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AHHOTALMUS:
IToctaHOBKa mpo6AeMbI. Heo6x0AMMBIM TpeOOBaHNEM B YCAOBHAX rA0OAAHM3AIIMH OTEABHOTO OH3Heca
U JKeCTKOW KOHKYPEHIIUH ABAsIeTC pOpPMUPOBAHHE IPOIPAMM AOSIABHOCTH, HO AASl UX POPMHUPOBAHMUS
M QAQITAl[M B OTeYeCTBEHHBIX CPEACTBAX pasMellleHHs He0OXOAUM KOMIIACKCHBIH aHAAM3 UMEIOIINXCSA
IPOIPAaMM AOSIABHOCTH KaK AEMCTBEHHOTO HHCTPYMEHTA MapKeTHHTA.

KonkpeTHasa Hay4Has 3apa4a CBA3aHa C IPOBEACHHEM KOMIIAEKCHOTO aHaAM3a IIPOTPaMM AOSIABHOCTH
B oTeAe «Ibis Nizhny Novgorod» BXOAAIIETO B MEXKAYHAPOAHYIO TOCTUHUYHYIO IeTlb ACCOT.

MeTtopoAorndeckas 6a3a cBA3aHa C CHCTEMHBIM IIOAXOAOM K aHAAHU3Y IPOT'PAMM AOSABHOCTH B OTEAE
«Ibis Nizhny Novgorod», BxoasiiieM B MEXXAYHAPOAHYIO TOCTHHUYHYIO IIeTlb, C MHOTOOOpasueM pa3And-
HBIX IOAXOAOB K pOPMHPOBaHHIO U HCIIOAB30BAHMIO IIPOTPAaMM AOSIABHOCTH.

Hcnoab3yemble MaTepuaabl. FHPOpManMOHHOM 62301 HCCAGAOBAHHSA MOCAYXKHAU BHYTPEHHUE AO-
KyMeHTBI oTeas «Ibis Nizhny Novgorod», MaTepraAbl HayYHBIX ITyOAMKAIIMH.

MeToabI HccAepOBaHUA. [IpakTHYecKOe HAOAIOACHHUE, HCTOYHUKOBEAYECKUH aHAAM3, CPABHUTEAD-
HBIM aHAAM3, MOAEAHUPOBaHHE AATOPUTMOB AAA PAc4eTOB 9P PEKTUBHOCTU IIPOrPAMM AOSABHOCTH.

OcHOBHbBIE PE3YABTaThl HCCACAOBaHMA. B cTaThbe NMpOaHAAM3HPOBAHbBI IIPOTrPAMMBI AOIABHOCTH B
00O «Becennne nuBecTunun» oreab «Ibis Nizhny Novgorod». BeipeaeHb! mpenmymiecTBa mporpamMm
AOSIABHOCTH AASL CTaTycoB KanMeHTOB: «Classic», «Silver», «Gold», «Platinum». AaHa xapakrepucTuka
IPUBUAETHH AepiKaTeasM KapT «Ibis Business», HecMOTps Ha ee IAATHOCTb KAMEHTaMH, B pazMepe 90 eB-
PO B TOA. BbIABACHO OTCYTCTBHE CPOPMUPOBAHHOM IPOrPaMMBbI AOABHOCTH B pecTopaHe «Ibis Kitchen»
IIPU OTeAe, HO OXapaKTePH30BaHbI OTACAbHBIE 9AeMEHTbI, OPMHUPYIOLIHE HOTPEOUTEABCKYIO AOSAPHOCTD
KAHEHTOB, CBA3aHHYIO C YI€TOM PallMOHAABHOCTH M MOAE3HOCTH IHUTaHMA. BbigsBAeHa 0COOEHHOCTH B
IPeAAOXKEHHH IIPOrPaMMbl AOSIABHOCTH COTpYAHHKaM oteast «Ibis Nizhny Novgorod», kotopas moTu-
BUPYET COTPYAHMKOB Ha OTBETCTBEHHOE OTHOLIEHHE K TPYAY, YKPEIAAET KOPIIOPATUBHYIO KYABTYPY KOA-
A€KTHBA M II03BOASET HACHTUPHUIINPOBATD Ce0s ¢ KOMIIAHUeH, IPUHAAAEXKAIIEH K MUPOBOMY OpeHAY.

