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OLLEHKA NOANIbHOCTU NOTPEEUTENEN
HA PbIHKE CTPOUTEJIbHbIX MATEPUAJIOB

H3akxosa H.B.% Ilonosa O.H.“
* YpaAbCKUH rOCyAapCTBEHHbBIH 9KOHOMHYECKHH YHUBEPCUTET

AHHOTALINA:

AKTyaABHOCTB HCCAEAOBAaHHUs. TeMbl IOCTPOEHUS B3aUMOOTHOILIEHUH C OTpebUuTeAsiMu U GOpMHUPOBa-
HUS NOTPeOUTeAbCKOM AOSABHOCTH HAaXOAATCS B IIOCTOSTHHOM (OKyce BHUMaHHUA GusHeca. B ycaoBHsAX
upPOBU3ALNY SKOHOMUKH OpHUEHTAIM KOMIIAEKCa MapKeTHHIOBBIX MEPONpPHUATHH Ha IepCOHAAU3a-
IIUI0 B3aUMOOTHOILIEHHUH C TOTPeOUTEASMH U y4eT MOTPeOUTeAbCKHIX LEHHOCTEH SIBASIOTCS KAIOUEBBIMHU
¢dakTopaMu HOBbIIIeHUA 3P PEeKTUBHOCTU MAaPKETHHIA U AOCTIDKEHHUS IIOCTAaBACHHBIX IleAel IpeAllpus-
TUA. B cTaThe aBTOPBI pacCMaTpUBAIOT IIOCTPOEHHE B3aMMOOTHOLIEHUH C IOTPEOUTEAIMH C TOYKH 3pe-
Husl MoAeAH 4C, TAaBHOM 1[eABI0 KOTOPOH SBASIETCSI YAOBA€TBOPEHHeE MOTPeOHOCTEH KANEHTa Ha OCHOBE
ero neHHocTeid. Kak cAeACTBHe, YAOBAETBOPEHHOCTH NIOTPEOUTEAST B3AUMOAEHCTBHEM C KOMITAaHHeH CTa-
HOBUTCS TAABHBIM (aKTOPOM POPMHUPOBAHUA AOSABPHOCTH M KOHKYPEHTOCIIOCOOHOCTH 6u3Heca. Karove-
Bas 1eAb MoAeAr 4C — YAOBAETBOpeHHe TOTPeOHOCTEN KaKAOTO KANEHTa, PeaAn3aliys BO3MOXKHOCTH 00-
MeHa LIEHHOCTSAMHU C KAUEHTAMHU U 3aBOeBaHUeE UX AOBEPHs U AOSIABHOCTH KaK pe3yAbTaTa YAOBAETBOPEH-
HOCTH B3aHMOAeHCTBHEM ¢ KoMnaHHed. C TOUKU 3peHUs aBTOPOB, MOAeAb 4C HanboAee ITIOAHO COOTBET-
CTBYyeT IIPUHIIUIIAM KOHIIETIIIMH MapKeTHUHIa B3aUMOOTHOIIIEHU Ha pO3HUYHOM pPbIHKe.

B TeopeTHyecKHX U SMIHPHUYECKUX UCCACAOBAHUAX IIOKA He IIPEACTAaBACHA KOMIIACKCHAsI METOAMKA
OLICHKH 3¢ PEeKTUBHOCTU OCTPOEHHS B3aNMOOTHOLIEHUH C PO3HUYHBIMH KaneHTaMH. CoxpaHseTcs aK-
TYaABHOCTb GOPMHPOBAHUS CHCTEMBI IOKa3aTeACH, KOTOPbIE II03BOASIOT OLICHUTh BAUSHIE MapKeTHHTA
B3aHMOOTHOIIICHUH Ha YAOBA€TBOPEHHOCTb M AOSIABHOCTD ITOTPeOUTEeACH.

B paMKax AQHHOTO HCCACAOBAHUA aBTOPAMHU IIPEACTABACH METOAUYECKHUH ITOAXOA K OIIEHKE AOSIABHO-
CTH NIOTpebuTeAel Ha POSHUYHOM PhIHKE CTPOUTEABHBIX MAaT€PHAAOB.

O0BeKTOM HCCACAOBAHHA ABHAACh poccuiickasa KoMmaHusa OO0 « CTpOUTEABHBIH ABOP», YIIPaBASIO-
I1as OAHOMMEHHOH CeThI0 CTPOUTEABHBIX Mara3MHOB U CTPOUTEABHBIX 0a3 U MMEIOIas CTaTyC OAHOTO U3
KpynHeHmux B Poccun puteiaepoB CTPOUTEABHBIX MAaTEPHAAOB, PabOTAIOINI KaK C pO3SHUYHBIMHU ITOKY-
HaTeAAMH, TaK M B KauecTBe IIOCTABIIMKA AAf CTPOHTEABHBIX U PEMOHTHBIX IAOIIAAOK, a TaKXKe AAA
00BeKTOB peKOHCTPYKIHH. IIpeAMeTOM HCCACAOBAHMS IBUACS METOAMYECKHH ITOAXOA K OIleHKe AOSAb-
HOCTH ITOTpebuTeAel Ha PO3HUIHOM PBIHKE CTPOUTEABHBIX MaTEPHUAAOB.

ITeAb HccaepOBaHHUsA: pa3paboTaTh U AIPOOUPOBATH METOAUKY OLIEHKH AOSIABHOCTH ITOTpebuTeAel Ha
PO3HUYHOM pbIHKE CTPOUTEABHBIX MaTEPHAAOB, IIPEAAOKUTh KOMIIACKC MapKeTHHTA B3aUMOOTHOILICHUI
4C, HanIpaBA€HHBIH Ha OBBILIEHUE AOSIABHOCTH IIOTpebuTEeACH.

MeTOoAbI M METOAOAOTHsI: BTOPUYHbIE AAHHBIE ITOAYY€Hbl METOAAMU KOHTEHT-aHAAM3a OT3bIBOB IIO-
TpebuTeAel Ha callTaX, CHCTEeMHOH U CTPYKTYPHO-QYHKIIMOHAABHOH OlleHKH HHPopManuu. [lepBuuHble
AQHHbBIE — IPOBEACHHEM OHAAHH-ONpOCa NMOTpebuTeAell CTPOUTEABHBIX MaTepHaAoB B aHKeTe Google
Forms. Beibopka cayuaitnas, kBoTupoBaHHasg. O6beM Boi6opku — 400 yeaoBek. Onpoc MpOBeAEH Ha OCHO-
Be 3aKPBITHIX, IIKaABHBIX (110 ceMHOaAABHOM LIKaAe AaiiKepTa) U IIOAHOCTBIO HECTPYKTYPHUPOBAHHBIX BO-
npocoB. IIpuMeHeHbI MeTOAMKA HMHAeKca 4ncToil moppepxku NPS (Net Promoter Score), meToauka
«SERVQUAL», a Takke METOABI YaCTOTHOTO, KOPPEAAIJMOHHOTO CTATHYECKOT'0 AHAAN3a 1 MHOTOMEPHOTO
IIKaAMpOBaHusA B mporpamme SPSS.

Pe3yabTaThl. ABTOpaMHU NpPeAAOIKEH METOAUYECKHI TOAXOA K OILleHKe AOSABHOCTH IOTpebuTeAel Ha
PO3HUYHOM PbIHKE CTPOUTEABHBIX MaTePHAAOB, BKAIOUAIOIIMH B ce0s1 ceMb 3TallOB: MAPKETUHTOBOE HC-
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CA€AOBaHUE PbIHKA; BbI60p KpUTEPUEB AAS OLLEHKH 3(1)(1)6KTI/IBHOCTI/I IIOCTpOCHHUA B3aHMOOTHOIIIEHUH C

HOTpe6I/ITeAHMI/I — KOHTE€HT-aHaAHN3 OT3bIBOB HOTpCGHTCACfI; OIl€HKa pallHOHAaAbHOT'O KOMIIOHEHTA — HH-

ACKC 9HCTOH mopAepsxkn NPS; orenka smonmonaapHoro kxommnoHenTa — «SERVQUAL»; MHOTOMepHOe

HIKAaAUPOBaHUE — CETMEHTHPOBAHHE HOTpe6I/ITeAeﬁ I10 O’)KMAQHUAM U BOCHIPUATHIO; OL€HKa paSAI/I‘II/Iﬁ B

O)KMAQHUAX M BOCIPUATHH IIOTPeOUTEeACH; YACTOTHBIH, KOPPEAALIMOHHBIN aHAAM3; PacyeT MHAEKCA Kade-

crBa SQL (Service Quality Index).

KJTIOYEBBIE CJTOBA: AOSABHOCTDH, MapKETHHT B3aMMOOTHOIIEHHH, MOAeADb 4C, YAOBAETBOPEHHOCTD, PO3-

HHUYHBIN PPIHOK CTPOUTEABHBIX MATEPHUAAOB.

ANS UMTUPOBAHMS: M3akosa H.B., [TonoBa O.U. OneHka AOSIABHOCTH IOTpeOUTEeAeH Ha PbIHKE CTPOH-
TEABHBIX MaTepuaAoB // Bopocs! yrpaBaenus. 2022. N2 6. C. 48-62. URL: https://journal-management.com/
issue/2022/06/04. DOI: 10.22394/2304-3369-2022-6-48-62. EDN: ULYOZL.

m BBEAEHWUE

Tpancdopmanusa skonoMmuku Poccuiickoii Pe-
A€pallMH B YCAOBUAX CAaHKLIMH U CAOXKHOMN IOAU-
THYEeCKOH 06CTaHOBKYU IPUBOAUT K CUTYaI[UH He-
BO3MOKHOCTH CACP)KMBAHHS OTIYCKHBIX IleH Ha
TOBAPBI U3-3a POCTA 3aKYIIOYHOH CTOUMOCTH U IO~
TepU HaAQ)KeHHBIX AOTHCTUYECKHX IerodeK. [Toa-
HOe UMIIOPTO3aMellleHHe Ha PbIHKE CTPOUTEABHBIX
MaTepHUaAOB IIOAHOCTBIO HEBO3MOXKHO B OAMDKaii-
IIee BpeMs, TaK KaK IIPU IPOU3BOACTBE OTEUeCTBEH-
HOU IPOAYKIIMH UCTIOAB3YeTCS HIMIIOPTHOE 000py-
AOBaHUe U 3apybOeskHoe chIpbe. B cBsA3M ¢ yeM Ha
PBIHKe Hen30e)KeH POCT LjeH Ha CTPOUTEAbHbIE Ma-
TePHUAABI, YTO, COOTBETCTBEHHO, IIPUBEAET K AAAD-
HelIeMy pocTy IieH. [0CyAapCcTBO IbITaeTCA BECTH
IIeHOBOE peTyAUPOBaHUe, IPUHUMAs COTAAIICHHE
MeXKAY peAepasbHBIMU OpraHAMU UCIIOAHUTEABHOHN
BAACTH U XO3SIHICTBYIOIUMH CyO'beKTaMH 0 cTabu-
AM3AIHHY IIeH Ha OTAGAbHBIE BUABI CTPOHTEABHBIX
MaTe€PUAAOB M METAAAOTIPOAYKIIUH .

