHKU PEe3yJBTaTHBHOCTH yIIPaB-
JIEHYECKOH CTpaTernu yjepsKaHus KJIMEHTOB KOMIIa-
HUi. J{JIs 1OCTUKEHUST TIOCTaBJIEHHOU 1iesid chopmy-
JINPOBAHBI CJIEYIOIINE TIEJIH:

e TIpoBeseHne TeOPeTUUECKOTO 0630Pa TOUEK 3pe-
HUA OTEYECTBEHHDLIX U 38.py6e>KHbIX Y4€HbIX OTHOCH-
TEJIbHO Je(UHUIIHN TOHATHS <«yIpaBJIeHUECKasi CTpa-
TETHsi», BbIJIEJICHNE KJIOYEBBIX TOAXOJO0B K TAHHOMY
OTIpe/leJIeHn [0;

o [lpemnoxenne ABTOPCKOTO OTIPEICJICHU 5
«YTPABJIEHYECKOW CTPATErUU yAEPKAHUS KJUEHTOB
KOMIIAHUI» C TO3UIMHM TEHHOCTHO-OPUEHTHPOBAaH-
HOTO TI0JIX0/1a, B OCHOBE KOTOPOTO JIESKUT IIPUMEHEHH €
TEXHOJIOTUIl MapKeTHHTa U MeHe[KMEHTa B Mpoliecce
peaym3aly CTpPaTeruu B KOHTEKCTe YJep>KaHWs KJi-
€HTOB KOMIIAHWH, a TaK)Ke MCIOJIb30BaHIE HEMATEPH-
AJbHBIX XaPaKTEPUCTUK WX B3AMMOJICHCTBS;

e U3yuenue um ocyinecTBieHue Kiaccupuranum
(¢punancosbie, HepUHAHCOBBIE, KOMOUHMPOBAHHBIE
MOJIeJIN) U KPUTUYECKU I aHAIN3 MOJlesieil OTIeHKH He-
MaTepPUAIbHBIX AKTUBOB C BbIIEJEHUEM MX KIIOYEBBIX
MIPENMYIIECTB U HEJIOCTATKOB;

e @opMupoBaHHE METOIMKU OIEHKH Ppe3yJIbra-
TUBHOCTH YIPAaBJEHUYECKOH CTpaTeTuu yaep:KaHus
KJIMEHTOB KOMIIAHUM, TI03BOJISIONIEH OCYIIeCTBUTH
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KOMILJIEKCHYIO MHOTOKPUTEPUAJIBHYIO OIEHKY (DuHAH-
COBBIX M HEMATEPHUAJbHBIX [OKa3arejeil Ha OCHOBE
pacueta rokazareJist 9 HeKTUBHOCTH YIEePKAHUST KIIU -
€HTOB KOMTIaHW.

m  MATEPUAJIbI 11 METO /bl

Teopemuueckuii 0630p nodx0006 K onpedenenuio de-
Qunuyuu <ynpaerenuecxkas cmpamezus>. Ha ocnose
PETPOCHEKTUBHOIO aHaju3a pabOT OTEYECTBEHHBIX U

3apyOeKHbIX  YYEHbIX OTHOCHUTEJNbHO  JAe(pUHULIIN
«yIIPaBJIEHYECKasl CTpaTerus» aBTOPaMU ObLINA Bbijle-
JIEHbl TIATH KJIOYEBBIX IOJXO/IOB: PECyPCHBIH, IIpo-
1IECCHBIN, TTOPTGhENbHBIN, MHHOBAIIMOHHBIN, yIPaBJIeH-
yeckuil (LIEHHOCTHO-OPUEHTUPOBaHHbI) (Tabmuia 1).
B kauecTBe OCHOBHOI 0COOEHHOCTH aBTOPCKOM KJjac-
cuduKalu TOAXO/0B SBJSETCS ydeT NPUMeHEHH s
MapKeTUHTOBBIX TEXHOJIOTUI B MPOIECCE PeaNn3alfn
CTpaTeruu.

Ta6uuna 1 — KioueBbie 10AX0/Ibl K OIPEAEICHNIO TIOHATUSI «yIIPaBJeHYecKast CTpaTerusi»

Table 1 — Key approaches to defining the concept of “management strategy”

Haszsanue
KiroueBblie npeacraBuresu OrmnpeziesieHue ynpaBJieHYECKOl CTpaTeruu
MoJxoaa
Pecypcubrii Aspneesa T.T., Unsacosa E.B. (2009) Crparerusi, OTHOCSIIIASICS K CPelHE- U [OJITOCPOYHON
[14]; Jermsittiparsert K., Pithuk L. o06uiell nein ¥ 3azia4aM OpraHu3aliy, a TakKe K Jes-
(2019); Liu Y., Esangbedo M.O., TEJILHOCTHU, KOTOPAsl BKJIIOUAET paclpejieieHue pecyp-
Bai S. (2019) [15]; Babalola, S.S., COB, IIPeIHA3HAYEHHDBIX JIJIsI JOCTUKEHU TeJIeil 1 co-
Nwanzu C.L. (2020); OTHOCSIIAST UX C pUCKaMU U (paKTOpaMu BHETITHEN
Wasike Shadrack M., OGuU3HEC-CPe]Ibl, AHAJIN3 POU3BOAUTEIBHOCTH U O~
Owino Odhiambo J. (2020) [16]; TeHnmasia Kommanuy. [IpaBuibHO cHOpPMyIUPOBaH-
Yadava AK,, Jamali M.C., Singh S., |Has crparerusi oObeJuHsIET PECYPChl U OCHOBHBIE
Shohada M.A., Qasmi F. (2022) KOMIETEHIUYA OPraHU3alUU A YAOBJIETBOPUTEIb-
HOTO JIOCTHKEHUSI ee Tiesiell 1 3a1a4
IIporeccusrii Punt A.E., Butterworth D.S., [Iporiecc ananmm3a u UCIIOMB30BAHUS TAHHBIX MOHUTO-
de Moor C.L., De Oliveira J.A.A,, PUHTa, MOJIEJND IS HOTYYEHUsT TPUOBLIN 1 OCYIECTB-
Haddon M. (2016) [17] JIEHH ST KOHTPOJISA, a TakyKe Habop Y4eTKO OIpeiesieH-
HBIX [IPaBUJI, UCIIOJIB3YEMBIX [IJIS1 OCYIECTBIICHHS
yIpaBJieHYeCKUX AeWCTBUIN. YTIpaBJeHUIecKas cTpaTe-
IUsl — IUHAMWYECKUI TIPOIECC, KOTOPDI O CHIBAET
3JIEMEHTBl KOHKYPEHTHOTO MPEUMYyIecTBa (MUCCUS U
BU/IEHWE, KINEHTBI 1 PBIHKHU, TIPOAYKTBI U YCIYTH, OT-
JIMYUTEIbHBIE KOMIIETEHIIMU U TIEHHOCTH ), YHUKAJb-
HBI€E JIJIST KasK/I0W OpraHu3aIu
[Hoprdempubrit Hyvari L. (2014) [18] CxoopamHIpoBaHHOE yTIpaBJIeHUE OTHUM WJIU He-
CKOJIBKUMY NOPT(MEsIMI OPTAaHU3AIUU [T IOCTHKe-
HUA KJIIOYEBbIX 3a/la4 KOMIIaHWN. B nero BXOAAT 61/13'
Hec-TIPOIlecChl OPTaHM3aIMH, B PAMKaX KOTOPBIX KOM-
MAHUS YIPABJISET W HANIPABJISET WMEIOIINECs OTPaHM-
YeHHbIE PECYPCHI JIJIsI PEATU3AIMY CBOEH CTPaTeTHH, B
paMKax ee BUJIEHN S, MICCUH U [IEHHOCTeH
Nuanosammonnsnii | lemuzgosa E.B., Kossicuukosa B.A. Crparerust BHeZIpeHN ST WHHOBAIIMOHHBIX TEXHOJIOTUH
(2012) [19]; D®poaos J.I1. (2013) KaK OJ/IHOTO M3 BaXHEUINNX (PAaKTOPOB yCTOMUYUBOTO
[20]; Iyamu T., Roode D. (2012) [21]; | pasBuTust 1 hopMupoBaHnsi KOHKYPEHTHBIX ITIPEUMY-
Tran Q., Tian Y. (2013) [22] mecTs. VIHHOBAIMOHHbBIE TEXHOJOIMU MOTYT ObITh KC-
TI0JIb30BAHBI JIJIS1 Peayn3aluy 1eJlell yIpaBIeHIecKoi
CTpaTeruy, TaK KakK MO3BOJIAIOT CHCTeMaM HPUHATHS
pemennit paborars Gomee 3(pHEKTUBHO M MOBHIIIATH
BEPOSITHOCTh CTPATErMYECKOTO yCIieXa
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neHHocthbiit) ¢ [(2019); Ishumael V., Brighton N.,
MO3UIUU CTpaTe-
Anees R.T.,Nordin N.A.,, Anjum T.,
Cavaliere L.P.L., Heidler P. (2020)
[27]; Pierrend Hernandez S.D.R.
(2020) [28]; Cerdn Islas A,