BriBoabI. KoMIAeKcHBIH aHaAN3 TporpaMM AosAbHOCTH oTeAs «Ibis Nizhny Novgorod» moxer crats
IPAKTHYECKUM PYKOBOACTBOM K GOPMHPOBAHHUIO M BHEAPEHHIO BYKHOTO MAPKETHHIOBOTO MHCTPYMEHTa
B TOCTUHUYHO-PECTOPAHHBIX KOMIIAEKCAX, XOCT€AAX, MUHU-TOCTUHHUIIAX C 1I€AbI0 COBEpIIEHCTBOBAHMUSA
KAMEHTYPHBIX OTHOIIEHUH, a IPEAAOKEHHbIE AATOPUTMbI PACYETOB MOI'YT CTaTh METOAAMU U3MEPEHMS
KAIOYEBbIX [TOKa3aTEACH AOSABHOCTH B OTEASX PA3AUYHbIX KATETOPHH.

KJTKOYEBBIE CJTOBA: 6aaa, KapTa, KAUEHT, IpEUMYIIECTBA, IPOrpaMMa AOSABHOCTH, OTEAb, CKUAKA, CTa-
TYC, 3TaIl.
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ITocmanosxa npo6aremot

dopMHpOBaHHE IPOrPaMM AOSABHOCTH B
OTeABHOM OU3Hece CBA3aHO, IPEKAE BCETO, C TAO-
OaAusanueit 1 060CTpUBIIEHCS KOHKYPEHIIMEH B
HUHAYCTPHH TOCTENIPUUMCTBA. AOAABHOCTD K KAH-
eHTaM BCe 4Yallle pacCMaTpUBaeTCs Kak OHM3Hec-
IPOLIeCC, CBA3aHHBIM C KAUEHTYPHBIMH OTHOIIIE-
HuAMU. [TpobaeMa OABACHUA IPOTPAMM AOSAB-
HOCTH B CPEACTBaX pa3MelleHUs 00ycAOBAeHa
PAAOM NPUYHUH:

— B 3KOHOMHYECKOM IIAAHE€ B YCAOBHAX KpPH-
3H1cCa, CE30HHOCTH, BPIT'OAHEE COXPaHATDb U YKPEII-
AATb OTHOIIEHHUA C UMCIOITHMMHUCA KAMCHTAMMH

— AOSABHOE OTHOIIEHHE KAUEHTOB K CPEACTBY
pasMeleHus, ero OGpeHAy Yepe3 AOATOCPOYHBIE
OTHOLIEHHS MOXKeT 006eCIeuynTh MaKCHMAaABHYIO
IPUOBIAB OTEAIO;

— AOSIABHBIH KAHEHT MOYKET IPEBPATUTHCS
B «IPOIOBEAHHKa» OCTHHHYHOTO IIPOAYKTA H
Ou3Hec-mapTHEpA.