B ycAoBuAX pocTa IIeH Ha CTPOUTEAbHbIE U OT-
AEAOYHDBIE MaTE€PHAABI, @ TAKXKE COKPAILEHHU CIIPO-
Ca B&XHO MaKCHMAaAbHO COXPAaHHUTb KAMEHTCKHUH
nopTdeab U pa3paboTaTh MapKETHHIOBBIE IIPOTPaM-
MBI, TIO3BOASIIOLIIME Y9eCTh HOTPEOHOCTH KAIOUEBBIX
noTpebuTeseid. PaKTOpOM KOHKYPEHTOCIIOCOOHO-
CTH, KOTOPBIH NMO3BOAUT KOMIIAHUAM COXPaHHUTb
B3aUMOOTHOIIIEHHS C TOTPEOUTEAIMH, CTAHOBUT-
Csl HHTeTpalusa ¥ KOOPAVHALIUS COBMECTHBIX ACH-
CTBHUH C KAMEHTaMU AASl CHIDKEHUS YPOBHS HeolTpe-
AeAeHHOCTH [1, c. 119]. TTo MHeHHMIO GOABLIOTO
KOAMYECTBA aBTOPOB, OpUEHTALIUA MapKeTHHTA Ha

! O coraaureHusnx MexAy peAepaabHbIME OpPraHAMHU HC-
IIOAHUTEABHOH BAACTH 1 XO3AHCTBYIOIIUMH CyO'beKTaMH O CTa-
OMAM3aIIUH LIeH Ha OTACABHBIE BUABI CTPOUTEABHBIX MaTEPH-
aAOB U MeTaAAONPoAyKumHu. 10 mapra 2022 r. URL: https://
regulation.gov.ru/projects#npa=125576 (para obpaueHus:
20.10.2022).

[IeHHOCTH IOTpeOuTeAell U B3aMMHYIO aAQNITAL[HIO
1jeAeil KOMITAHUH U ee KAUEHTOB II03BOASIET IOBbI-
CHUTb YCTOWYMBOCTDb OM3Heca 3a CYeT COXpaHEHHS
AOATOBPEMEHHBIX B3aHMOOTHOLIEHHH ¢ HOTpeOu-
TeAsIMH, B KaKOH-TO Mepe 06e30macuTh ceds1 OT KpH-
THYECKUX (PaKTOPOB BHeIIHeH cpeAbl [2, c. 620;
3,¢.797]. PeaAn3sanus KOHIENIMN MapKETHHIa B3a-
HMMOOTHOIIEHUH 1 aHAAU3 TOTPeOUTEABCKOTO TI0-
BEACHHUS HEBO3MO)KeH 0e3 MCIIOAb30BaHHA COBO-
KYIHOCTH METOAOB, KOTOPBIE ITO3BOASIFOT IIOAYYHTh
boaee MOAHOE IPEACTABAEHHE O ACHCTBHSAX IOTPe-
OuTeAeil B MOMEHT COBEPILIEHHUS IOKYIIKH U (HAH)
OKa3aHUs YCAYTH.

Kaaccuiyeckast MoAeAb KOMITAKCa MapKeTHHTa 4P,
IIOAPa3yMeBaloIlas, B IEPBYI0 OUYePeAb, HHTEPEeChI
KOMIIaHHH, 110 MHEHHIO MHOTHX aBTOPOB, He CO-
AEPXKHUT 9AeMEHTOB B3aHMOAEHCTBHs KOMIIAHUU
u notpebureas [4, c. 52]. P.D. AayrepbopH nepeo-
PHEHTHPOBAA KAACCHUECKHE AeMEHThI KOMIIACK-
ca MapKeTHHTa 4P B 9AeMeHThI IIeHHOCTEH HOoTpe-
6ureas 4C [5, c. 112].

K ¢axropam, 06ycAoBAUBaIOIIMM HeOOXOAH-
MOCTb ITOCTPOEHHsI B3aHMOOTHOILIEHUH C HOTpe-
OUTEAAMH, OTHOCATCS: POCT PBIHOYHOH Ieperpy-
JKEHHOCTH CPeACTBaMH HH(pOPMAINH, BO3pacTa-
HHe PbIHOYHOI CHABI TOTPeOHUTEAs, CMEILIeHUS AO-
BepHUsA NMOTPeOUTEAS OT KOMIIAHUH K APYTHUM IIO-
TpeOUTeAsIM, KeAaHHe NOTpeOuTeAeil MOAYYUTH
9MOIIMOHAABHOE YAOBAETBOPEHHE OT IOKYIIKH H
HMHAWBHAYAABHBIH TIOAXOA [6, c. 4]. B coBpemen-
HBIX YCAOBHSAX BCe AAHHbIE paKTOPBI IPUCYTCTBY-
10T Ha PbIHKE CTPOUTEABHBIX MAaTEPHAAOB, CAEAO-
BaTEABHO, CTPOHTEABHOMY PUTEHAY HEO0OXOAHMO
paspaboTaTb KOMIIAEKC MapKeTHHIAa B3aUMOOTHO-
IIEHUH U METOAMKY OLIEHKH BAMSHUS MapKeTHH-
ra B3aHMOOTHOIIEHUH Ha YAOBACTBOPEHHOCTDb H
AOSIABHOCTB IIOTpeOUTeACH.
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BoABIIMHCTBO aBTOPOB, HCCACAOBABIIUX 3P PeK-
THBHOCTb MapPKETHHTa B3aMMOOTHOLIEHUH, CXOAAT-
C B TOM, YTO €r0 OCHOBHOE IPEHMYILECTBO CO-
CTOWT B IOBBIIIEHUHU [IEHHOCTH B3aHMOAEHCTBUS
AASL BCEX YYaCTHUKOB: U AA KOMIIAHHUH, U AAS TTO-
Tpebureas 7, c. 10, 8, c. 142]. Anaaus pabor 3apy-
O€)XHBIX M POCCHHCKUX YUEHbIX IT03BOASIET BBIAE-
AWTB CACAYIOIIHIE MOACAH TIOCTPOEHHS U yIIPaBAe-
HHsI B3aHMOOTHOIIEHUAMH C HOTPeOUTeAIMHU:

* IIPOLIECCHASI MOAEAb AyaAbHbBIX B3aHMOOTHO-
IIEeHUH ¢ KAMeHTaMu [9, c. 67];

o MOAEAD CETEBOI'0 B3AMMOAEHCTBHSA, KAIOUEBOK
IPUHIUII KOTOPOH COCTOMT B pa3paboTke obIme
CTpaTeruy, KoTopas CIOCOOCTBYeT Pa3BUTHIO U Y4H-
ThIBaeT HHTEPeChI BCEX YYaCTHHUKOB ceTH [10, . 45];

+ MHOTOYPOBHEBasi MOAEAb OTPACAEBOH CETH, pe-
3YABTaTOM KOTOPOH AIBAsIeTCH GOPMHUPOBAHUE CAU-
HOM MapKeTUHTOBOH CTpaTerty B oTpacat [11, c. 420];

« MOAeAb popMupoBaHUs HOpTheas cbaraHcH-
POBaHHBIX MaPKETUHTOBBIX CTPAaTeruii, KOTOpbIe
YIUTBIBAIOT OCOOEHHOCTH B3aMMOOTHOLIEHUH ¢
Pa3AMYHBIMU KAMEHTAMH, TI03BOASIOT PEaAH30BaTh
pasAn4HbIe GOPMbI B3aUMOOTHOLIEHUH U MapKe-
THHT'OBBIX IIPOTPaMM B 3aBUCHMOCTH OT THIIA U
pa3Mepa CAeAOK C KAMeHTamHu [12, c. 119].

Bp160p AQHHBIX MOAEA€H BO MHOTOM 3aBHUCHT
OT 0COOEHHOCTeH PbIHKA, TAPTHEPOB U UX POAH B
AOCTIDKEHHH IieAel KOMIIaHUH, YIIPaBA€HYECKUX
BO3MOXXHOCTEH OpraHH3alUu.

B ycaoBHAX HeGAArONMPUATHON BHELIHEH cpe-
ABI 1 DOABIIOTO KOAMYECTBA YIPO3 PsiA aBTOPOB
BBIACASIIOT IIPEHMYIecTBa HUPPOBOTO U HHTEP-
HeT-MapKeTHHIa, KOTOpbIe O3BOASIOT II€PCOHA-
AW3HPOBATh B3aHMOOTHOIIIEHHS C KANEHTAMH, CAe-
AaTh UX 6oAee IeAeBBIMH M MHQPOPMAaTHBHBIMU
[13, c. 307, 14, c. 1339]. TexuoAOru4ecKme AOCTH-
JKEHHsI TaK)Ke IMO3BOASIOT KOMIIAaHHSIM CTPOWTH
OTHOIIEHHA C KAUEHTAMU OAMH Ha opAuH. CoBpe-
MeHHbBIe METOABI BeACHUs OHM3Heca, CBA3aHHBIE C
HCITOABb30BaHMEM IHUPPOBBIX HHCTPYMEHTOB, Ta-
KHe KaK OMHUKaHAaAbHBIH MapKeTHHTI, II0Ab30Ba-
TeAbCKUU KOHTEHT, HHTePaKTUBHBIH KOHTEHT, BU-
A€0 B IIPSIMOM 3Hpe OMOTAI0T Pa3BUTHIO B3aUMO-
OTHOIIIEHUH C KAMUEHTAaMH U YIPaBACHUIO UMH [15].
CoraacHo uccaeposanusam, O. Koraepa o BausgHuu
11ppoOBHU3AMH HA MAPKETHHT B3aMOOTHOIIIEHHH,
BBISIBAEHO, YTO OM3HeC CTaHOBUTCS O0Aee Ipo3pay-
HBIM, a IOTPeOUTEAN IPU MPUHATHH PelIeHUs O
IIOKYIIKe PYKOBOACTBYIOTCSI, C OAHOW CTOPOHBI,
UHAMBHAYaABHBIMH TIPEATIOYTEHUAMH, C APYTOH
CTOPOHBI — CTPEMATCS OT UHAUBHAYAABHOTO K CO-
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[[HaAbHOMY COOTBeTCTBHIO [16]. B HayuHOM C006-
I[eCTBE PaCCMATPUBAIOTCS Pa3AHYHBIE IIOAXOABI K
tepmuny nuposusanus (digitalization). B panHOM
HCCAEAOBAHHUU aBTOPbI OCHOBBIBAIOTCS Ha OIpe-
AeaeHud, cpopmyanposanHoM Kysuenosoii T.IO.
u Kosxuaoit K.C.: «Iludposusanus - sTo mpouecc,
KOTOPBIH IpeATioAaraeT UCIOAb30BaHHe UPPO-
BBIX TEXHOAOTHH U OLMPPOBAHHBIX AAHHBIX AAS
TpaHcopManuu OHU3HeC-TIPOLeccoB, GH3HeC-MOo-
AeAeit, busHec-onepanuii» [17, c. 150].

[MpunuMas pelieHHe O MOKYIIKe, KAHEHTHI
HIYT OT3BIBBI HA TOBAPBI M YCAYTH, IPOCST COBe-
TOB OHAaWH [18, c. 168]. B cBA3U C 3THM MMOAHO-
CTBIO MEHSFOTCSI KAHAABI KOMMYHHUKAI[UH, MEXaHU-
KU ¥ IPUHIUIIBI B3AUMOAEHCTBUS C KAUEHTaMHU,
Pa3BHUBaETCs KOHIIEMIINSA MaPKETHHIOBOTO IIOAXO-
A TI0 IPUBAEYEHHIO KaK MOYKHO GOABIIEr0 KAH-
eHTCKOTO y4acTHs B pa3BUTHe OusHeca. Pexaam-
HbIe CPEACTBa KOMIIAeKca 4P mepecMaTpuBaroTcs
B Teopuio 4C: coTBOp4ecTBO (aHTA. co-creation),
BaAloTa (aHTA. currency), obLiecTBeHHast aKTHUBA-
uus (a"ra. communal activation) u Apasor (aHTA.
conversation). B mopean 4C TOBap mpeACTaBAeH
KaK MOTpebuTeAbCKasl LIeHHOCTD (customer needs
and wants), IleHa — KaK 3aTpaThl TOTpeOUTeAs Ha
npuobperenue neHHocTH (cost to the customer),
MeCTO — 9TO YAOOHBIH crloco6 mprobpeTeHus To-
Bapa (convenience), IpOABIIKEHHE — B IEPBYIO O4e-
peAb, KaK AUAAOT C IOTpebuTeAeM, BOCTpebOBaH-
Has UM KOMMYHHUKaus (communication).