Cerén Islas H., Cortés Servin E.A.

(2021) [29]; Trenggana A.F.M.,

TUH yAeP/KaHUsI
norpebuTesei

(2021) [30]; Abarca Sanchez Y.,
Barreto Rivera U., Barreto Jara O.,
Diaz Ugarte J.L. (2022) [31];

(2022) [32]; Lovemore C.,
Chavunduka D., Chinofunga S.,

(2023) [33]

Yupasienyeckuii | Barues (2009) [23]; Nieboer N., [Inan melicTBUIL, KOTOPBIA KOMIAHUs Pa3pabaThIBAET
(otnomenuecknti, |Gruis V. (2014) [24]; U BBIIOJIHSIET, YTOObI CO3/1aTh IEHHOCTh (LEHHOCTHbIE
TIEHHOCTHBIH ) Makovhololo P., Batyashe N., OPHUEHTAINN ) JIJIT BCEX 3aMHTEPECOBAHHBIX CTOPOH C
Sekgweleo T., Iyamu T. (2017); HCIIOJIb30BAHUEM MapPKETHHTOBBIX MWHCTPYMEHTOB Ha
Blijlevens J., Elkins M., OCHOBE aHa/IM3a MacIITaboB PHIHKOB U IIPOLYKTOB.
Neelim A. (2023) [25] Crparerus ymnpaBJjieHIs CYIECTBYIONMMA KJIMCH-
TaMU, HAIIPABJICHHAs] HA YCTAHOBJIEHHWE C HUMW B3au-
MOBBITO/[HBIX OTHOIIEHWH, C IIeJIbI0 MOTydeHust pup-
MOI KOHKYPEHTHOTO TPEUMYIIECTBA 1 JOMIHHUPOBA-
HUST HAa PBIHKE B JIOJITOCPOYHON TEPCIIEKTHBE
VnpaBieHueckuii (1€ HHOCTHO-OPHEHTHPOBAHHBI) TOIAX0/ BKIIOYAET
paccMoOTpeHHe TPOLECCOB MPUBJIEYEHUS U yAep:KaHus MoTpedureeii
Vupasiendeckuii |Chavez Orellana E.A., Valdiviezo VYrpassiendeckast cTparerusi yaepsKaHus norpebure-
(oraomenueckuit, |Macias E.A., Valle Sanchez F.A. Jieit — cTpaTerns, OCHOBAHHASI HAa MCIIOJIb30BAHII

Charles M., Munjeri N. (2019) [26];

Wibowo L.A., Rahayu A., Lestari O.

Miranda Barragan A.M., Santamaria
Freire E.J., Guerrero Velastegui C.A.

Marere R.P., Chifamba O., Kaviya M.

MapKeTUHTOBBIX TEXHOJIOTUI U TEXHUK U HATIPABJIEH-
Hasl Ha yJIOBJIETBOPEHNE MOTPEOHOCTEH 1 OKMIaHI T
KJIMEHTOB, TIEPEBOI UX U3 Pa3psi/ia MOTEHIINAIbHBIX U
TEKYIIUX B OCTOSIHHBIX TIOKYIATesei, MOBbIIEHe
YPOBHSI UX JIOBEPUS, IPUBEPIKEHHOCTH U JIOSLIBHOCTH,
cO3/laHue COBMECTHBIX I[EHHOCTEN U MOCTPOEHNE BbI-
TOZIHBIX B3aWMOOTHOIIEHU B IOJITOCPOYHON TEPCIIEK-
THUBE HA TPOTSKEHUH BCETO CPOKA B3AMMO/IENCTBUS C
HOTPEGUTEIIMU C TEJIbI0 CHUKEHMST OTTOKA KJIUEHTORB
U NOBBIIEHUST KOHKYPEHTOCIIOCOOHOCTH U MPUOBLIB-
HOCTH KOMIIAHU U

Hcmounux: cocTaBieHo aBTOpaMH Ha 0cHOB e 678,

Cpenu TOAXOM0OB K oOmpeseseHnio eduHU N
«yTpaBJieHYeCKasl CTpaTeTust» MO-TPeKHEMY BCTpeya-
10TCA TPAAUIMOHHDIEe (PeCyPCHBIN, TPOIIECCHBIN, WHHO-
BAIMOHHBIHN, TTOPTGhENBHBIN ), KOTOPBIE CTABAT BO TJIABY
yIJla CTPATeTU¥ BUIEHUS U MUCCHIO Pa3BUTHUS KOMIIA-
HUM, HaGOp CTpaTerMyecKux Iesieil v 3axad, COOTBET-
CTBYIOIIETO UM MHCTPYMEHTAPUs U pecypcHoro obecrie-
KOHKYPEHTOCTIOCOOHOCTD,

YEeHH A, KOHKYPEHTHbIE€

HPEerMYIIeCTBAa KOMIIAHUN U UX YHUKAJIbHbIE 0COOEHHO-
CTH, yTPaBJI€HYECKUE PEIeHNs, HABBIKU U KOMIIETEH-
MK COTPYAHUKOB, yIpaBJjeHue OusHec-moprdenem
KOMTIAHUH ¥ ee TIOTEeHITNAIOM, aHaIn3 (PaKTOPOB BHETII-
Hell Ou3HEeC-cpelbl, y4eT HOTPeOHOCTEd M OKUIaHui
PBIHKA C TIEJIbI0 MAKCUMUBAIMK TPUOBLIN U MOBBIIIEHU S
3(pPexTUBHOCTU U YCTONYNBOCTH IESITETHHOCTH OPTa-
HU3aINN.