AHaAM3 TTOCAGAHHX MCCAGAOBAHHMH M IyOAH-
KaIlui 110 IporpaMMaM AOSIABHOCTH pacCMaTpH-
BatoTcs uccaepoBareaamu O. f. LlyHeBckoH, Ko-
TOpasi BbIACASIET 3HAYHMble TPU3HAKU KAACCHUPH-
KallUd IPOTPaMM AOSABHOCTH, TaKHE KaK: IPO-
$UAD AATEABHOCTH QUPMBI, TUIIBI UHAEHTU(HU-
KaTOpPOB, MEXaHU3MbI IIOOIPEHNUA YYaCTHUKOB U
BXOXACHHS UX B IIPOrpaMMy AOAAbPHOCTH. Bpras-
Aff B CBOUX HCCA@AOBAHHUAX BAKHOCTb IPOrPaMM
AOSIABHOCTH B CPEACTBaxX pasMelienus, A. A. Ka-
0aHOB ONpPEACAMA OCHOBHBIE TPYIIIBI YYaCTHH-
KOB ITIPOTPaMM AOSABHOCTH, IIPEAAOKHA ITUKAH-
YeCKMH INpOIecC UX BHEAPEHUA U OOHOBACHHA.
ITporpaMMbI AOSIABHOCTH OCOOEHHO 3HAYMMBI B
OTPACASIX, TA€ TIOTPEOUTEAN COBEPIIAIOT IIOBTOP-
Hble TIOKYIIKHM, a 3TO aBHallepeBO3KH, QUHaH-
COBbI€ YCAYTH, PO3HUYHAs TOPrOBAfl, TOCTUHHY-
HBIHA 6usHec, - koHcTarupyor H. M. Po3aHoBa,
K. B. ITapdenos [1, c. 97]. HecayuaiiHo nepBble
IPOrPaMMBbI AOSABHOCTH TOSBUAUCH B aBUAKOM-
HMaHUAX mpuMepHO 100 AeT Haszap, 6U3HeC Ko-

TOPBIX TOCA€ BEAMKOHM AENPECCHH CPACTAACA C
OTEABHBIM AEAOM.

Ileau HacTOSAIIEN CTATHU:

— HCCAEAOBAHHE IIPOIPAMM AOSABHOCTH B TO-
CTUHHYHOU AEATEAbHOCTH;

— aHaAM3 npeuMylecTs mporpamMmsl «Le Club
AccorHotels» aas AepikaTeAell KapT pa3sAMYHbBIX
CTaTyCOB KAMEHTOB;

— BBIABACHHE TPUBHAETUH KapThl «Ibis Busi-
ness» AAS KAMEHTOB OTeAsl MEXAYHapOAHOM ro-
CTUHHUYHOMH LIeIH;

— PacKpbITHE MOTHBHPYIOIIETO MOTEHIHAAQA
IPOrPAaMM AOSIABHOCTH AASL COTPYAHHKOB MEXKAY-
HapOAHOM FOCTUHUYHOM Lienu Accor.