B TpaAMIIHOHHOM MapKeTHHIe KOHIIETIUS ITPO-
ABIDKEHHsI ObIAQ OAHOCTOPOHHEMH, U TAABHBIM I10-
Ka3aTeAeM IBASAACh OCBEAOMACHHOCTh KAMEHTA O
TOBape UAH ycayre. [IpOABIDKeHHe BKAIOYAAO B cebsi:

o CTpaTeruyecKyro CErMEeHTAI[UIO ¥ TAPTETHHT;

* IO3UIUOHHPOBaHUEe OpeHAa U AU PepeH-
[[UAIHIO;

* TAKTHYECKUI MAPKETHHTOBBIN XOA (TOBap HAH
YCAyTa, [JeHa, MECTOPACIIOAOXKEHHE, PEKAAMA) U ITOA-
XOA K IIPOAQIKe;

¢ CO3AQIOLIHE [IEHHOCTD YCAYTH U IIPOLIECCHI.

Bo B3aMMOCBSI3aHHOM MHUp€e KOHIIEMIHs IPO-
ABIDKEHHSI IEPeXOAUT B a3y aKTHUBHOTO YUaCTHUS
B pa3BUTUH OM3Heca 000UX CTEHKXOAAEPOB: KOM-
[IAHUH U KAUEHTA. [[0sIBASIETCSI B3aUMOCBsI3aHHBbII
MapKeTHHTOBbIIl IOAXOA U HEOOXOAMMOCTD B BbI-
COKOW BOBAEYEHHOCTH KAHWEHTA B pa3BHUTHE OHU3-
Heca. JTO MPOABAAETCA B CACAYIOIUX SAEMEHTaX:

* 0AOOpeHHe CO CTOPOHBI COOOIIECTB KAMEHTOB;

+ KOAUQHUKALKSA U IPOsSICHEHNE XaPaKTEPUCTUK
OpeHAQ;
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+ B3aHMOCBSI3aHHBIH MapKEeTHHTOBBIH XO0A (co-
TBOPYECTBO, BAAIOTA, OOIECTBEHHAsA aKTHUBAIHA
U AMAAOT) U €TO KOMMepIIHaAU3aIus;

+ COBMeCTHas paboTa C KAUEHTaMH.

ColuaAbHbIE CETH IO3BOAAIOT IOTPeOUTEAIM
OBICTPO pearpoBaTh Ha COOOLIEHHS KOMIIAHUY,
00CYXAQTb UX C APYyTUMU NOoTpeburessmu. [Toss-
ASIFOTCSI PeHTHHIOBbBIE CHCTEMBI AASL 00CYIKACHUH
¥ BO3MO)XHOCTH OLIEHKH OpeHAQ, C KOTOPBIM OHH
coTpyaHu4aroT. KoHIenmus MapKke THHIOBOTO XO-
Aa (Teopus 4C) 103BOAsIET UMETh BBICOKHH YPO-
BEeHb BbDKMBAHNA KOMITAHUH B IHPPOBOI 9KOHO-
MuKe. BmecTe ¢ 9TUM noTpebUTEeAN BOBACKAIOTCS
B TIPOIIECC MPOAQXK U B IPO3PAYHYI0 KOMMepIHa-
AM3AIUIO.

PesyapTaToM MapKeTHHIa B3aHMOOTHOIIEHUHN
AOA’KHA CTaTh YCTOMYMBAs MOBEACHYECKAs peak-
U B OTHOIIEHUU KOMIIAHUHU, BOSHHUKIIAS U3-3a
MaKCHMAaABHOTO YAOBAETBOPEHHs HMOTPeOHOCTH,
CTeleHb KOTOPOTO IPEBbICHAA O3KHAAEMBIH ypo-
BEHb, BCAGACTBHE Y€T0 KAHEHT CTAaHOBUTCS IpHU-
BePyKEeHHBIM KOMIIAHUU B AOATOCPOYHOM NepCIIeK-
tuBe. O1jeHUTh 9P PEKTUBHOCTH B3aUMOOTHOIIIE-
HUH ¢ KAMeHTaMH Ha PO3HUYHOM PbIHKE II03BOAS-
eT IpUMEHEHHUe IIOKa3aTeAed pe3yAbTaTUBHOCTH
MapkeTuHra. OAHaKO Ha AQHHBIN MOMEHT IIOKa He
copMupoBaHa 0OLIETIPH3HAHHAS METOAUKA OLeH-
KH 3¢ PEeKTUBHOCTH MapKeTHHIa B3aUMOOTHOIIIe-
HHH ¢ pO3HUYHBIMHU KAMEHTaMH, KOTOPasi II03BOAH-
Aa 661 cGOPMYAHPOBATh OCHOBHbBIE IIPHHIIUIIBI Be-
A€HH KOHKYPEHTOCIIOCOOHOT0 OM3Heca KOMITaHUH.

ITo MHEHHUIO aBTOPOB, KAIOUEBBIMHU IIOKa3aTe-
AsiMU 9P PeKTUBHOCTU MapKeTHHTA B3aHMOOTHO-
IIEHUH ABASIOTCS IOKA3aTeAN AOSIABHOCTH U YAOBA€-
TBOPEHHOCTHU KAUEHTOB, a TAK)Ke UX CBA3b C OIleH-
KOH pe3yAbTaTOB B3aMOAEHCTBUSA C KOMIIAHHEH.

ITeAb AQHHOTO HCCACAOBAHMSA — pa3paboTaTh U
anpo6upoBaTh METOAMKY OLIEHKH AOSABHOCTH II0-
TpebuTeAell Ha PO3HUYHOM PbIHKE CTPOUTEABHBIX
MaTepHUAAOB, IPEAAOKUTH KOMIIAEKC MapKEeTHHTA
B3auMOOTHoIIeHUH 4C, HallpaBAeHHBIHN Ha IOBBI-
IIeHHe AOSIABHOCTH [TOTpeOuTeAeH.

AAs pocTrkeHHUs 1eAr CpOPMYAUPOBaHbI CAe-
AYIOII[He 3AAQUH:

+ U3y4eHUe U KPUTHYECKUN aHAAU3 CYILECTBY-
IOIINX METOAOB OLIEHKH 3Q(PEeKTHBHOCTH MapKe-
THHTA B3aHMOOTHOIIEHUH M MOAXOAA K HM3Mepe-
HUIO AOSIABHOCTH TIOTPeOHUTeAEH;

« BBIOOp IOKa3aTeAel M pa3paboTKa METOAHU-
YeCKOT0 IIOAXOAQ K OIleHKE AOSIABHOCTH IIOTpeOH-
TeAel Ha pO3HUYHOM pPbIHKeE;

» popMupoBaHue 0aspl AQHHBIX IO KaXKAOH
TpYIIIIe IOKa3aTeAel;

* CETMEHTHPOBAaHHUeE IIOTpeOUTEeAEH IO OXKHAA-
HUAM U BOCIIPHUATHIO B3aMMOACHCTBUA C PO3HUY-
HBIM IIPOAABIIOM C IOMOIIBIO METOAQ MHOTOMEp-
HOTO LITKAAUPOBAHUA;

o IIOMCK B3aUMOCBS3€H MEXAY YPOBHEM OXU-
AQHUU U YPOBHEM BOCIIPHUATHUA B3aUMOAEHCTBUA
C PO3HUYHBIM IIPOAABIIOM;

+ pa3paboTKa peKOMEHAQIIUH 110 OBBIIIEHHIO
3} PEeKTUBHOCTH MapKETHHIa B3aUMOOTHOLIEHUH
KOMIIAHUHU Ha PO3HUYHOM pPbIHKE CTPOHTEAbHbIX
MaTepHAAOB.

ITpeaAoskeHHBINM aBTOpaMU METOAMYECKHH TTOA-
XOA MOKET OBITb IPUMEHEH He TOABKO AAS PO3-
HUYHOT'O PBIHKA CTPOUTEABHBIX MAaT€PHAAOB, HO
U AASL ApYTHX B2C pBIHKOB.

B OCOBEHHOCTU METOAUYECKUX
noaxoanoB K OLLEHKE 3P PDEKTUBHOCTU
MAPKETUHIA B3BAMMOOTHOLLEHUN
Ceropnsissist nudposas TpaHcOpMaIus Me-
HSIeT CII0COOBI, KOTOPBIMH OCYIIeCTBASFOTCS B3a-
HUMOAEHCTBHA MeXAY KOMIIaHUAMHU U MOTpebuTe-
Asmu. YToOb1 mopAepxuBaTh 9 PeKTHBHbIE B3a-
MMOOTHOIIIEHHS C PACTYIIUM YHCAOM 3aHWHTepe-
COBAHHBIX CTOPOH, HEOOXOAUMO HCIIOAB30BATh Cpa-
3y HECKOABKO KaHAAOB OHAQHH-PECYpPCOB B code-
TaHUU C 0pAAIH-KaHAAAMH, CIIOCOOCTBYS B3aUMO-
CBA3AHHOCTHU U B3auMo3aBucuMocT [19]. TTo Te-
MaTHKe MapKeTHHTa B3aMMOOTHOLIEHH U ero po-
AU B yCIlexe KOMITaHHH Ha pbIHKe aBTopamu Aac K.,
Mymnrpa 1O., Hlapma A. u Kymap C. ¢ momomipro Me-
TOAOB MAIIMHHOTO OOYyYeHHsl NMpOaHAAM3HPOBa-
HO 60aee 1905 cTaTeld, onyOAMKOBaHHBIX ¢ 1978 1m0
2020 roa, ¥ BBIABAEHO, UTO TeMA OLIeHKU 3 PeKTHB-
HOCTH MapKeTHHIa B3aHMOOTHOLIEHHUH SBASETCS
OAHO 13 BOCXOASALIMX TPEHAOB B MapKeTHHTe [20].
BOABIINHCTBO aBTOPOB B Ka4eCTBE OCHOBHOTO
KpHUTepHsi OLeHKH 3P PEeKTUBHOCTH MapKeTHHIa
B3aMOOTHOLIEHHUH BBIACASIOT YAOBAETBOPEHHOCTb
kaneHToB. [Tanuksan M.A., CepebpennukoBa A. 1.
TOBOPST O TOM, YTO U3MepeHHe YAOBAETBOPEHHO-
CTH 1T03BOAsIET 00eCIieunTh KOMITAaHHUI0 HHPOpMa-
IUed U CO3AAET BO3MOXKHOCTh AOTIOAHUTEABHOM
KOMMYHHKAIIUHU ¢ KAneHTOM. KoMIaHus He TOAB-
KO ITOAy4YaeT HHPOPMAIUIO O TOM, YTO, 10 MHEHHIO
KAHUEHTOB, HY)KHO U3MEHUTbh, YTOOBI MAKCHMAAD-
HO YAOBAETBOPHTD UX MOTPEGHOCTH, HO M ACMOH-
CTPHPYET BAXKHOCTb MHEHHSI KAEHTOB, TOTOBHOCTb
CAEAOBATh UX PeKOMeHAanuaM [21, c. 14, 22].
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Ha posHuyHOM pbIHKe, MO0 MHeHuio Kapro-
Boi C.B., 9ppeKTHBHOCTh MapKeTHHTa B3aMMO-
OTHOUIEHHUH 3aBUCHT OT 3 PeKTUBHOCTU KOMMYHU-
Karui c 6peHaom. [To MHeHHIO aBTOpa, K METOAAM
yIIpaBA€HHUA B3aUMOOTHOIIEHHAMH OTHOCATCA:

+ OMHHKAHAABHOCTb, UAH MHOTOKaHAABbHAs KOH-
TeHT-CTpaTerys, KOTOPYIO OpraHU3alMK BHEAPS-
IOT AASl YAYYIIEHHS B3aUMOAEHCTBHSA C TIOAB30Ba-
TeAeM U 0OecriedeH s OTAUYHON CBSI3U CO CBOEH
ayAUTOpHEH BO BCEX TOUKAX B3aUMOAEHCTBHSA;

+ ABTOMATU3UPOBAHHASA CHUCTEMa ITOAACPIKKH
KAHUEHTOB, IT03BOASIOIAst OBICTPO pearupoBarth U
AaBaTh TOYHBIE OTBETHI KAUEHTAM, YAYUIIATh B3a-
HMMOAEHCTBHE U YYUTBIBATh HHTEPEChl KAUEHTOB;

+ BOBA€UEHHE KAHEHTOB B IIPOIIECC 00CyxAe-
HUS TOBapOB, YCAYT KOMITAHUH, CBOETO OIIBITA B3a-
HMOAENCTBHUS C KOMIIAHUEH;

* MIOBBIIIEHUE YAOBACTBOPEHHOCTH KAUEHTOB;

* UCIIOAB30BaHUeE COLIMAABHBIX CeTeH, KOTOpble
MOAAEPKHBAIOT HHTEPAKTUBHOCTD M TO3BOASIOT
KOMIIAaHUHU U KAUEHTaM B3aUMOAEHCTBOBATb U 06-
MEHHBATBCS UAESIMH;

* CO3AaHHE CHABHOTO MMHUAXA OpeHAQ, IIOBBI-
IIAIOIIET0 AOSIABHOCTD KAMEHTa [23, ¢. 7].