4 Jermsittiparsert, K., Pithuk, L. (2019). Exploring the link between adaptability, information technology, agility, mutual trust, and flexibility
of a humanitarian supply chain. International Journal of Innovation, Creativity and Change, 5(2), 432-447.
5 Babalola, S. S., Nwanzu, C. L. (2020). Role of organizational strategy and entrepreneurial orientation on organizational effectiveness. Inter-

national Journal of Entrepreneurship, 24(1), 1-15.

6 Yadava, A. K., Jamali, M. C., Singh, S., Shohada, M. A., Qasmi, E (2022). Analysing The Effect Of Strategy, Innovation, Networks And
Complexity On Organisational Adaptability — The Mediating Effect Of Leadership. Manager — The British Journal of Administrative Manage-

ment, 58(1), 166-181.

7 Makovhololo, P., Batyashe, N., Sekgweleo, T., Iyamu, T. (2017). Diffusion of innovation theory for information technology decision making
in organisational strategy. Journal of Contemporary Management, 14, 461-481.

8 Chavez Orellana, E. A., Valdiviezo Macias, E. A., Valle Sanchez, E A. (2019). Marketing estratégico para la retencién de clientes en la
Comercializadora Coronel Touma Corcorto S.A. en el Cantén Durdn. Revista Observatorio de la Economia Latinoamericana, 1-19.
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Bmecte ¢ TeM, ncxonad ns tTabaninl 1, UMeeTcs MHO-
JKE€CTBO OIpEeIeJIeHU I YIpaBJeHUYECKUX CTpPATETUi, B
OCHOBE KOTOPBIX aKIEHT J[eJaeTCsi Ha COBMECTHOE CO-
3/aHKe HEHHOCTEN ¢ MOTpeOUTEeIsIMY, TEPEBOJ UX U3
paspsijia TOTEHIMATbHBIX B MOCTOSIHHBIX KJIMEHTOB U
CHUJKEHUE WX OTTOKA, BOBJIEYEHNE COTPYIHIUKOB KOM-
MAaHUM K aKTUBHOMY COTPYIHUYECTBY C KOHTpPAareH-
TaMU, y4eT MHEHU I, OKUAHNUI U IIEHHOCTHBIX OPHEH-
TaIMii BCEX 3aMHTEPECOBAHHBIX CTOPOH (CTEHKXOJIIe-
POB) Ha OCHOBE OIIEHKU YPOBHS WX Y/IOBJIETBOPEHHO-
CTH, JIOSJIBHOCTH, JIOBEPUS U TPUBEPKEHHOCTH, yCTa-
HOBJIEHUE JIOJITOCPDOYHBIX W B3aWMOBBITO/[HBIX B3aUMO-
OTHOLHeHI/IfI C l'[OTpe6I/ITe.TI$[MI/I7 KN CIIOJIb30BaHME MHHO-
BAIMOHHBIX, KOMMYHUKAIMOHHBIX M MaPKETHUHTOBBIX
TEXHOJIOTUI ¥ UWHCTPYMEHTAPUsI B PaMKaX pean3aiiin
yIPaBJIEHYECKON CTPATETUH.

B otsmmyme oT TpaaMIMOHHOIO TOAXO0/A B MEHEIK-
MEHTe, B PAMKaX KOTOPOTO TIO/i YIIPaBJIeHYECKOH cTpa-
Terveil MOHMMAaEeTCsT KOMILIEKCHBINA TUIAH Pa3BUTHS OP-
TaHU3AIMK, UMEIONNI CBOE 11eJIbIO BBISIBJIEHNE U pea-
JIN3AIMIO JIOJITOCPOYHBIX CTPATErMYeCKUX Iejiell KOM-
MAHW¥, aBTOPAMU B JIONOJHEHHE K PACCMOTPEHHBIM
MOJIX0/IaM TIPEJIJIOKEHO OIpe/ieieHre B paMKaxX OTHO-
[IEHYECKOTO WJIN yIPABJIEHIECKOTO (1E€HHOCTHO-OPH -
€HTUPOBAHHOTO) TMOJ[X0/Ia B KOHTEKCTE Mpoliecca yaep-
JKaHUS KJIMEHTOB: yIpaBJIeHYeCKasi CTpaTerus yaepska-
HUS KJIMEHTOB — CHUCTeMa JIeHCTBUH MO YIIPaBJIECHUIO U
Pa3BUTHIO KOMIIAHUY, UMEIOTIAsl CBOEH 11eibio (hopMu-
pOBaHUe 0JTOCPOUYHBIX B3aUMOOTHOIIEHUN C MOTpe-
OGuTeISIMU ¥ MOBBIIIEHIE YPOBHS UX YAOBJIETBOPEHHO-
CTH, BOBJIEYEHHOCTU U JIOSIIbHOCTH HA MPOTSIKEHUU
BCEro TEpHoJa B3aMMOJIEHCTBUS C MOTpeOuTeIeM
(’KM3HEHHOTO IMKJA KiareHTta) [34].

O6o01ieHre ¥ aHaju3 TEOPETHKO-MeTOL0J0rnYe-
CKUX TIO/IXO/IOB K IIPOIECCY peayu3aliuil yIpaBJieHye -
CKUX CTpaTeruii yjepxKaHus KJIMEHTOB T0Ka3aaun Heob-
XOAMMOCTb IPUMEHEHHST IIEHHOCTHO-OPUEHTHPOBAH-
HOTO T0/IX0/1a. B pamMKax JJaHHOTO T0/X0/1a TIPeIpusi-
TSI QOKYCUPYIOTCS HA JOJTOCPOYHBIE B3aMMOOTHOIIIE-
HHUS C TOTPeOGUTENISIMU, TIOBBIIEHUE YPOBHS WX YIO-
BJIETBOPEHHOCTH U JIOSIIBHOCTU U IPUMEHEHHE CTpaTe-
rUil cOXpaHeHus: u ynepsxanus norpeburesneit [13]. Ta-
KM 00pasoM, B KauyecTBe KJIOUEBBIX METO0JIOrnYe-
CKUX TIPUHIUIIOB Peajn3aluyl ylpaBJieH4ecKol cTpa-
TETUU yJIEPKaHUST KJIMEHTOB, OTPAKAIONMX I[E€H-
HOCTHO-OPUEHTHPOBAHHBINA TIOAX0/[, MOTYT OBITh BbIJle-
JIEHbI OPHMEHTAILUsT Ha [OJITOCPOYHBbIE B3aMMOOTHOIIIE-
HMS MEKIY KOMIAHUEH U MOTPeOUTENAMU, UCIIOAb30-
BaHWEe HeMaTepPHa/bHBIX TOTPEOUTENBCKIUX XapaKTe-

PUCTUK, Hapsiy ¢ (DUHAHCOBBIMM TIOKa3aTesisiMu 3(d-
(PEeKTUBHOCTU NEATENbHOCTA TPEANPUATHH, a TaKXKe
BO3MOJKHOCTb OLIEHKH TIPUOBLIBHOCTH HAa KakKIOM
aTale IMKJIA B3aUMOIEeNCTBUS C IOTPeOUTENSAMU.

Memoouueckue noodxodvt K ouenxe nemamepu-
anbHLIX AKMUE08 6 Npouecce peanu3auuu Ynpae-
JIEHUeCKol cmpamezuu Y0epicanus KJIueHmos Kom-
nanuii. B npoiiecce olleHKM HEMAaTEPUAJIbHBIX AKTHUBOB
CPel MCIOJIb3YEMbIX METOJIOB, MOAXO/0B U MOJIeJeit
MOTYT ObITh BbII€JIEHbI «CKAHANHABCKAs» U «CEBEPO-
aMEePUKAHCKasT» MIKOJIBL.