OcHosHble HanpaeAeHus uccaedosanus

KoHKypeHIUA B OTeASX CBA3aHA C pa3MepaMH
CPeACTB pa3MelleHHs, KOMPOPTOM, CTAHAAPTAMHU
06CAY)KUBaHUs, HAAUYHEM AOIIOAHUTEABHBIX TO-
CTUHHYHBIX YCAYT, IleHaMH. Koraa mena Ha ro-
CTUHHUYHBIH TPOAYKT AOCTHUTAeT KPUTHYECKOTO
YPOBHS, a TaK ObIBaeT O4YEHb 4aCTO, IOSABASIOT-
csa auddepeHINpPOBAHHBIE IIeHBl U CKUAKHU, HO
5TH UHCTPYMEHTHI He AAIOT OTE€AAM KOHKYpPEHT-
HbIX npenmyiecTB. C pasBUTHeM U TaoOaAu3a-
el OTeABHOT'0 OM3Heca BeAyIHe OTEAbEPBI I10-
HAAHM, YTO AYYIIUM KOHKYPEHTHBIM IIPEUMYIIe-
CTBOM fABASIETCS KAMEHT, a ellle Ay4llle — TOT KAH-
€HT, KOTOPBIH MOOBIBAA B OTEAE U IIOAYYHA OT TO-
CTHHUYHOTO IIPOAYKTA, YCAYT, CEpPBHCA OIIpeAe-
ACHHOE BIIEYaTACHHE, B TOM YHCA€ M HeOOABIIHE
MaTepHaAbHbIe ToAApKU. HO cOBpeMeHHBIH KAM-
€HT He BCETAA XOUeT ITOAYYHTD B IIOAAPOK KOHe-
TBI, MapPIOM HAU IBETHI. JTO HAaBEAO Ha MBICABb
IpeBpalljeHNs IIOAAPKOB B CUCTeMy 0aAAOB, HO
IepBBIH UX y4eT ObIA IPUMUTUBHBIH, OaAABI Te-
PSIAKCH, 3a0BIBaAUCh. B COBpeMeHHBIX yCAOBH-
51X 6aAABI TIpH ITOMOIIK 0POPMAEHHOH IPOTpam-
MbI ¥ HHPOPMALIMOHHBIX TEXHOAOTHH (IIpHAOIKe-
HU) HAYUCASIOTCS GOHYCaMH, KOTOpPbIE OL€HH-
BAaIOTCA A€HbraMu. Tak Oaaropaps pacmpocTpa-
HEHHOMY MapKeTHHI'OBOMY HHCTPYMEHTY — IIpO-
rpaMMe AOSIABHOCTH — AEHBI'H OTPXKAIOTCA Ha
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CIIEIIMAABHOM KapTe M HPU3HAIOTCA OGOABIINH-
CTBOM KAHEHTOB AYYIINM ToAapKoM. [Iporpamma
AOSIABHOCTH — AYYIIIHH AOKYMEHT, CKPEeTIASIOLINH
COTPYAHHYECTBO MEXKAY CYOBEKTaMH X035HCTBO-
BaHMUsA, OCYIIECTBASIOLINMU CBOIO ASTEABHOCTD
B Pa3AHYHbBIX OTPACASIX M HA Pa3AMYHBIX PhIHKAX
II0 JAOBAETBOPEHHIO MOTPEOUTEABCKUX TIPEATIO-
YTEHHUH B 3aBUCUMOCTH OT Y4aCTHsI OTEAS B IIPO-
rpaMMe AOSIABHOCTH [2, c. 12].

B uHAyCTpUHU roCTeIpUUMCTBA HanboAee pac-
IPOCTpaHeHbl GOHYCHBIE NPOrPaMMbl M IIPO-
rpaMMbI C HAKOITUTEABHOM CKHAKO [3, . 137].

ITpeacTaBasis coboit oAuH U3 Hanboaee pac-
IPOCTPAaHEHHBIX MapKETHHTOBBIX HHCTPYMEH-
TOB, IIPOT'PAaMMbI AOSIABHOCTH CO3AQHBI AASI AOA-
TOCPOYHBIX OTHOLIEHUH ¢ KaMeHTaM. AosAbHbIE
KAHEHTBI He TOABKO 00eCIeYMBaOT 3HAYHUTEAD-
HYIO NIPHOBIAb OTEAI0, HO M CIIOCOOCTBYIOT NPH-
BAEUYEHHIO HOBBIX IIOTPEOUTEAEH, A€AAS HIX YUACT-
HUKaMH COIIPOM3BOACTBA KOHIIENITYaABHBIX TO-
CTUHHUYHBIX IPOAYKTOB, IIPEAAATrAIONUINX HOBBIH
KOHIIENIT PasBUTHA TOCTHHHIIBI, TIOAAEPKHUBAO-
I[UX MHPOBBIE CTAHAAPTHI U O0A€e COBepIIeHHbIE
TEXHOAOTHH. AHAAN3 AOSAPHOCTH B MaABIX 3apy-
Oe)KHBIX OTEASIX TOKa3bIBAET:

— OpHEHTAIUsI HAa KAMEHTA HMeeT IPsIMOe OT-
HOIIIeHHe K paboTe GUPMBI;