Eme oAHUM KpuTepueM OljeHKH 3 PeKTUBHO-
CTH MapKeTHHIa B3aUMOOTHOIIEHUH ABASIETCA YPO-
BeHb AOSIABHOCTH IOTpeOUTeAeH, KOTOPBIH TOMH-
MO YAOBAETBOPEHHOCTH B3aUMOAEHCTBHEM C KOM-
MaHUe! YYUTbIBaeT U AaAbHellIIee TOBeACHMe T10-
TpebureAeli, GOpMUPYIOLINECS B pe3yAbTaTe IO-
AY4EHHOTO IIOKYIIaTeAbCKOTO OIIbITa. B OCHOBHOM,
AOSIABHOCTD OIIEHHMBAETCA C IOMOIIBIO IepedHs
CTAaHAQPTHBIX BOIIPOCOB U IOKasaTeAel. B 60Ab-
IIMHCTBE UCCAEAOBAHUH 32 OCHOBY OepyTcs Tpa-
AMIIOHHbIE KOMITOHEHTBI AOSABHOCTH — IIOBEAEH-
YecKHe, CBA3aHHbIE C OTHOLICHUEM, HaMepeHHH,
a TaK)Ke coyeTaHHe BCeX KOMIOHEeHTOB [24]. Ka-
HO A., Kactpo A. u Buuyente-Pamoc B. mpepaara-
IOT UCIIOAB30BATh MTOKA3aTEeAU AOBepUs, IIPUBEp-
JKEHHOCTH, YAOBACTBOPEHHOCTH KAMEHTOB U Ha-
MepeHUs BO30OHOBUTH OTHOLIeHHUS [25, ¢. 430].

Ha npaxTuKe HCIIOAB3yeTCs TPU 6A30BBIX MOA-
X0AQ K HU3MEPEHHUIO AOSABHOCTH IOTpeOHTeAei.
ITepBbIil — 5TO UHAEKC YAOBAETBOPEHHOCTH KAH-
entoB CSI - paspaboran B 1989 roay Kaaaccom
dapneasom (26, c. 105]. basoBas MopeAb OTpaka-
eT IIpolecc MPUHATHA PelIeHUuH O ITOKyTIKe TOBa-
pa/yCAyTH M OCHOBaH Ha OXKHAQHHUAX NOTpebuTe-
Al ¥ OTIBITE HCIIOAB30BAHUA IPOAYKTOB KOMIIa-
HUH. BTopoii IOAXOA K OITPEAECACHHIO AOSIABHOCTH
norpebureaeii — metropuxka NPS (Net Promoter
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Score) — 6b1Aa onucana B 2003 roay . Paiixean-
AOM [27, c. 72]. CyTb ee COCTOUT B TOM, YTOOBI BbI-
SBUTH IIPOLIEHT TeX NOTpebuTeAel, KOTOpble UMe-
AV IOAOYKUTEABHBIH OIIBIT B3AUMOAEHCTBHSA C KOM-
IaHUeH ¥ TOTOBBI PEKOMEHAOBATh €€ CBOMM 3HAKO-
MbIM. TpeTuii MOAXOA K OIIPEACACHHIO AOSIABHOCTH
norpebureaeii — metopnka SERVQUAL (ot aHra.
service quality — kauecTBO cepBHca) — 6bIAa pa3pa-
boraHa B cepeanne 1980-x A. IlapacypamaHowm,
A. Bappu, B. 3afiTaMAOM IPUMEHUTEABHO K PbIH-
Ky yCAyT [28, c. 46]. OHa 103BOAsIET U3MEPHUTD Ka-
YeCTBO YCAYTH C HOMOIIbIO KOAUYeCTBEHHOIO II0-
Kasareas — HHAeKca KadectBa SQL (Service Quality
Index), oTpa)karoiero COOTHOLIEHHE BOCIPUHHU-
MaeMOro 1 03KHAQEeMOTO KadeCTBa YCAYTH.

K 0CHOBHBIM ITOKa3aTeAsM IOBEAECHIECKOH AO-
AAPHOCTH OTHOCATCA: YaCTOTA IOKYIOK, YHCAO
MOBTOPHBIX IIOKYTIOK, IPOAOAYKUTEABHOCTD B3aH-
MOAEHCTBHSA C KAUCHTOM. AOSIABHOCTD, CBSI3aHHAS
C OTHOLIEHUEM, MPEACTABASETCA B BHAE palHo-
HAABHOH U 5MOIMOHAABHOH 4YacTei. ParrioHaAb-
HBIM KOMIIOHEHT BBIP@)KEH B pellleHHH IOTpebu-
TeAd IPOAOAYKATh B3aMOAEHCTBHE ¢ KOMITaHHel,
IpH y4yeTe BCeX XapaKTePHCTUK IPOAYKTA M H3-
AEPIKeK TepekAtoueHus [29, c. 69.]. IMorroHaAb-
HBIH CyOKOMIIOHEHT BBIP@XKAeTCA B MO3UTHUBHBIX
YYBCTBaX OT B3aMMOAEHCTBUSA ¢ KoMmaHuel. Oc-
HOBHbIE [TaPaMeTPBbI 3TOH AOSABHOCTH — OCBEAOM-
A€HHOCTb, UMHAXK OpeHAQ, MpeATouTeHHe OpeH-
AQ, BbIAGACHHE eT0 3 APYTUX aHAAOTOB [30, c. 246].

IIpu o1jeHKe YpOBHS AOSABHOCTH He MEHee 3Ha-
YMM aHAAU3 HaMmepeHuil. HamepeHus BoIpaXkaroT-
Cs1 TOTOBHOCTBIO PEKOMEHAOBATD IIPOAOAYKATD CO-
TPYAHHYATh C KOMIIAHHUEH; BEpOSATHOCTBIO Iepe-
X0AQ K KOHKYPEHTaM.

KoMIIAeKCHbBIe OIEHKH TaKKe IPUMEHSIOTCS
IIPY OIICHKE YPOBHSA AOSABHOCTH, OHU COYETAIOT B
cebe BbIlIeNepeYHCACHHBIE MapaMeTpbl. TaKuM
06pa3oM, pasAHYHs B TIOAXOAAX K OLlEHKE YPOBHS
AOSIABHOCTH 3aKAIOUAIOTCA B BeAylleM ¢aKTope
(moBeaeHMe, OTHOIIEHUE, HaMEPEHHs HOTpebu-
TeAd).

ITokaszaTeAn AOSABHOCTH, CBA3aHHBIE C OTHO-
IIeHHEM, SBASIOTCS OCHOBOH KOMIIAGKCHBIX Me-
TOAHMK, TaK KaK II03BOASIIOT IIOHATh MOTHBBI ITOKY-
IIaTeAbCKOTO IIOBeAeHHs. BbIOKMpas MeTOABI OlleH-
K¥ 93¢ PEeKTUBHOCTH YIIPAaBACHHS B3aMOOTHOLIe-
HUAMH, OYeHb BA)KHO YYUTBIBATh CIIEIUPHUKY OT-
pacAu M MHAMBHUAYAaAbHblE XapaKTePUCTHKH IIO-
TpeOUTeAs, TaK KaK OHU OKAa3bIBAIOT 3HAUUMOE
BAUSIHYE Ha UTOTH MCCAEAOBAaHHH.
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MOXHO 3aKAIOYHTH, YTO OOIEIIPUHATOTO Me-
TOAHYECKOTO IOAXOAQ, KOTOPBIiH ObI IBASIACS KOM-
IIACKCHBIM U IIPEACTABASIA CUCTEMY METOAOB U I10-
KasaTeAeH, CIOCOOHBIX BCECTOPOHHE AATh OLIEHKY
BAMSIHUS MapKeTHHTA B3aMMOOTHOIIEHUH Ha YAO-
BAETBOPEHHOCTD M AOSIABHOCTB IOTpebuTeAeH, o-
Ka He paspaborano. CoxpaHseTcs aKTyaAbHOCTb
IOMCKa KOMOMHHPOBAaHHOTO METOANYECKOTO ITOA-
XO0AQ, KOTOPBIH ObI IIO3BOAHA CBSI3aTh MEXAY CO-
00i1 panOHaAbHbIE, SMOIHOHAABHbIE IIOKa3aTe-
AU, HAMepeHUsI ITOTpebuTeAel, KOTOPBIH OYAeT yuu-
THIBaTh CHENUPUKY POSHUYHOTO PBIHKA M CMO-
KeT IIPeACTaBUTb AOCTOBEPHbBIE Pe3YAbTAThI, IPHU-
TOAHBIE AASL TPAKTHIECKOM ACATEABHOCTH.

B METOAUYECKWUM noaxon

K OLLEHKE JIOSJIbHOCTU NOTPEBUTEJIEN
HA PO3BHU4YHOM PbIHKE
CTPOMUTEJIbHbIX MATEPUAJIOB

IIpeaAOKeHHBIH aBTOPaMU METOAMYECKHUH ITOA-
XOA, OLIEHKH AOSIABHOCTH HOTpeOuTeAel Ha po3-
HUYHOM PBIHKE CTPOUTEABHBIX MaT€pPUAAOB OCHO-
BaH Ha OIleHKe PaIlliOHAABHOI'O KOMIIOHEHTA C I10-
MOIIIbIO IPUMEHEHUA METOAUKH HHAEKCA YUCTON
nopaepkku NPS (Net Promoter Score) 1 5MOIHO-
HAaABHOTO KOMIIOHEHTa, OCHOBAHHOI'O Ha METOAH-
ke «SERVQUAL», a Tak:ke MeTOAQX YaCTOTHOTO,
KOPPEASAIIMOHHOIO CTAaTHYECKOr0 AaHAAN3a U MHO-
TOMEPHOI'O IIKAAUPOBAHHUS.

MeToAUYECKHUH TTIOAXOA OIIEHKH AOSIABHOCTH 10~
TpebuTeAel Ha pOSHIYHOM PbIHKE CTPOUTEABHBIX
MaTepHaAOB IIPEACTABACH aBTOPAMH Ha pUCYHKe 1.

Ha nepBoM sTane mpoBOAUTCA MapKeTHHIOBOE
HCCAEAOBAHHE PBIHKA, B pe3yAbTaTe KOTOPOTO Ae-
AaeTCd BBIBOA O HEOOXOAMMOCTHU AAA KOMITAHMU
HOBbIIIeHNA 3¢ PeKTUBHOCTY MAPKETHHI'a B3aUMO-
OTHOIIIEHUH.