[IpencraBurenu «CKaHIMHABCKO IIKOJTBI »
(K-E. Sveiby®, L. Edvinsson, G. Roos, A. Rylander
Eklund w ap.) oueHMBaIOT MHTENIEKTYaJbHBIA Kalld-
TaJl C TIOMOIIBI0 HEMATEPUAJBbHBIX AKTUBOB, PACKPbI-
BaIOT KauecTBeHHble, He(DWHAHCOBBIE MOJETUA OIEHKU
HEMAaTepHaJbHbIX AaKTUBOB M UCCJENYIOT B3AUMOCBSI3U
MEeXIy peann3ariell cTpaTeTrii KOMIAHWH U MCIOJb-
30BaHMEM HEMATEPHUAJBHBIX XapaKTepucTuk [35, 36].

B T0 xe BpeMms B dokyce uccienoBaHnii «ceBepo-
amepukanckoii» mkoabsl  (B.  Lev; N. DBontis,
T. Stewart!®, B. Marr, J. H. Daum!! u ap.) naxogurcsa
I[ByeIII/IHCTBO N CII0JIb30BaHU A (l)I/IHaHCOBbIX NH/IUKATO-
POB JIeITEJIHOCTA OPraHU3AlMil U HEMATePUAIbHBIX
mokazateneit [37, 38].

CTOUT OTMETUTH HATUUKE OTIPEIETIEHHON YCIOBHO-
CTH paz/ieJieHnsl TIOJIX0/I0B «CKaHIMHABCKON» U «CeBe-
POaMEPUKAHCKO» IIKOJI B OIIEHKE HEMaTepUabHBIX
aKTUBOB. Tak, B HAYYHOU JIUTEPAType UMEIOTCS TaKKe
TOYKHM 3PEHUsI YYEHbIX, KOTOPblE KOHCOJUIUPYIOT
«CKAHJIMHABCKYIO» U «CEBEPOAMEPUKAHCKYIO» IIKOJI bl
C TIEJIBI0 TIOJTyYEHUST KOMIUIEKCHOM OIEHKU HeMaTepu-
AJIbHBIX WHIUKATOPOB, B YaCTHOCTU HA OCHOBE METOJIO-
JIOTUU  MCCIef0BaHUN  cOaJaHCHPOBAHHON —CHUCTEMbI
nmokazateneit /I. II. Hoprona u P. C. Kanmana u moaenu
Value Chain Scoreboard, npennoxentoit B. Jlesom.

Ha ocHoBe 0630pa HayuHbix paboT 3apyOesHbIX
[39-42] n oreuecTBeHHBIX [43, 44] y4eHbIX aBTOpaMu
BbIZleJIEHbl (DITHAHCOBBIE, He(DUHAHCOBbIE U KOMOUHU-
POBaHHBbIE MOJIEJIA OIEHKU HEMATePHAJbHBIX AKTUBOB
[45, 46], koTOpBIE TIpencTaBaeHb Ha puc. 1.

Boizesisisi KioueBble MPEMMYIIECTBA U HEOCTATKH
MPE/ICTABJIEHHBIX Ha pUCYHKe 1 Mojesell OTleHKN HeMa-
TEPUAJIbHBIX AKTUBOB, CTOUT OTMETUTb, YTO B HACTOSI-
1ee BpeMsl He CYNIECTBYET e[UHOU YHUBepPCATbHO I
MOJIEJIA OTIEHKM HeMaTepUAIbHBIX aKTUBOB. Kaskmas
13 HUX UMeeT CBOU JIOCTOMHCTBA U HEJOCTATKHU, CBOIO
1IEJIEBYIO HATIPABJIEHHOCTh, WHCTPYMEHTAPUI.

9 Sveiby, K. — E. (2010). Methods for Measuring Intangible Assets. Management and Organization. Helsinki, 1-12.
10 Crioapt T. A. UnTenexTyanbbiii karmran. Hosbrii nctounnk Gorartcta oprammsanmit. — M.: [Tokosenue, 2007. 368 c.
' Daum, J. H. Intangibles Assets and Value Creation. 1 edition. John Wiley & Sons, Bognor Regis, 2003. 444 p.
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MduHaHCOBbIE MOJIEJIH OLIEHKH HEMaTEpUaJIbHBIX

AKTHBOB

Market-to-book value ratio

Tobin’s Q value

Economic value added (EVA)

Knowledge capital value (KCV)

Financial method of intangible assets meas-
urement (FIMIAM)

Market value added (MVA)

2 He(l)l/lHaHCOBble MOJAC/IH OLICHKH HEMATECPHUAJIBHBIX

AKTHUBOB

Scandia Navigator

The Intangible Assets Monitor

Balanced Scorecard

Value Chain Scoreboard

Intellectual Capital Statement

prnIIbI Mojeieldl OLleHKHU HEMaTCPpHUAJIbHbIX AKTUBOB

3 KomOuHupoBaHHbIE MOeJIM OLIEHKH

HEeMaTEepHaJbHbBIX AKTUBOB

Value Added Intellectual Coefficient (VAIC)

Calculated Intangible Value (CIV)

Return on assets (ROA)

Customer lifetime value (CLV)

PI/IcyHOK 1-— KJI&CCI/I(bI/IKaL[I/II/I MOIIC.HCﬁ OIIEHKN HEMaTe€PpUaJIbHbIX aKTHBOB

Figure 1 — Classifications of models for assessing of intangible assets

Tak, (pUHAHCOBBIE MOJENN OLEHKU HeMaTepHasb-
HbIx aktuBOoB (Market-to-book value ratio, Tobin’s Q
value, Economic value added (EVA) u ap.) xapakrepu-
3YIOTCsI IIPOCTOTON HMPHMEHEHHS, XOPOIIEH afalTupy-
€MOCTBIO K BHEIITHUM YCJIOBUSIM U IIPOTHOCTUYECKUM U
BO3MOKHOCTAIMHU, C WCIIOJb30BAHUEM HPOBEPEHHBIX
CTATUCTUYECKUX JAHHBIX ¥ (PMHAHCOBON OTYETHOCTH K