— HHHIMATHBHBIE OTEAH OKa3bIBAIOT BAUS-
HI€e Ha MIPOLeCC CO3AAHMS 3HAHUH O AOSIABHOCTH
$HUPMBI, KOTOPbIE 3aBUCAT OT AUHAMUKU Pa3BH-
TSI KOMIIAHHH, BO3MOXKHOCTEH TYPHCTHIECKUX
HpeATIPUHIMATEAEH;

— KAHEHTOOPHEHTHPOBAHHOCTb, IPOsIBAsiE-
Mast OTEASIMH, IBASIETCSI YACTUYHO OITOCPEAOBAH-
HBIM IIPOLIECCOM CO3AQHMS 3HAHUH W ero BAUS-
HueM Ha 9¢pPeKTUBHOCTH paboThl GupmsI [4].

MapKeTHHIOBBIH TIOAXOA OPHEHTHPOBAH Ha
BBICTPaMBaHHE AOATOCPOYHBIX HHTEPAKTHBHBIX
KAHEHTYPHBIX OTHOIIeHHH. [Iporpamma AOsiAb-
HOCTH MOKeT OBITB OIIpeAeAeHa KaK Habop Mepo-
IpPUATHHA, HAPABAEHHBIX Ha YAEP)KAaHHE KAMEH-
TOB, Ha GOPMUPOBAHHE TTOAOKUTEABHOTO MMH-
AXKa TOCTMHUYHOTO IHpoayKTa (OpeHAa KoMmma-
HUH) B Taa3ax oKymateaeii [5, c. 15]. [Tporpamma
AOSIABHOCTH — PacCMaTpPUBAETCS M KaK COBOKYII-
HOCTb CTPYKTYPHPOBAHHBIX MAPKETHHTOBBIX Me-
POIPUATHIH, HAIPABAEHHBIX Ha MTOBbILIEHHE 9MO-
[[MOHAABHON M MOBEAEHYECKOH AOSABHOCTH I10-
KyIIaTeAs 10 OTHOLIEHHIO K PhIHOYHOMY IIPEAAO-
KEHHIO YCAYT U cepBHca [5, c. 11].
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Kajkpoe TOCTMHHYHOE MPEATIPUATHE AOAKHO
CHCTeMaTHYeCKH IMPOBOAUTh MOHHTOPHUHI HH-
$opMariy, Kacarouics BOCIPUATHS OTPeOH-
TeAeM BBIIIOAHEHHS OTeAeM ero TpebOBaHUH Kak
OAHOTO U3 METOAOB U3MepEeHHUA KadecTBa 006CAy-
KHUBaHu4 [6, c. 361].

Cpean HanboAee BaXXHBIX Mep IO IIpHBAeYe-
HUIO KAMEHTOB K TOCTHHHUYHBIM YCAYTaM MOXXHO
CYMTATh OPTaHU3AIMIO KAYOOB, aCCOLHAINH, CO-
001I1eCTB 10 HHTEpecaM, TAe 0c060 MOAAEPIKUBaA-
eTCsl TepCOHaABHBIN rolodex AAs TOCTeH, KOTO-
PbIit YAOO€H AAST PETYASIPHBIX OIIPOCOB KAHEHTOB
IIPU OIIPEACACHHUHU CTETIEHH YAOBAETBOPEHHOCTH
ycayramu [7, c. 51].