Ha BropoM sTarne ¢ HOMOIIbIO KOHTEHT-aHAAH-
32 OTOUPAIOTCS KPUTEPUH, HaHbOAee 3HAYUMBbIE AAST
norpebuTeAs IpU BbIOOpE pO3HUYHOTO IPOAABIIA,
a TaK)Ke IIPOBOAUTCS OIIPOC PECIIOHAEHTOB. B pe-
3yABTaTe OIIPOCA PECIIOHAEHTAM IIPEAAATAETC AATh
KOAMYECTBEHHYIO OLICHKY BYKHOCTH KaXKAOTO KpH-
Tepus, Tae 1 — abCOAIOTHO HEBaKHO U 7 — Hanbo-
Aee BA)XKHO, a TAaK)Ke OIJeHUTDh BEPOATHOCTD, C KO-
TOPOH OHH IIOPEKOMEHAYIOT Mara3uH CBOUM APY-
3bsIM, KOAAEraM, 3HAKOMBIM I10 AeCATHOAAABHOM
mkase. CeMubasAbHasL IIKAAA TO3BOASIET IIPOBe-
cTu 60oAee TOYHYIO OIIEHKY II0 MHOXKECTBY IIpH-
3HAKOB MepbI 6AN30CTH MEXKAY 00'beKTaMu HabAO-
ACHHH C TIOMOIIBIO CTATUCTUYECKUX METOAOB KOP-

PeAALIMOHHOTO AaHAAW3a 1 MHOTOMEPHOI'O ITKAAH-
pOBaHMUSL.

ITo pesyabTaTaM ompoca pacCUUTBIBAETCS
nokasaTeab NPS u mpoBoAUTCA OLleHKa 3MOLIMO-
HAABHOI'O KOMIIOHEHTa C IIOMOIIbI METOAMKH
«SERVQUAL». IToTpe6UTEASIM ITPEAAATAeTCs OLie-
HUTb CBOH YPOBEHb OKHAAQHHUHI OT B3aHUMOAEH-
CTBUS C Mara3uHOM U YPOBEHb BOCIIPHUATHS ITOAY-
4eHHOH YCAYTH 11O BBIOpPaHHBIM KPUTEPHUAM.

MHoromMepHOe IIKaAUPOBAHHE IO3BOASIET Pa3-
OUTD BCeX PECIIOHAEHTOB Ha CETMEHThI Ha OCHOBE
PasAUYUI B OLIEHKE OKUAAHUIN U BOCIIPUATHS KPU-
TepHeB IIpU BbIOOpe MarasuHa. B pesyasrare cospa-
ercs rpadpuyecKkas MaTpULla PasAUYHH, KOTopas
COAEPKUT PAaHTOBbIE AQHHBIE OIIeHKH KPUTEpHEB
BbIOOpa. Ecam ABe TOUKHM Ha rpaduKe yAQA€HBI APYT
OT APYTa, TO AEAAETCS BBIBOA O 3HAUHTEABHOM
PacXOXKACHUH MEKAY 00beKTaMHU, €CAH ABE TOUKH
PacIoAoKeHbI 6AU3KO APYT K APYTY, TO TOBOPAT O
CXOACTBE MEXAY UCCAEAYEMBIMU 00'bEKTaMHU.

C HOMOIIBI0 YACTOTHOTO aHAAHM3A BBIYHMCAS-
IOTCSI CpeAHHe 3HAYeHHS 10 KAKAOMY KPUTEPHIO
KaK C TOYKU 3PEHMs OKHUAAHMH, TaK U C TOYKH
3peHHs BOCHpPHUATHA pecnoHAeHTaMHu. Koppeas-
IMOHHBIM aHAAU3 HCIIOAB3YETCS C IIEABIO BBIBAC-
HUS HAAWYVISI B3aMOCBS3eH MeXKAY YPOBHEM OlLieH-
KU PeCIIOHAEHTaMH OXKUAQHUU OT ITOCeIeHNs Ma-
rasgyHa U YPOBHEM BOCIIPHUATHA IOCAE IOCele-

’ 1 sTan - MapKeTHHIOBOE HCCACAOBAHUE PBIHKA

2 sTan - BeIOOp KpUTEpUEB AASI OLIEHKU
AOSIABHOCTH HOTpeOUTeAeH — KOHTEHT-aHAAH3
OT3bIBOB IOTpebuTeACH

|

3 sran - OneHKa pallMOHAABHOT'O KOMIIOHEHTA —
WHpekc yncToit mopaepxkku NPS

l

4 sran — OLeHKa SMOLMOHAABHOTO KOMIIOHEHTA -
«SERVQUAL»

l

6 sTam - MHOFOMepHoe IIKaAMPpOBaHHE —
CETMEHTHPOBaHNE HOTpeGHTeAeﬁ I10 O’JKUAQHHUAM
" BOCIIPUATHUIO

l

6 sTan — OLeHKa pasAUIUi B OXKHAQHUAX
U BOCIIPUATHH NOTpebuTeAeit
YacToTHBIN, KOPPEAALIMOHHBIN AaHAAU3

’ 7 atam — PacueT mHAEKca KauecTBa SQL ‘

Pucynox 1 - MeTopn4ecKUM MOAXOA OIIeHKU AOSABHO-
CTH HOTpebuTeAel Ha POSHUYHOM PBIHKE CTPOHTEAD-
HBIX MATE€PHUAAOB
Figure 1 - Methodological approach to assessing con-
sumer loyalty in the retail building materials market
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HUSA MarasyuHa. Tak Kak B AQHHOM CAy4ae HCCAEAY-
I0TCA 3aBUCUMOCTH MEXAY KaueCTBEHHBIMH ITPH-
3HAKaMH, 3HAaYEHHUsS KOTOPBIX OIEHEHBbI C IIOMO-
IbI0 6AAABPHOH OIIEHKHM M MOTYT OBITH YIOPSAO-
YeHbI HAU IIPOPAHKHPOBAHBI II0 CTENIEHH YObIBa-
HUsI (HAM BO3PACTaHUs), TO UCIOAB3YETCS KO-
dunmeHT panrosoil koppeaauuu r-CnupmeHa.
B pesyabTaTe mIpOBeACHHOH OLIEHKU YTOUHAIOTCA
KPHUTEPUHU BbIOOpA MarasiHa, KOTOPbIE ABASIOTCA
HanboAee BOKHBIMU AAA IOTPEOUTEAS C TOUKH
3peHUH 0KUAAHUH, HO IIPU 3TOM BOCIIPUATHE I10-
CAe TIOCellleHUs MarasMHa OKasbIBaeTCsd Ha HH3-
KOM ypOBHe, YTO HanboAee KpUTHIHO AAS COXpa-
HEHUS B3aHMOOTHOLIEHHH C IIOTPeOUTEeAAMH.

Ha nocaepHeM sTare pacCUUTBIBAETCA MHAEKC
Ka4eCTBa B3aMMOACHCTBUA C PO3HUYHBIM IIPOAAB-
oM SQL, kak pa3HUIIa MeKAY OLIEHKOM BOCIIpHUsA-
THS U OXXHAQHUH MOTpebUTeAel 10 IPeAAOKeH-
HBIM KPUTEPHSM, U pa3pabaTbIBAIOTCA peKOMEH-
AQLFH IO TIOBBIIEHUI0 3P PEeKTUBHOCTH YIIPaB-
A€HUSI B3aUMOOTHOILIEHUAMH C KAUEHTAMU.

B PE3YJIbTATbl BHEAPEHUS

Anpobaryst METOAMYECKOTO HHCTPYMEHTapHUs
npoBepeHa Ha npumepe OOO «CTpouTeAbHBIN
ABOP» — POCCUHCKOHM KOMIIAaHUH, YIPaBASIOIIeH
OAHOMMEHHOH CeTbI0 CTPOUTEABHBIX Mara3uHOB
U CTPOUTEABHBIX 6a3 U UMEIOIIeH CTaTyC OAHOTO
13 KpynHeiux B Poccuu purefiaepoB CTpOUTEAb-
HBIX MaTepHUAAOB, pabOTAIONIUI KaK C PO3HHYHbI-
MH IOKYTIaTeASIMH, TaK U B KadeCTBe TOCTaBIIMKa
AASI CTPOUTEABHBIX U PEMOHTHBIX IIAOIIAAOK, @ TAK-
e AASL 00BEeKTOB peKoHCTpyKuuu. MccaepoBanue
IIPOBOAHMAOCH aBTOPaMH B HIOHe-aBrycre 2022 ro-
A C HCIIOAb30BaHHEM ITPOTPaMMHOI0 KOMIIAEKCA
SPSS. Mcrounnkamu HHPOPMALNH ABASIOTCS pe-
3yAbTaThl onpoca norpedureaeii OO0 «Crpountess-
HBIH ABOp», IPOBEACHHOT'O aBTOPaMH, BBIOOpPKa
cocraBuaa 400 yearoBeK. Bce pecrioHAeHTHI ObIAK
IpOoUHPOPMHUPOBAHBI 00 YYaCTHH B UCCACAOBAHHU.
B cBsi3u ¢ 60ABLIINM pa3MepOM BbIOOPKU aBTOPBI
He BKAIOYHMAH B CTaThIO OOLIMe pe3yAbTaThI OIPO-
Ca, a IPEACTABHAH PE3yAbTAThI KayKAOTO 3TaIla Me-
TOAMYECKOT0 IOAXOAQ OLIEHKU AOSIABHOCTH IIOTpe-
OuTeAeil Ha PO3HUYHOM PhIHKE CTPOUTEABHBIX Ma-
TEPHUAAOB.

1 sman - Mapxemunzo60e uccAe008axue poiHKa
Teonoantuyeckue cobbiTus B Poccuu u Mmupe

IOBAMAAHU Ha PBIHOK CTPOHTEABHO-OTAEAOYHBIX

MaTepUaAOB U 0OEPHYAHUCH AASL HETO HOBBIMH BBI-
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30BaMH. B pesyAbTaTe CHIDKEeHH IOKYTIaTeAbCKOM
CIOCOOHOCTH, cO0s HOCTABOK, IP0obAEM C UMIIOP-
THPOBAaHHEM NPOAYKIIUU U YXOAOM C PBIHKA KPYTI-
HBIX THOCTPAHHBIX UTPOKOB POCT IPOAQIK, HaOAIO-
AaBmuiica B 2021 roay, nepeiiea B apeHYe PbIH-
Ka, HauaBIIeecsd ¢ peBpaad 2022 ropa.

ITo pesyabraTaM HCCAE€AOBAaHMA, IPOBEAECHHO-
ro areHTcTBoM INFOLine, 3a mepBbIe 1ecTb Mecs-
1eB 2022 ropa po3HHUYHBIA 060POT TOBAPOB AAS
CTPOHUTEABCTBA U PEMOHTA CHU3HUACA Ha 3%, IIpH
3TOM BO BTOPOM IOAyroaru 2021 ropa HabAroAQA-
cs poct nopspka 10%. MccaepoBaHUA KOMIIAaHUU
NeoAnalytics QUKCHPYIOT COKpalljeHHe POCCHHCKO-
IO PbIHKA CTPOUTEABHO-OTACAOYHBIX MaTEPHAAOB
10 UTOraM IIEPBOro MOAYroausa 2022 ropa Ha 5-6%.
3a ToT >xe mepuoa 2021 ropa poO3HUYHBIN TOBapO-
060poT Ha paccMaTpUBaeMOM pBIHKe BbIpOC Ha 17,5%
H AOCTHT 950 MAPA py6Ae1712. CoxkpallleHHe IPoAAXK
TaK)Ke ABUAOCH IIOCAEACTBHEM CHIDKEHHS KOAUYe-
CTBa CACAOK C HEABIDKHMOCTBIO M COKPAILleHHs 00'b-
eMa peMOHTHBIX paboT, B TOM YHCA€e B pe3yAbTaTe
pocTa LieH U IOBbIIIEeHUA KPEAUTHBIX CTaBOK.