12

JIETKOCTBIO B WHTEPIIPETANHU MOJTYYEHHBIX HTOTOBBIX
3HaueHui [47]. B kauecTBe KJIIOUEBOTO HEOCTATKA T10-
HMOOHBIX MOJIEJIell BBICTYIAET IMOCTPOEHUE CJIOKHBIX
MaTeMaTHYeCKuX Mojeell, TPeOYImnX BHECEHUs
GOJIBIIOTO KOJMYECTBA KOPPEKTHPOBOK B 3aBUCUMOCTH
OT U3MEHEeHUsT BHeIlTHel cpebl.
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Hedunancosbie moneau (Skandia Navigator, The
Intangible Assets Monitor, Balanced Scorecard u ap.)
BBICTYTIAIOT B KaYeCTBE MHCTPYMEHTA CTPATETHYECKOID
yTIPaBJIeHNsT KOMIaHel Ha OCHOBe aHaam3a (HaKTOpoB
BHeEITHe!l W BHYTPEHHEH Cpelbl C Tebi0 MOCTUKEHUS
KOHKYPEHTHBIX TPEUMYIIECTB, CHUKEHUST CTpaTernye-
CKUX PUCKOB, JIOCTHKEHUS KJTIOYEBBIX CTPATETNYECKUX
Hejgeil M ycTOMYMBOU KOHKypeHTocrnocobHocTu [48].
Kpowme Toro, ncnons3oBanne mojo0HbIX MOAEIEH CIo-
coOCTBYeT Pa3BUTHIO BHYTPEHHIX KOMMYHUKAITIH KOM-
MAHUY U TOBBIMIEHUIO YPOBHSI BOBJEUYEHHOCTU COTPY/I-
HUKOB B JIeJie TOCTHKEHNS CTPaTETMYECKUX 3a1a4. Bme-
CTe C TeM, JaHHbIE MOEJHU JOCTATOUYHO TPYAOEMKH, TAK
Kak TpebyoT OOJBIINX BPEMEHHBIX 3aTpaT ¥ BJIaleHNs
GOJIBIIINM MacCCUBOM JIaHHBIX, MOTYT HE YYUTHIBATH MHE-
HUST ¥ MHTEPECHI BCEX 3aMHTEPECOBAHHBIX CTEHKXOJI/IE-
POB, a IpuMeHeHNe He(hMHAHCOBBIX MOJIesiell oueHb MH-
JIMBYLY 2JIN3UPOBAHO JIJISI KAKIOW 13 KOMIIAHITY U HE MO-
JKeT 0XBaThIBAaTh BCe HeMaTepuasbHble akTUBbL Hako-
Hell, OTCYTCTBHUE KaKOH -/in60 (hMHAHCOBOM OIIEHKY HeMa-
TepUaJbHBIX aKTUBOB MIPUBOIUT K TOMY, UTO OHH OTIEHH-
BAIOTCsI KOCBEHHO, (€3 MPUBSIZKU K PEAJIBHOMY TI0JI0Ke-
HUIO JIeJ1 B KOMTIAHU .

Haxonen, ucnosibdoBanie KOMOUHUPOBAHHBIX MO-
JeJieid oleHky HemarepuasibHbix aktuBoB (Value Added
Intellectual Coefficient (VAIC), Calculated Intangible
Value (CIV), Return on assets (ROA), Customer
lifetime value (CLV)) umeer 0JHO HEOCHOPUMOE TIpe-
UMYIIECTBO Tlepel] APYTHMHU METOIAMK — 3TO COUETAaHWE
BO3MOJKHOCTEN (PUHAHCOBBIX U HE(MUHAHCOBLIX MOjie-
Jiell, IPOrHO3upoBaHue OyAyIUX NPUObLIEH KOMITAHUN
3a CYeT MUCKOHTHPOBAHUS TEKYINEH BBIPYUKH, a TAKKe
paccMoTpeHre HapaBHE ¢ (DMHAHCOBBIMHU MOKA3ATEISIMU
(mpomaxu, IpUOBLTH, BBIPYYKa, 0/ Ha PHIHKE) Heu-
HaHCOBbBIX MHAMKATOPOB C MO3NIHUHN KJ/IOYEBbIX CTeﬁK'
XOJIIEPOB KOMIIAHUH, TAKUX KaK YAOBJIETBOPEHHOCTH,
BOBJIEUEHHOCTb, JIOSITTBHOCTD ¥ TIPUBEP;KEHHOCTD, TIEP-
coHasm3anus cepuca u T.71. [49-51].

TakuM 00pa3oM, Ha OCHOBAaHUU PACCMOTPEHHBIX
MOJIeJIell OTEHKM HeMaTePHaJbHBIX aKTUBOB B Kade-
CTBe OCHOBHOM I flajibHEelIero uccaenoBaius Oyaer
OPUMEHATBCS KOMOWHUPOBAHHASL MOJENb OLEHKU He-

MaTepUalbHbIX aKTUBOB — MOJIEJ/b KU3HEHHOTO IKJIA
kmuenta (CLV).

® PE3VJIBTATDI

Memoouxa ouenxu pesyivmamusHocmu ynpae-
JIeHUeCKoll cmpamezuu Y0epicanus KaueHmos Kom-
nanuii. B nporiecce ananmiza MeTOAMYECKUX TIOJXO/I0B
K OIIEHKE Pe3YJIBTaTMBHOCTU YIIPABJICHUECKOU CcTpare-
Tnu yJep;kainsda KJIMEHTOB KOMHaHl/If/)I aBTOPaMU BbISAB-
JIEHO, YTO Ha MPaKTHKe HanOoJIblliee PacipOCTPAHEHH e
TOJIYYUJIN TIOJIXOJIbI, CBSI3AHHBIE C OIEHKOUW BJIVSTHUS

(puHAHCOBBIX TIOKa3aTesiell HA UX AEeSITEeTBbHOCTD, TaKUX
Kak 1pUObLIb, BHIPyYKa, PbIHOYHas 10Js. Bmecre ¢
TEM, CYIIECTBYIOIINE METOIUKH OIIEHKU Pe3yJIBTaTuB-
HOCTH YHPaBJIEHYECKUX CTPATETHH yiep:KaHUus KIMeH-
TOB KOMIIaHK# 6a3upyloTcs Ha aHajmse norpebHocTe i
KJIMEHTOB, a HEe IIEHHOCTel, JIeKalluX B UX OCHOBE, HE
3aTparuBaiOT HEMaTepUAJIbHbIE TIOKA3aTeJH, TaKue KakK
HoTpeOUTENIbCKAs. YIOBJIETBOPEHHOCTh U JIOSJIBHOCTb
U WX BJMSIHME HAa YPOBEHb yepsKaHus noTpeduTeseil.
DparmeHTapHOCTh WX PUMEHEHUSI, OTCYTCTBUE yUeTa
B3aMMOCBSI3€ll ¥ B3aMMOBJIMSHUSI HEMaTEPUATBHBIX
daxTopoB Ha 3(PPEKTUBHOCTD B3aUMOAENCTBUSI KOM-
NaHui U motpebuTeNnell MOAYEPKUBAIOT IEaecooOpas-
HOCTb KOMIUIEKCHON MHOTOKPUTEPUAJIBHON OIEHKN U
COBEPIIEHCTBOBAHMST  YIPABJEHYECKUX  CTPATETHi
yiep;KaHUs KJIMEHTOB KOMIIAHUA.

Kpome Ttoro, GOJIBHIMHCTBO WMEIOIIMXCA OTede-
CTBEHHBIX U 3apyOesKHBIX TI0IX0/I0B MMEIOT B CBOEI OC-
HOBE CJIOKHBIM MaTeMaTHM4eCcKUH ammapar, KOTOPBIH
TPYZHO TPUMEHUTb B MPAKTUYECKOW [€STEIBHOCTU
KOMIIAaHUH W pa3paboTaTh ajeKBaTHble KOHKPETHO MU
BHeIlIHell ¥ BHYTpPEHHeH cpejie yIpaBJeHYeCKHe CTpa-
TETUN yIeP>KaHUST KJIMEHTOB KOMIIAHU .

Hakoweli, 1101X0/1bl, UCIOJIB3YIOIINE UHCTPYMEHTA-
pHI OLIEHKN KM3HEHHOTO IKJIA TIOTpeduTeneii, copep-
IIIEHHO He YYWUTHIBAIOT 3aTpaThl HA MPUBJIEYEHHE II0-
TpebuTesell U He COOTHOCAT MX C YPOBHEM YEPKaHUS
norpeduTesen.