3a nepBble niecTb Mecsnes 2022 ropa pocT 1o-
TPeOUTEAbCKUX [JeH Ha TOBAPbhI AAS CTPOUTEABCTBA
1 PEMOHTA COCTaBHA B CpeAHeM 23%, yYUTbIBasA CHU-
YKeHHe AOXOAOB HaCeAECHHUs, apeHHe 06EMOB ITo-
TpebaeHust B 2022 rOAY MOKET IIPeBbICUTD 10-15%°.

B ycaoBusAX yxopa ¢ ppIHKa KPYITHBIX HHOCTPaH-
HBIX KOMIIaHUH Y POCCUHCKUX IIPOAABIIOB IIOSABAA-
€TCs1 BOSMOYKHOCTD 3aHATb OCBOOOAHMBIIYIOCS HU-
1ry. AASl 3TOTO BaXKHO 00ecIednuTh 3P PEeKTUBHYIO
KOMMYHUKAIHIO C IOTpebHuTeAeM, BBICTPOUTD C HUM
AOATOCPOYHBIE B3aHMOBBITOAHBIE OTHOLIEHHS.

2 aman - Buibop kpumepues 0AS OUeHKU AOSAL-
Hocmu nompebumeaetl — KOHMeHM-aHAAU3 OM-
361608 nompebumenetl

C ueAbi0 BbIOOpa KpUTEPHEB AASL OLIEHKH AO-
SIAPHOCTH IIOTPeOUTEAEH aBTOPAMU IIPOBEAEH KOH-
TEHT-aHAAHU3 OT3bIBOB IOTpeOHTeAel Ha CaliTax KPyTI-
HBIX CTPOUTEAbHBIX Mara3uHoB, Takux Kak «OBI»,
«Leroy Merlin», « CTpOUTEABHBIH ABOP», «AOM»,
«Castorama», «MakcHAOM», «CaTypH», a TAK)Ke Ha
caliTax-0T30BHKaX. B pe3yapTaTre AQHHOTO aHaAH-
3a GBIAU BBIACACHO AECATH CAMBIX ITOITYASIPHBIX KPH-
TepHUEeB, KOTOPBIE U OBIAM B3AThI 32 OCHOBY OIIPOCa:

* Poccuiickuii ppiHOK DIY AeMOHCTPHpYET CIiap 10 HTOram
nepsoro moayroaus. URL: https://www.dp.ru/a/2022/07/29/
Razletelsja_po_dosochkam.

* Poiaok DIY Poccun. UToru, TeHA€HIIUY, MIPOTHO3BI //
https://infoline.spb.ru/shop/issledovaniya-rynkov/page.
php?ID=206293


https://www.dp.ru/a/2022/07/29/Razletelsja_po_dosochkam
https://www.dp.ru/a/2022/07/29/Razletelsja_po_dosochkam
https://infoline.spb.ru/shop/issledovaniya-rynkov/page.php?ID=206293
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« 06uMpHbIi accopTumenT (X1);

« mpuemMaeMble 1eHbl (X2);

« KauecTBeHHbIe ToBapbl (X3);

+ KaueCTBEHHOe 0OCAY)KHBaHHEe COTPYAHHUKaMH (X4);

+ HAAMYHE TTOCAEIIPOAKHOTO OOCAYKMBAaHUS
(AocraBka, c6opka, rapanTus) (X5);

« UMHAK MarasuHa, IOMYASPHOCTb CPEAN KOH-
KYPEHTOB, peKaaMHast Kammanus (X6);

* AOCTyIIHOe MecTopacrosoxenue (X7);

« ypcToTa B MarasuHe (X8);

« HaAMYMe UHTepHeT-MarasuHa (X9);

+ HAAMYMe 3KO-TIpoeKTa (OyMa)kHble MaKeTsl,
YPHBI AAs 6aTapeeK, YPHbI AASL Pa3A€ABHOTO cbopa
Mmycopa u Ap.) (X10).

3 aman - Oyenka payuoHasbH020 KOMNOHEHMA —
Huoexc uucmoii noodepucku NPS

AAS OLIEHKH paljuOHAABHOI'O KOMIIOHEHTA, BbI-
P@KEHHOTO B pellIeHUH IOTPeOUTeAs IPOAOAXKATD
B3aHMOAEHNCTBHE C KOMIIaHUEH, IPOBEAEH OIIPOC
C IIeABIO OTIPEACACHUSI HHAEKCA YUCTOH IIOAACPIK-
ku (NPS). B pe3yabrare BbICOKYIO TOTOBHOCTB pe-
KOMEHAOBATh MarasuH « CTpOUTEABHBIH ABOP» CBO-
UM APY3bSIM, KOAA€TaM, 3HAaKOMBIM (9-10 6aAA0B)
BbIPa3HAU 74% PECIIOHAECHTOB, KOTOPBIX MOXHO OT-
HeCTH K IPOMOYTepaM KOMIIAaHUHU, HEUTPaAbHYIO
no3unuo (7-8 6aaroB) 3aHSIAM 15% pecHOHAEH-
TOB, KPUTHKH CPEAH BCex OIpolIieHHbIX (1-6 6aa-
AOB) cOCTaBHAM 11%.

Taxum o6pa3om, 3HaueHHe MOKa3aTeAs NPS =
=74% - 11% = 63%. B 1ieaoMm, MOXHO CKa3aTh,
410 OO0 «CTpOHTEABHBIN ABOP» HMeET OOABILIOE
KOAHNYECTBO AOSIAbHBIX KAMEHTOB, IPH 3TOM 11% —
3TO AIOAH, KOTOpBIE, CKOpee BCero, MMeAU Hera-
TUBHBIN OIBIT B3aUMOAEHCTBUS C KOMIIAaHHEH, U
3TO TOBOPUT O TOM, YTO HEOOXOAUMO BBIABASITDH
IPUYMHBI HETaTUBHOTO OTHOIIEHUA K KOMIIAHUH
U Hap HUMH paboTtaTs. Kpome Toro, HeTpasbHYIO
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Pucynoxk 2 - CermeHTHpOBaHMe IOTPeOUTEAEH 10 OXKH-
AQHHIO

Figure 2 - Segmentation of consumers by expectation

MO3HIUIO 3aHSIAU GOABIION MPOILEHT MOTpe6uTe-
Aeit (15%). Heo6X0AMMO ITPOSICHUTB, IOYEMY AQH-
Hble [IOTPeOUTEAH, B IIEAOM AABIIHE AOBOABHO BBI-
COKYIO OLIeHKY KOMITAHHH, He TOTOBbI PEKOMEHAO-
BaTh €€ APYI'MM, KaKyie MapKETHHIOBBIE IIIard MO-
IYT U3MEHHUTDb AQHHYIO ITO3UIUIO U TIOATOAKHYTb
KAMEHTOB AQBaTh II0AO)KUTEAbHbBIE PEKOMEHAALIH.

4 sman - Oyenka IMOYUOHAALHO20 KOMNOHEHMA —
«SERVQUAL»

AAfl OLIeHKH 5MOILIOHAABHOTO KOMITOHEHTA AO-
SAPHOCTH HOTpebuTeAell IPOBEAEH OIPOC, OCHO-
BaHHbBIN Ha MeToAuKe SERVQUAL. PecnoHpeHTaM
OBIAO ITPEAAOKEHO OLICHUTD CBOH YPOBEHb OKHUAQ-
HUU ¥ BOCIIPUATHS PE3yAbTATOB B3aUMOACHCTBHUS
¢ OO0 «CrpouTeAbHbIH ABOP» IO ACATH CPOp-
MYAMPOBAaHHBIMH aBTOPAMHU Ha OCHOBE KOHTEHT-
aHaAM3a KpUTepUaM. PecrioHAeHTaM GbIAM IIPEAAO-
JKeHBI AB€ aHKETBI C BOIIPOCAMU:

1. Ouenure, HOXAAYHCTA, BaAYKHOCTb CBOUX OXKU-
AQHHH IpH IOCEIIeHUH MAarasuHOB CTPOHUTEAb-
HBIX MaT€PHAAOB 10 IIPEAAOKEHHBIM KPUTEPUAM.

2. HacKOABKO AaHHbIE KPUTEPUH COOTBETCTBY-
10T MarasuHaM CTPOUTEABHBIX MaTepHaA0B «CTpou-
TeABHBIA ABOP»?

YpoBeHb BaKHOCTHU OKMAAHHI M COOTBETCTBHS
BOCIIPUATHA IPEAAATAAOCH OLIEHUTD IO CEMUOAAAD-
HOM IIKaAe, TAe 1 — aBCOAIOTHO He BaXKHbI/abco-
AIOTHO He COOTBETCTBYIOT, 7 — HauboAee BaXKHbI/
Hanboaee COOTBETCTBYIOT.

Pe3yApTaThl OIIpOCa HCIIOAB30BaHBI AASI CETMEH-
THPOBAHUA IOTPeOUTEACH II0 KPUTEPUAM OXKUAA-
HUSA U BOCIIPUATHUSA PE3YABTaTOB B3aUMOAECHCTBHUS
¢ marasuHamMu OOO «CrpouTeabHbIi ABOp». Cer-
MEHTHPOBaHHE IIPOBEACHO C IIOMOIIbI0 METOAA
MHOTOMEpHOTO IIKAAHPOBAHUs, BBITOAHEHHOTO B
nporpaMMHoOM Komraekce SPSS. PesyabraTs! cer-
MEHTHUPOBAHUSA IIPEACTABACHBI HA PUCYHKax 2 U 3.
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Pucynok 3 — CermeHTHpOBaHHe IOTpebuTEAEH 10 BOC-
IPHATHUIO

Figure 3 - Segmentation of consumers by perception
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TaGauna 1 — Pe3yAbTaThl 4aCTOTHOTO U KOPPEASIIMOHHOTO aHAAM32
Table 1 - Results of frequency and correlation analysis

XapaKTepHUCTHKH PefiTunr Peiitunr | MHpekc kave- | Koadpunuenr

BOCIIPHATHUA | O’KMAAHUSA/ crBa SQL KOppeAslun

Ba)KHOCTH r-CnupmeHa
X1 | O6mupHbIA aCCOPTUMEHT 5,8 6,82 -1,02 -0,083
X2 | IlppemaeMble IJeHbI 5,9 6,89 -0,99 -0,066
X3 | KagecTBeHHBIN TOBapbI 6,3 7 -0,7 0,004
X4 | KauecTBeHHOE 06CAyKHMBaHHE 5,9 6,25 -0,35 0,008
X5 | Haanume mocAenpoA@KHOTO 00CAYKHBaHUS 5,6 6,15 -0,55 -0,044
X6 | Ummpx marasunHa 5,9 3,65 2,25 0,097
X7 | AoCTyIIHOE MeCTOPACIIOAOKEHHE 6,6 6,05 0,55 -0,091
X8 | YucroTa B MarasuHe 6 6,52 -0,52 -0,043
X9 | Haauuue HHTepHeT-MarasuHa 6,7 5,2 1,5 0,155
X10 | Haanume sko-mpoekra 5,3 5,58 -0,28 -0,082

MeToA MHOrOMEPHOTO LIKAAMPOBAHUS 110 KPH-
TEPUIO0 BXKHOCTH OKUAAHUH OT ITOCEIEHUS CTPOH-
TEABHBIX MAara3MHOB [I03BOAHA BBIAEAUTH Y€ThIPE
CerMeHTa, KOTOPbIe MOYKHO OIIPEAEAUTD, KaK:

o 1 cerMeHT — «BbIOOp, He BBIXOAS U3 AOMa»,
BKAIOYAeT B Ce0s1 OAMH U3 IIPEAAOIKEHHBIX KpUTe-
pueB: HaanYue HHTepHeT-MarasuHa (X9);

o 2 CErMEHT — «BAYKHOCTb UMHAKA», BKAIOYAET
KpuTepuu X6 — UMUAXK MarasuHa 1 X10 — HaanuHe
9KO-TIPOEKTa;

o 3 cerMeHT - «BbIOOp B MarasmHe», KyAa BO-
IIAY KPUTEPUH KaueCTBEHHOTO 00CAYKUBaHUS CO-
TpyAHHKaMHU (X4), yAOGHOE MeCTOpacIoAOKeH e
(X7) n uncrora marasuna (X8);

« 4 CerMeHT — «BbIOOpP Ay4IlEro», BKAIOYAET
KPUTepUH «OOIIUPHBIH accOpTUMeHT» (X1), npu-
eMAeMble ieHbI (X2), kadecTBeHHBIE TOBapBI (X3)
Y HAAWYHeE TIOCAETIPOARKHOTO 06cAyxuBanus (X5).