BoinosiHenHast aBTOpaMM CHCTEMAaTU3AIMsT W KJac-
cuduKaIys METO/IOB OIIEHKN HeMaTepHaJbHBIX aKTH-
BOB TaKkke MOKa3ajga OTCYTCTBHE €IMHON METOJIUKHU
orleHKN 3(P(PEeKTUBHOCTH B3aUMOAENCTBUSI KOMIIAHUU
u norpebureseil, Haauune GUHAHCOBBIX, HeDUHAHCO-
BbIX U KOMOMHUPOBAHHBIX IOAX0J0B K OLIEHKE HeMaTe-
PHAJIBHBIX aKTUBOB B IIPOIIECCE PEATU3AIMH YIIPABJIEH-
YeCKUX CTPaTernil yJaep:KaHus KJINEHTOB KOMIIAHUH.

B aroii cBsiI3u aBTOpaMu TPEIJIOKEHA METOAUKA
OIIEHKN Pe3yJBTaTUBHOCTH YIpaBJIEeHYECKOH cTpare-
MU yJIEeP>KaHUsl KJIMEHTOB KOMIIAHWH, KOTOPas, B OT-
JIn4ue OT CYHIECTBYIONMX, TO3BOJISIET OCYIHIECTBUTH
KOMILJIEKCHYIO MHOTOKPUTEPUAJIBHYIO OIeHKY (DUHAH-
COBBIX M HeMaTepUAJIBHBIX IOKa3aTesJell B3auMOJei-
CTBUsI KOMIAaHUH u nioTpebureneii (puc. 2).

B kauecTBe HOBU3HBI MPUMEHSIEMON METOIUKH BB
CTyIlIaeT pacyeT NOoKasaTeedl KAMEeHTCKO# 6asbl Ipej-
MIPUATUN, TAKUX KaK KU3HEHHBI UK KauenTa (CLV),
pacxobl Ha tpuBJiedenrne norpeburesein (CAC) u uro-
TOBbBIii NoKa3artesb 3P PeKTUBHOCTH Y/IePIKAHMS KJINeH-
toB (CLV/CAC), a Tak:ke ompe/iesieHrie KOHKYPEHTHOU
TO3UIIMK KOMIIAaHWI Ha OCHOBE MHCTPYMEHTapus Mart-
putibl Tomncona- CTpuKIIeHa, 4TO O3BOJISIET BHIOPATH 1
peasn3oBaTh Hanbojiee TPUOBLIbHbIE YIIPaBJIeHIECKUe
crpareruu [45].
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Jran 1. Onpesenenne TeKylleid CUTyallMM HA PbIHKe U
OLeHKA BJMSIHUA (aKTOpOB BHelIHeil M BHYTpPeHHell cpeabl
[Ipemuym-cermeHT Cpennuii cermeHT DKOHOM-CETMEHT
Jran 2. OnpeaesieHe MHTErpajbLHOro NnokasareJisi 3(pGeKTUBHOCTH \
B3aHMO/IEHCTBUSI KOMIIAHUNA W MOTpeduTeei
4 Y4
Ormpenernenue GakTopos, Omnpenenenne GopM 1 OmpeneneHne GpakTOpoB Jo-
HNMEIOIX 0CO0YI0 3HAIUMOCTh CTENIeHH yJacTHs NoTpeduTe- SUTBHOCTH MTOTPEOUTENeH
I TIOTpeOuTeNel u ux cre- JIeH B IEATEIHLHOCTH TP~ BBISIBIICHHE CTETICHU MX 3Ha-
MIEHN BaYKHOCTH TP USATHHA YUMOCTH
- AN
4 AY4
Pacuer Pacuer Pacuer
HHTErpaJibHOTO MOKA3aTeJs HHTErpaJibHOTO MOKA3aTeJs HHTErpajibHOr0 MoKasa-
L VAOBJIETBOPEHHOCTH )L BOBJICYEHHOCTH TeJisl JIOSILHOCTH
Jrtan 3. OnpeaeJieHde NMoKa3areseil OLeHKH KIMEHTCKON 0a3bl KOMIaHMIA \
Pacuer Pacuer cpenneit Pacuet cpenneit
CpEIHEro yeka @ 4aCTOTHI HOCELIEHUH q HOTPEOUTENbCKOI
(APV) B Hepemo (APFR) nennoctu (ACV)
J
Pacyer nokazarens Pacuer cpeaHero
JKU3HCHHOI'O IUKJIa CpOKa JKU3HU
kmenta (CLV) kmenta (ACL)
p
Pacuer pacxonoB Ha npusiedeHue KiMeHToB (CAC) U cpaBHEHHE C ITOKa3areieM
JKM3HEHHOTO 1ukia kmenta (CLV)
.
Jrtan 4. O0001eHUe Pe3yIbTATOB OLIEHKH Pe3yJbTaTUBHOCTH
[ OnpenerneHne HANPaBICHUH Pa3BUTUS KOMITAHUH, BEIOOP YIPABICHYECKUAX CTparerui ]

Puc. 2. Merto/iuka OlleHKU Pe3yJIBTATUBHOCTU YIPABJEHYECKO CTpaTerny yjep:KaHus KJIMeHTOB KOMIIAHU I
Figure 2 —Methodology for assessing the performance of management strategy for retention of customers of

companies
B pamMkax mepBoro arama ocyliecTBJIsieTcsl TIyOuH- NuctpyMeHToM i peaju3aiuy [epBOro JTana Bbl-
HO€ 3KCIIEPTHOE MHTEPBBIO KAcaTeJIbHO BJIMSIHUS (Dak- CTyTIaeT MaTpHIA ONpe/iesieHns] KOHKYPEHTHOTO MO0JI0-
TOPOB BHEIIIHEW U BHYTPEHHEN CPEeIbl HA IESITETbHOCTD xennst Tomrmcona-Crpukienna (puc. 3).

Opranm3anuu n  aHajam3a prHO‘{HOfI CUTyallun.
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Pucynok 3 — Marpuiia onpeiesieHnsi KOHKYPEHTHOTO
nonoxkenust Tomricona- CTpukiena
Figure 3 —Thompson-Strickland matrix for
determination of competitive position

JlaHHash MaTpHUIa MCIOJIb3yeTcs Ha arare BbiOopa
YIpaBJIeHYECKOH cTpaTernyl Ay (hOPMUPOBAHUS YeT-
KOTO TIPEJICTABJIEHHSI TI0 IOBOJIY TOTO, B KAKOM COCTOSI-
HUW HAXOJMTCS OPraHU3allisl U KaKue CTPATeruu OHa
peasin3yer, yIUThIBAasE Pe3yJILraThl aHAIN3a OPraHU3a-
IIMOHHOW CPeJibl.

Ha Bropom atame oileHuBaeTcsi ypoOBeHb WHTe-
TPaJbHOTO TIOKa3aTesid 3(M(MEeKTUBHOCTH B3aMMOJICH-
cTBUST GUPMBI 1 €€ KIMEHTOB Ha OCHOBE OTIPOCa KJIMEeH-
TOB II0 TPEM HeMaTepHaJIbHBIM TI0Ka3aTeJISIM: TI0TPeOU-
TEJIbCKON y/I0BJIETBOPEHHOCTH, BOBJIEYEHHOCTH U JIO-
sypHOCTH. VIHCTpyMeHTapueM [JIsl peaju3aliiyl BTO-
POTO 3Tala BLICTYNAIOT MATPUILIBI BBIOOPA yIIPaBJcHYE -
CKUX CTpaTernii KOMIIAHWH, KOTOpble (POPMUPYIOTCS
Ha OCHOBE COOTHECEHUs TOJIYYeHHBIX TpeX WHTeTpajib-
HBIX TOKa3aTeseil: YIOBJIETBOPEHHOCTH, BOBJIEYEHHO-
CTH ¥ JIOSIJIBHOCTH (pHC. 4).

B3aBucuMocTu OT 101y YeHHBIX 3HAYEHUI JIAHHBIX TI0-
KazareJiell KOMIIAHUU MOTYT BBIOPATH CTPATETHH PHBIIE-
uyenusi (kBajpantsl 1, 2 u 3), ynepxanus (7,8 u 9 xas-
paHTbl) ¥ ruOpuAHble cTparerni (KBaipaHThl 4, 5 1 6).

Crparerua TubprHas Crparernsa
TIpHBICUEHAL cTpaTerus yaep;KaHHA
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Hirzxuii Cpemamnii Bricoxmit

‘VpoBeHb HOTpeSHTEILCKOI YIOBIeTBOPeHHOCTH
Hanpasnemue pa3BHTIL

PucyHok 4 — Marpuia BbIGOpa yIpaBieHIeCKnX
CTpaTeruii Ha OCHOBE COOTHOIIEHHSI
«yIIOBJIETBOPEHHOCTh-BOBJIEYEHHOCTh>
Figure 4 —Matrix for choosing of management
strategies based on the ratio “satisfaction-
involvement”

JlanHasi mMaTpulia 1O3BOJISIET BBISBUTH OCHOBHbBIE
PBIHOYHbIE HUIIN, HA KOTOPBIX CJIEAYET COCPENOTOUUTH
CBOE BHUMAaHUE KOMIIAHUSIM U YZOBJIETBOPSITH B PaM-
Kax Kax/0il M3 HUX YHUKaJbHbIE IEHHOCTH TOTPe6u-
TeJiell B PaMKaX IEHHOCTHO-OPUEHTHPOBAHHOTO TOJI-
XO/1a.

Ha TpetbeM artame OIeHMBAIOTCS TOKA3aTeNH KJIHU-
EHTCKOM 6a3bl KOMIIAHM I, TAKUE KaK CPeHNI YeK, CpeJl-
Hssl OTPeOMTEIbCKAs LIEHHOCTh, CPEJHsS YacToTa I10-
celleHrl B HeZIeJT0, CPEJIHNI CPOK JKU3HU KJIUEHTA, MO~
TpeOUTENbCKas IEHHOCTh B TeYeHKE )KM3HEHHOTO 1IUKJIA
kmmenTta (CLV), pacxonapl Ha TpUBJIEeYEHNE KIMEHTOB
(CAC), a takxe mokasaTesb 3(PPeKTUBHOCTU yaepKa-
nust kamentos (CLV /CAC) (taba. 2).

Ta6muia 2 — [TokasaTenn ONEHKU KIMEHTCKOU (asbl KOMIAHMI
Table 2 — Indicators for assessing the customer base of companies

Jieii, 3a HeJIeo)

ITokasaresn O603HayeHus Dopmyrna pacyera
APV — cpeanuii yek (B py6.) |TR — oOmmil A0X01 KOMIIAHUU 3a NEPHOZ Bpe- TR
MeHU (KaK [IPaBUJIO, 3a O/ ); Meop —KOJIMUECTBO I10- APV = —
TpebuTteseit roa
APFR — cpennsas gactota moce- | NP — xommdecTBo MOKymnok (Kak MpaBUIO, 3a He- NP
MIEHN I B HEJIEJTI0 JIeJTi0); My, — KOJIMYECTBO KIMEHTOB (T0TpebuTe- APFR = o

Hel

JIeJII0 )

ACV — cpennsis norpebutenb- | APV — cpennuii yek (B py6.); AFPR — cpennsis ya-
cKas LeHHOCTh (B py0., 3a He- |cTOTAa NOKYNOK (B Py0.)

ACV = APV = APFR
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KJeHTa (B TO/ax)

ACL — cpennnit cpok sxkusuu | CCR — xkoadduimeHT oTToka KIneHToB

1
ACL = —
CCR

etra (B TbIC. Py0.)

CLV — ;XKU3HEHHBII MK KJU- |W — KOJUYECTBO HEIENb B TOLY

CLV = w * ACL * ACV

(B py6.); My,
KJIMEHTOB

HIE KJIMEHTOB (B ThIC. pyo0.)

CAC — pacxozmpl Ha npusiede- [CC — obrue pacxo/bl Ha IPUBJIEYEHNE KIHEHTOB cc
KOJIMYECTBO IPUBJIEYEHHBIX CAC =

nl‘IpI/IBJl

CLV/CAC = 1:1 (ctparerusa camooxymaemoctn); CLV/CAC = 2:1 (ontumanbHasg cTpaTerusi);
CLV/CAC = 3:1 (aTasionHast cTpaTerus)

Hcmounux: coctaByieHo aBTOpamMu

Ha ocHoBanum TOTy4YeHHBIX 3HAYEHW! TMOKa3aTe-
et kauenrckoit 6asel  kommannu (CLV, CAC,
CLV/CAC) moxHO caenath BoiBOZ 00 3¢ eKTuBHO-
¢ty uin Hea(hPeKTUBHOCTU TTPUMEHSIEMBIX YIPABJIEH-
yecKHX crparternii. B kauectse HanboJiee GIarompusT-
voro coorHomennss CLV k CAC cuwuraercs 3:1, uto
CBUIETENbCTBYET O BBICOKOW IIPUOBLILHOCTH YIIPaB-
JIEHYECKOU CTpaTeruyl yaep:KaHWs KJIUEHTOB KOMIIA-
uuii. [Ipy paBeHCTBe MOXOM0B OT yIep:KaHNS KIMEHTOB
U PacXo/I0B HA UX TPUBJIEYEHNE KOMIIAHUSI BBIXOJUT HA
YPOBEHb CaMOOKYTIAEMOCTH, B GOJIBIIMHCTBE K€ CJIy-
YaeB JIaHHOE COOTHOIleHue cocTanJisier 2:1.

Haxkomer, yeTBepThlit 3Tanm NMeeT CBOEH 1eJTbI0 BhI-
sIBJIEHVE BEKTOPOB PAa3BUTHs OPraHU3alMii U pa3pa-
6OTKY Mep TO0 JOCTHKEHWIO CTPaTerHnYecKUX IeJiei.
[Ipu wmHTEpHpeTanuu TOJYYEHHBIX PE3YJBTaTOB MHC-
MOJIB3YETCSI KOMILIEKCHBIM TO/IXO0/, KOTOPBI BKJIO-
yaeT B cebst CTPYKTYPHbIN, (yHKIMOHAIBHBINA, CHCTEM-
HBII U IpyTrue MeTO/IbL

TakuM 06pasoM, IIPeAJoKeHHasd aBTOPaMU METO-
JIMKA TI03BOJISIET OIEHUTD 3((HEKTUBHOCTD B3AaMMOI€El-
CTBUsI KOMIAHUI ¢ norpebutensamu. IIpakruyeckas
3HAYMMOCTD Pa3pabOTaHHON METOAUKK COCTOMT B TOM,
YTO aBTOPAMU TIPEIJIATAETCST MOJIeJIb YIIPABJIEHUS KJIK-
€HTaMU KOMIIAHUW JIJIsI PEIleHUs KJI0YeBO 3azadyu
TAKTUYECKOTO yTPaBJIeHWs] KOMIIAHWeld, KOTopasi pac-
CMaTpUBaeT MUPOKU HAGOP IapaMeTPOB KJIMEHTCKON
6a3bl M yPOBEHD BJINSIHAS MEPOIPUATHI Ha PAa3TUIHbIE
prHHbI KJIMEHTOB.