CermMeHTHpOBaHHUE [0 pe3yAbTaTaM OIpOca Ha
COOTBETCTBHE BOCIPHUATUS MOTPEGUTEASIMH BbI-
OpaHHbBIX Mara3uHOB CTPOHTEAbHBIX MaTEPHAAOB
«CTpOUTEABHBIH ABOP» IIOKa3aA0 APYTO€ pacIpe-
A€AeHHe PEeCIIOHAEHTOB (pPUCYHOK 3).

MOJKHO CKa3aTh, YTO B [IEPBBIil CErMEHT 00BeAH-
HEHbI II0TPeGUTEAN, KOTOPbIE CIUTAIOT, YTO Mara-
3uHaMU «CTPOUTEABHBIH ABOP» COOTBETCTBYIOT
TaKHe KPUTEPHUH, KaK KaueCTBeHHbIe TOBapsI (X3),
KaueCcTBEHHOe 00CAYKHBaHHe COTPYAHUKaMH (X4),
AOCTYITHOe MecTopacrnorokenue (X7).

Bropoil cerMeHT 00BEAMHHA NOTpeOUTeAeH,
CYHMTAIOLINX COOTBETCTBYIOIIUMH TaKHe KpHTe-
puH, KaKk UMHUAK MarasuHa (X6), 4UcTOTy B Mara-
3uHe (X8) u Haanune uHTEpHET-MarasuHa (X9).

B TpeTuii cerMeHT BKAIOYEHBI OLJeHKH COOT-
BETCTBHUS [10 KPUTEPHIM «IIPHEMAEMBIE [[€HbI»
(X2) 1 «HaAHYHE TOCAETIPOAKHOTO 0OCAYKUBA-
ausa» (X5).
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B yeTBepTOM CcermeHTe 06 BEANHEHBI TOTPEOH-
TeAH, CYUTAIOLIUE, YTO MarasuHaMu « CTpoHuTeAb-
HBIH ABOP» COOTBETCTBYIOT TaKHe KPUTEPHH, KaK
obumpubIil accoptumenT (X1) U HaAM4YHMe KO-
npoekra (X10).

TakuM 06pa3oM, MOKHO 3aKAFOYHTD, UTO AAA
norpebuteseit OO0 «CTpOUTEABHBIH ABOP» OLeH-
Ka BOKHOCTHU OJKUAAQHUH 110 KpUTepUAM BbIOOpa
CTPOUTEABHBIX MaTa3MHOB U PEAAbHOCTD BOCIIPH-
ATHS COOTBETCTBUSA AAHHBIM KPUTEPHAM Marasu-
HOB «CTPOUTEABHBIH ABOP» HE COBIAAAIOT IIO
MHOTHM ITYHKTaM.

C 1eAbI0 OIEHKH Pa3AWYMH B OXKUAAHHUAX U
BOCIIPUATHH NOTpebuTeAell Kpurepues BbIOOpa
CTPOUTEABHBIX MAara3sMHOB IPOBEACH YaCTOTHBIH
U KOppeASIINOHHbBIH aHaAu3 B pesyabTare 4acToT-
HOTO aHAAW3a PACCYUTAHBI peHTHHTH BOCIPHUATHS
U OXXKHUAAHHSA KaK CpeAHee B3BellleHHOe II0 BCeM
OTBETaM PECIIOHAEHTOB M PAacCUMTAH MHAEKC Ka-
yecTBa SQL Kak pa3HOCTb MeXAY peHTHHIOM BOC-
IPHUATHUA U OKUAAHUA 110 KAKAOMY U3 ACCATH KpH-
TepueB. B pe3yAbTaTe KOPPEASIIHOHHOTO AaHAAH3A,
BBITIOAHEHHOTO B IPOrpaMMHOM Komraekce SPSS,
paccuuTaHbl KO3QPUIIMEHTH KOPPEASIIIUN MEXK-
AY OLIeHKaMH O)KMAQHHUI U BOCIPUATHUSA HOTpebU-
TeAeit (Tabauma 1).

[ToayueHHbIe 3HaUEHH HHAEKCA KauyecTBa IO-
Ka3bIBAalOT HanOOAbBIIIee HECOOTBETCTBHE BOCIIPHU-
ATHA NOTPeOUTEAIMHU MarasuHOB « CTPOUTEABHBIH
ABODP» TaKUM KPHTEPHAM, KaK OOIIHUPHBIH accop-
trmeHT (SQL = -1,02) u npuemaembie reHs! (SQL =
=-0,99). Bo3M0O>XHO, 3TO CBSI3aHO C TEM, UTO AAH-
HbIe Mara3uHbl MO3UIIMOHUPYIOT cebs Kak HeOOAb-
HI¥e Mara3uHbl y AOMA, YTO He [1I03BOAsIeT pacIlu-
PATh accopTuMeHT. [Ipu 3TOM IleHOBas TOAUTHKA
TpebyeT aHaAM3a M KOPPEKTUPOBKHU. TOABKO IO
TpeM KPUTEepHUAM, C TOUKU 3peHUs NoTpebuTeAeH,
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Ta6anna 2 - Kommnaekc Mmapkerunra B3aumootHoureHui 4C OO0 «CTpoUTeAbHBIH ABOP»

Table 2 - Relationship Marketing Complex LLC “Stroitelny Dvor”

DAeMeHTbI MapkeTHHIOBbIe MEPONPHATHUA
KOMIIAEKCA
mapkeTuHra 4C
1C - Tlorpebu- | PopmupoBaHHe aCCOPTUMEHTA HA OCHOBE NPHUHIIMIIA: KAXKABIH CMOXKeT HAHTH MMEHHO TO, 9TO
TeAbCKas TaK Pe3KO HEOOXOAMMO B AQHHBII MOMEHT BpeMeHH (AaMIIOUKY, KAEH U Ap.), T.€. UMEHHO T€ TOBa-
LI€eHHOCTb PbI, KOTOpbIe MOTYT HEO)KHAAHHO 3aKOHYHUTBCS U KOTOPble HEOOXOAUMO CPOYHO TPUOOPECTH.

PeFYAHpHOe IIPOBEACHNE MAPDKETHHI'OBBIX I/ICCAeAOBaHHﬁ C IICABIO BBIABACHHA AQHHBIX HOTp€6HOCTeﬁ.

2C - 3arparsl

PaspaboTka GOHYCHOM IPOrpaMMbl AOSIABHOCTH. BaAABI MOXKHO HCIIOAB30BaTh IIPH OIAATE Ya-

HOTpeOUTeAs | CTUYHON MAM HMOAHOW CTOMMOCTH TOKYNKHU. Takas mporpamma GyAeT CTAQKHBATh peakHe Hey-
AOBAETBOPEHHOCTH IOTpebUTeAeH IEHOH U IPUHOCUTD UM IIOAO’KUTEABHbIE 9MOIUH.
3C - Croco6 | ABToMaTH3anust mpoiecca 06paboTKH 3aKa3a B HHTEPHET-MarasuHe.
npuobperenus | Co3panue Gopm 0OpaTHOH CBSI3H Ha caiiTe KOMIIAHWY, B e-mail-pacchiakax.
TOBapa
4C - KoMMyHH- | YCTaHOBKAa OKOAO KaCChl CEHCOPHBIX 9KPAHOB, Ha KOTOPBIX OYAE€T AEMOHCTPHPOBATHCS OMPOC,
KaIlys C IOTPe- | TI03BOASIIOLIHE IIOKYIIAaTeAs M IIPSIMO 3AeCh M Cedac BIOPATh OTBET, TIOPEKOMEHAYIOT AU OHU Ma-
buresem Ta3uH CBOUM APY3bAM M 3HAKOMBIM.

COSAaHI/Ie BO3MOXXHOCTH IIPOCMOTPA U OCYILIECTBACHHE PACCBIAOK KAMEHTAaM O CTaTyCe TOTOBHO-
CTH HX 3aKa30B.

AxKTHUBHas pa60Ta C COLLHaAbHOI;’I CEThIO BKOHTaKTe, HCIIOAb30BaHUe OECIIAATHBIX METOAOB IIpH-
BACYCHUA Tpa(l)I/IKa: XJIITETH, YKa3aHUE ITOMCKOBBIX CAOB, IIPOBEACHHE aKHHfI, pOBbII‘prH_Ieﬁ u

IPEAOCTaBACHHE CKHAOK, B3auMHbIH PR ¢ 6peHAAMYU 13 OAHOU Chepbl ACSITEABHOCTH.

«CTpouTEABHBIH ABOP» COOTBETCTBYET M AQXKE He-
CKOABKO NPEBOCXOAMT MAarasuHbl CTPOUTEABHBIX
MaTepruaAoB: UMHAX MarasuHa (SQL = 2,25), Ha-
anuve uHTepHeT-MarasuHa (SQL = 1,5), poocTyn-
Hoe Mecropacmoaoxkenue (SQL = 0,55). MoxHO
YTBEPXKAATh, YTO KOMIIAHUEH BEAETCS IpaMOTHAs
MOAUTHKA IIO3UIIMOHUPOBAaHHA Ha TPUHIUIIAX T'e0-
rpadUuecKON AOCTYIIHOCTH TOBAPOB, UTO SBASET-
€1 X KOHKYPEHTHBIM IIPEHMYIeCTBOM.

KoppeadannoHHbIN aHaAN3 IOKa3aA OTCYTCTBHE
3aBUCHUMOCTEN MEeKAY OLIeHKaMH O3KUAAHUHN U BOC-
IPUATHA 10 BCEM IIPEAAOKEHHBIM IOTPeOUTEAIM
KpurepusaM. PaccunranHble K09 P PUIIUEHTHI KOpP-
peasruu r-CrupMeHa UMEIOT abCOAIOTHbIE 3Have-
Hud Hiwke 0,5. [TokazaTeAr 3HaYMMOCTH p BO BCeX
CAyYasax 6b1A1 MeHblie 0,05, 4TO TOBOPHUT O CTaTH-
CTHYEeCKOH 3HAYMMOCTH IIOAYY€HHBIX PE3YABTATOB.

IToAyueHHBIE pe3yABTATBI HCCACAOBAHUSA F'OBO-
PAT 0 HECOOTBETCTBUU MarasmHoB « CTpOHUTEAb-
HBII ABOP» KPUTEPUAM CTPOUTEAbHBIX Mara3suHOB
C TOYKH 3peHHus IoTpebuTesedl U TpebyeT AaAb-
Hel11eil KOppPeKTHPOBKHU Bcell MapKeTUHTOBOH aAe-
ATEAbHOCTH.

YauThIBasA XapaKTEePUCTUKYU CETMEHTOB IIOTpe-
OuTeAell 10 KPUTEPUIO BAXKHOCTU OXKHAQHHUH OT
MOCEIIeHNsl CTPOUTEAbHBIX MAara3uHOB M 3Hade-
HUH K03 PHUIINEHTOB KayecTBa aBTOpaMH paspa-
60TaH KOMIIAEKC MAPKETHHIa B3aUMOOTHOLICHHH
Aat OOO «CrpouTeAbHBIH ABOP» Ha OCHOBE MO-
Aean 4C (Tabanma 2).

IleAssMH CO3AQHUSA AKKAyHTa B COIUAABHOM ce-
TH BKOHTaKTe ABAAAMCH: IOBBIIIEHHE Y3HaBae-

MOCTH, 00lI[eHHe ¢ KANeHTaMH U OTpaboTKa Hera-
tiBa. COOTBETCTBEHHO, KOHIIETIITH IIPOABIKEHHSA
OyAeT OIpeAeAeHa CACAYIOIIUM IPOLEHTHBIM CO-
OTHOIIIeHHeM PYOPHK B KOHTeHT-TIAaHe: 40% — pas-
BAEKaTeAbHBIH, 40% — 06yJaromuii, 20% — pekaaMm-
HBIH. B KauecTBe MOAPYOPHK MOTYT OBITh HCIIOAB-
30BaHBI: OIIMCAaHHE IIPOAYKTOB/TOBAPOB/YCAYT, aHOH-
CBI HOBBIX IIPOAYKTOB, OT3BIBbI, CPAaBHEHHE pas-
AWYHBIX IPOAYKTOB, HETaTHBHBIH OIIBIT, 00CYKAe-
HHe TPEHAOB, HUHTePeCHbIe GaKThI, KOHKYPChI U PO-
3BITPBIIIN IIPU30B, TaHABI (KpaTKUe MOLIArOBbIE
HMHCTPYKIMH, TTOMOTaloIIe OBICTPO PEIIUTh TY
HAM MHYIO BO3HHUKIIYIO TPoOAeMy), onpocsl. Pas-
MellleHHbIe MaTePHAABI MOT'YT BKAIOYATh KaK ITOA-
OOpKY HHTEPbepOB/3KCTePbEPOB AASI YKEHIIIUH, YBAE-
KAIOLTUXCS AU3aHHOM, TaK U AaHPXaKu AAT MYK-
YHH, KOTOPbIe CAMOCTOATEABHO 3aHIMAIOTCS CTPOH-
TEABCTBOM M peMOHTOM. D PeKTHBHBIM AAS 001IIe-
HUS C TOTpebuTeAeM U IPOABIIKEHHUs OpeHAa Oy-
AET ITOAB30BaTeAbCKUH KOHTEHT, KOTOPBIH COAep-
JKUT paccKas IMOKyIaTeAeil 00 HCIIOAb30BaHUHU TO-
BapoOB, KYIACHHBIX B MarasuHe « CTPOUTEABHBIH
ABODP». [AaBHBIM ycAOBHEM 3 PEKTUBHOCTH aKKayH-
Ta IBASETCS OTKPBITOCTD U OTPAaOOTKA HeraTHBaA.
PexaaMHble mybAHKauu OYAyT pyOpHKO# HO-
HepeAbHUKa. OHU HEOOXOAMMBI, YTOOBI paccKa-
3aTh IOKYIIATEASIM, C KAKMMH KOMITAHUSIMH COTPYA-
Hu4aeT « CTpOUTEABHBIH ABOP». OOyJaroImnii KOH-
TEHT MIAAHUPYETCS Ha CPEABI U CYOOOTBI. AAsI AQH-
HOHM TeMaTHKHU OTAUYHO IIOAXOAAT OOBSACHEHHUSA
OTAMYHUSA OAHOTO TOBapa oT Apyroro. Hanpumep,
4eM OTAMYAeTCS CTPOUTEABHBIH IBIAECOC OT ObI-
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TOBOT'O HAU OIIMOKU IIPH PEMOHTE/CTPOUTEAD-
crBe. CIelHaANCThbI aKTyaAbHO OOBACHAT OAB30-
BaTeAAM Te HAU HHbIE MOMEHTBI, KOTOpPbIE KOTAQ-
TO BBI3BIBAAU Y HUX Bompockl ITo cy66oTam 6y-
AeT exeHepAeAbHas pybpuka « OTBeThI Ha BOIIPO-
CbI», B KOTOPOH IIOAB30BAaTEAU MOTYT 3aAATh BCe
HHTepeCyIoLINe X BOIPOCHI KACATEABHO PEMOHTA
HAU CTPOHMTEABCTBA. Baaropaps takoil pybpuke
KOMITaHHA OYyAeT IIOHMMATh, 4TO CefiYac BOAHYeT
HOTpebUTeAeH, U CMOKET YIIPABAATH OTHOIICHU-
AMHU C HUMH KaK MOYKHO AOABIIIE.

ITpoparomuii KOHTEHT OYAeT TyOAMKOBAaThCA B
IATHHILY IlepeA BBIXOAHBIMHU. K HeMy oTHOcATCA
pasAMYHBIE AKI[UH, CKHAKH M PO3BITPBILIH.

B 3AKJTIOMEHME

Heo6X0ANMOCTB IIepexoAa OTHOLIEHHH C KOHed-
HBIM HoTpebuTeseM OT Moaean 4P k moaean 4C
00'bEKTUBHO MEHSIET KOHIIEIIMIO B3aMOAEHCTBUAL.
B 5THX yCAOBUAX KOMIIaHUA U KAUEHTbI CTAHOBAT-
Csl PaBHOIIPAaBHBIMH YYaCTHHKAMHU PasBUTHA OU3-
Heca. baaropaps u3aMepeHHAM YAOBACTBOPEHHO-
CTU U AOSIABHOCTHU KOMIIAaHUSA He TOABKO ITOAy4YaeT
MHPOPMALIHMIO O TOM, YTO, II0 MHEHHIO KAUEHTOB,
HY’KHO HM3MEHHUTb, HO U AeMOHCTPHpYeT 3Hauu-
MOCTb IOHMMAaHUS YKEAAHUH U IIEHHOCTEH KAMEH-

TOB, & TAaK)K€ TOTOBHOCTDb IIPOBOAUTD U3MEHEHHUS
Ha OCHOBe UX peKoMeHAanui. baaropapsa oMHH-
KaHAABHOCTH, AW MHOTOKQaHaABHOH KOHTEHT-CTpa-
Teruy, obecreynBaeTcs CBA3b C IOTpeOUTEAEM BO
BCeX TOYKaX B3aUMOAEHCTBUA. ABTOMAaTH3HPOBaH-
Hasi CHCTeMa OAAEPIKKU KAUEHTOB ITO3BOASIET OblI-
CTPO pearupoBarh Ha 3aIIPOChI KAUEHTOB U AQBATh
TOYHbIE OTBETbl. BOBA€UEHHOCTb KAEHTOB B IIPO-
1ecc 06CY)KACHHA TOBApOB U YCAYT MOBBILIAET UX
3HAYMMOCTb B pa3BUTHU On3Heca. CollMaAbHBbIE Ce-
THU ABAAIOTCA UHCTPYMEHTOM, II03BOASIOIINM TI0A-
AEPKUBAaTh UHTEPAKTHUBHOCTDh U CO3AABaTh CHAB-
HBIH UMHAX OpeHAQ Ha PO3HUYHOM PBIHKe.

IIpoBepeHHOE HCCAGAOBAHHUE TTO3BOAMAO CUCTe-
MaTH3UPOBATh HAyYHble 3HAHUA MAapKeTHHIA B3a-
MMOOTHOIIEHUH B yCAOBUAX U poBusanui. [1pea-
AOYKEHHBIH aBTOPaMU METOAMYECKUH TTOAXOA T103-
BOAHUA IIPOBECTH IEPBUYHYIO OL[€HKY AOSABHOCTH
norpebureserl KoMnaHUU « CTPOUTEABHBIH ABOP».
AaapHeHIIIe ICCAGAOBAHUSA METOAOB OLIEHKH -
peKTUBHOCTH MapKeTHHTa B3aMMOOTHOIIEHHUH
MAQHUPYETCS NMPOBECTH NyTeM IIOCTPOEHUs pe-
IPECCHOHHON MOAEAHU, KOTOpas AACT BO3MOK-
HOCTb IIPOTHO3UPOBAHUS AUHAMHKU BBIPYYKH U
AOAU PBIHKA KOMIIAaHHHU OT YPOBHSA AOSIABHOCTHU
KAMEHTOB. @
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ASSESSING CUSTOMER LOYALTY
IN THE CONSTRUCTION MATERIALS MARKET

Natalya B. Izakova“, Olga I. Popova“
Ural State University of Economics

ABSTRACT:

The relevance of research. Customer relationships and consumer loyalty issues are in the constant focus of
business attention. In the context of economy digitalization the orientation of a set of marketing activities
towards personalizing relationships with consumers and considering consumer values are key factors in
increasing marketing efficiency and achieving corporate goals. The article considers customer relationships
building from the point of view of the 4C model, the main goal of which is to satisty the clients’ needs on
the basis of their values. Consequently, customer satisfaction with company interaction becomes the main
factor in the formation of business loyalty and competitiveness. The key goal of the 4C model is to satisty
the needs of each client, realize the possibility of exchanging values with clients and gain their trust and
loyalty as a result of satisfaction with company interaction. From the authors’ point of view, the 4C model
most fully corresponds to the principles of the relationship marketing concept in the retail market.

Theoretical and empirical studies have not yet presented a comprehensive methodology for assessing the
effectiveness of relationships management with retail customers. It remains relevant to form a system of
indicators providing for assessing the impact of relationship marketing on customer satisfaction and loyalty.
In the framework of this research, the authors present a methodical approach to assessing consumer loyalty
in the retail construction materials market.

The research object was OOO “Stroitelny Dvor”, a Russian company which runs a network of construc-
tion stores and construction bases of the same name and has the status of one of the major construction
materials retailers in Russia, contracting both with retail buyers and as a supplier for construction and re-
pair sites, as well as for renovation projects. The research subject was a methodical approach to assessing
consumer loyalty in the retail construction materials market.

The research purpose: to develop and test methodology for assessing consumer loyalty in the retail con-
struction materials market, to propose a 4C relationship marketing complex aimed at increasing consumer
loyalty.

Methods and methodology: secondary data were obtained through the methods of content analysis of
consumer reviews on websites, systemic and structural-functional assessment of information. Primary data -
through online survey of construction materials consumers in the Google Forms questionnaire. The sample
is random, quota. The sample size is 400 people. The survey was conducted on the basis of closed, scaled
(a seven-point Likert scale) and completely unstructured questions. The Net Promoter Score (NPS) index
method, the “SERVQUAL” method, as well as the methods of frequency, correlation static analysis and mul-
tidimensional scaling in the SPSS program were applied.

Results. The authors propose a methodical approach to assessing consumer loyalty in the retail con-
struction materials market, including seven stages: market research; selection of criteria to assess the effi-
ciency of customer relationships management - content analysis of consumer reviews; NPS net support in-
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dex - rational component assessment; "SERVQUAL" - emotional component assessment; multidimensional
scaling - segmenting consumers according to expectations and perceptions; assessing differences in con-
sumer expectations and perceptions; frequency and correlation analysis; SQL (Service Quality Index) qual-
ity index calculation.

KEYWORDS: loyalty, relationship marketing, 4C model, satisfaction, retail constructon materials market.
FOR CITATION: Izakova N.B., Popova O.I. (2022). Assessing customer loyalty in the construction materials
market, Management Issues, no. 6, pp. 48-62. URL: https://journal-management.com/issue/2022/06/04.
DOI: 10.22394/2304-3369-2022-6-48-62. EDN: ULYOZL.
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