® OBCYK/IEHUE

Ha ocHoBannu mpoBe/IeHHOTO UCCeJ0BAaHUS MOTYT
OBITH CHIEJIAHDI CJIEYIONE BBIBOIDL

Bo-mepBBIX, B paMKax NPOBELEHHOTO TeopeThuye-
CKOro 0030pa MCCIAeA0BAHUN 3apyOeKHBIX U OTede-
CTBEHHBIX HCCJeN0OBaTesell OblIM  BBIIEJIEHDI [ISITh
KJTIOYeBBIX MOAXO/0B K ONpe/iesieHnio e THUIN
«ylIpaBJjleHyeckas cTparerus» (pecypcHbId, Ipolecc-
HBIN, MOPTQEJbHbII, WHHOBAIMOHHBIN, yIpaBJeHye-

CKUW  WJW  TIeHHOCTHO-OPWEHTHPOBAHHBIN ). B
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YCJIOBUSIX U3MEHEHUsI TOTPEOUTENBCKOTO TIOBENEHUS,
HEOOXOMMOCTY MPEANPUATUN 3aHUMAThCS HE TOJIBKO
NpUBJIEYEHNEM HOBBIX TOTpeOUTENEl, HO U yIepKa-
HHUEM yiKe CYIIECTBYIONINX, CMEIEHNsI aKieHTa ¢ 6us-
Hec-TpoIecCOB KOMIIAaHWH HA B3aMMOJIENCTBUE C KJIU-
€HTaMU ¥ yueT UX IIEeHHOCTHBIX OpHMeHTalil B J0JIro-
CPOYHON TepCcreKTHBe aBTOpaMH NPUMEHeH IIecToH,
yIIpaBJIeHYCCKU I (1IeHHOCTHO-OpPUEHTHPOBAHH bIHi )
HOJIXOJI C TIO3UIMHU CTPATETHH yIePKAHUS TIOTpebuTe-
Jiell, B OCHOBE KOTOPOTO JIESKUT IIPUMEHEeHne TeXHOJIO-
rMii MapKeTMHTa ¥ MeHE/)KMEHTa TIIpU pealn3aln
YIPaBJIEHYECKOI CTpPaTeruyu B KOHTEKCTE YIep:KaHWsI
KJIMEHTOB KOMIIAaHWH, a TAaKXKe MCII0JIb30BaHne HemMaTe-
PHATBHBIX aKTHUBOB B IIPOIecce MX B3anMo/ielicTus. B
KauecTBe OCHOBHBIX IPUHIMIIOB JAHHOTO TIO/IX0/IA aB-
TOpaMU BbI/IeJIEHbl OPUEHTAIMs Ha JI0JITOCPOYHbIe B3a-
MMOOTHOIIIEHHST MEK/IY KOMIAHUEH U oTpeGuTe sIMU,
UCTIOJIb30BAHUE HEMATePUAJbHBIX HOTPEOUTETBCKH X
XapaKTEePUCTHUK, Hapsay ¢ (UHAHCOBBIMU TIOKa3aTe-
aamMu 3P GEeKTUBHOCTH MeSITeNbHOCTH TPEINPUSITAN,
BO3MOJKHOCTb OIIEHKH TIPUOBUIBHOCTH HA KaKIOM
aTale IMKJIA B3auMoJeiicTBUs ¢ mnorpeburenasmu. B
paMKax JaHHOTO IIOIXO/@ JOIOJHeHa JaeUHUINS
«yTpaBJIeHYECKasl CTPATerusl ylep>KaHus KINEeHTOB»,
KOTOpas MpecTaBjsger coboil cucreMy meilcTBHil 10
YIPaBJICHUIO U PA3BUTHIO KOMIIAHNY, NMEIONLyI0 CBOer
1esiblo  (hopMUPOBaHUE IOJTOCPOUYHBIX B3aMMOOTHO-
MeHUH ¢ MOTPEOUTENSIMU U TIOBBIMIEHHE YPOBHSI X
YOBJIETBOPEHHOCTH, BOBJIEYEHHOCTH U JIOSIJIBHOCTHU
Ha TIPOTSKEHNH BCETO Mepro/ia B3aMMO/IeHCTBHS C T0-
TpebuTesieM (GKU3HEHHOTO IUKJIA KJIUEHTA).
BO-BTOprX, NCII0OJIb30OBaHUEe TOIO MJM WHOIO IIOJA-
XO/Ia 3aBUCUT OT 3a/1a4, CTOSIINX Hepesl KOMIIaHueln, OT
JIOCTYTIHOCTH MCXO/HOW MH(MOPMAIH /IJIST OLIeHKH He-
MaTepuaJibHOTO aKTHBA, a TaKKe OT NPUMEHSIEMOTO
KOMTIaHU el WHCTPYMeHTapusd (Mozeseli) ommeHKu. AB-
TopamMu  ObuUH  KIaccuUIMPOBAHBI  (DUHAHCOBbIE
(Market-to-book value ratio, Tobin’s Q value,
Economic value added (EVA) u zp.), HeduHaHCOBbIE
(Skandia Navigator, The Intangible Assets Monitor,
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Balanced Scorecard u zap.) M KOMOMHUPOBaHHbBIE
(Value Added Intellectual Coefficient (VAIC), Calcu-
lated Intangible Value (CIV), Return on assets
(ROA), Customer lifetime value (CLV)) mozenn
OLIEHKY HeMaTepUabHbIX aKTHBOB, C OAPOOHBIM OIIU-
caHueM WX OrpaHUYeHWUil, TPEUMYIIECTB U HEHLOCTaT-
KOB, 11eJIeBOI HalPaBJICHHOCTH ¥ UHCTPYMEHTAPHUSL.
B-Ttperbux, B Hacrosiiee BpeMs B COBPEMEHHbBIX
TEOPETUYECKUX U IMIUPUYECKUX HCCIIEOBAHUAX OT-
CYTCTBYET KOMILJIEKCHAsT METO/IMKA OlleHKH D deKTnB-
HOCTH B3aUMOJEHCTBUS KOMIIAHUN M noTpebuTeseit,
Gasupyrom@asicss Ha MPUMEHEHUU TaKUX HeMaTepUaslb-
HBIX MOKa3aTesel, KaK yAOBJIETBOPEHHOCTD, IIPUBEP-
JKEHHOCTb, JI0BEpUe, BOBJIEYEHHOCTD, JOSJIBHOCTh. AB-
TOPaMU TIPEJIOKEH METOIUYECKUN MOAXOJ, MO3BOJI-
IOIUIT OIEHUTh YPOBEHb PE3YJBTaTUBHOCTH YIIPaB-
JIeHYeCcKOi KJTE€HTOB

cTpaTernu yAepKaHus
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