[To HabAIOAEHHMAM aBTOpa CTaTbH, B CPEA-
CTBax pasMmelneHus I. Hwxnero Hosropoaa Her
€AUHBIX IIOAXOAOB K GpOPMHUPOBAHHIO IIPOTPAMM
AOSIABHOCTH. TakK, MHHH-TOCTHHHIIBI, XOCTEABI,
OAHO3BE3AOYHbIe OTEAH HE MOTYT IIO3BOAUTH
cebe BHeApeHHe IPOTPaMM AOSABHOCTH H3-3a
OOABIINX 3aTpPaT Ha MAPKETUHTOBbIe MEPOIIPHsI-
TuA. HeKoTopble HIDKETOPOACKHE TOCTHHHYHO-
pecTopaHHbIE KOMIIAEKCHI IIPOCTO KOIHPYIOT
HMeIolHe TPOTPaMMBbl AOSABHOCTH, KOTOPbIe He
BCETAQ ONPAaBABIBAIOT M3AEPXKKU Ha HUX. B AaH-
HOM CTaTbe IpeAAaraeTCs aHAAU3 IIPOrPaMM AO-
CTaTOYHO YCIIEITHOTO OTEAS, AASl TPAHCAALIMH Ha-
KOIIA€HHOTO OIBITA IIPUMEHEHUs IIPOrpaMM AO-
SAABHOCTH U €€ 9A€MEHTOB B Pa3sAHYHBIX CTPYK-
TYPHBIX [TOAPA3ACACHHAX OTEAAX Pa3SAMYHON Ka-
TETOPUHHOCTH. AAS IIOAHOTO IIPEACTABACHUSA
AEHICTBYIOIIUX IPOTPaMM AOSABHOCTH B OTeAe,
IpUHAAAEKAIIEM K MEXKAYHAPOAHOM TOCTUHUY-
HOM menu «Accor», MpOAaHAAU3HPYeM BaKHbBIE
MapKeTHHIOBble HHCTPYMEHTBI AASI KAUEHTOB U
corpyaHuKOB B OOO «BeceHHHe MHBECTULIMH»
oreab «Ibis Nizhny Novgorod».

CepAlieM AI0OOTO OTeAsI SIBASIETCS PeCeIIlleH.
Ha cToliKe perucTpanuu KAUEHTOB TPEX3Be3A04-
Horo oreas «Ibis» Bceraa aexxar OYKAeTHI ¢ MH-
dopmanuell 0 mporpaMmax AOSABHOCTH, B KO-
TOPBIX YKa3aHO, YTO AAS YYacTHS B HHUX AOCTa-
TOYHO 3aIIOAHUTb aHKETy BHYTPH OyKAeTa U OT-
AaTb COTPYAHMKY pecellieH, AubO 3arpysuTh Ha
[IePCOHAABHBIN MOOHABHBIHN TeAepOH MAU MAAH-
et npusokenue «AccorHotels» 1 co3pars B HeM
aKKayHT. CTaTh YA€HOM AOSIABHOH IIPOTpPaMMBbI
«Le Club AccorHotels» MoxHO 3aperucTpupo-
BaBIIKCH Ha caiite cetu AccorHotels. Yaactue B
nporpaMme AOsAbHOCTH OecriaatHoe. ITpu Ha-
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koraeHUM 2 000 6aAAOB KAMEHT MOYKET OCTAaHO-
BUTbCA B OT€A€ COOTBETCTBYIOIIETO 6peHAa Ha
OAHY HOYb 6ecraarHo. Kparkyro nndpopmanuro

Tabauna 1 - ITpeumymecrsa nporpammsl «Le Club AccorHotels»

0 MIPEUMYIIECTBAX YYACTHS B IPOTPAMME AOSIAD-
Hoctu «Le Club AccorHotels» npuBepem B aHa-
AWUTHYECKOH Tabanie 1.

Craryc

Classic

Silver

Gold

Platinum

YcaoBue npuobpeTeHusn

IIpu BCTynaenuu B
IpOTPaMMy  AOSIAb-
HOCTH

OT noKynku HoMepa
Ha 10 Houell wuan
PacxoAOB B OTeAe Ha
cymmy 800 eBpOAOA-
AApOB, AQ€T  BO3-

OT moKynku HoMepa
Ha 30 Houell HAH
3aTpaTax Ha TOC-
TUHUYHBIA IPOAYKT
2800 eBpopoAAapoB

OT moKynku HoMepa
Ha 60 Houyel HAH
PacxoAOB Ha CyMMY
5600 eBpoAOAAApPOB
BO3MO)XHO IIOAyYe-

cayx6b1 Le Club AccorHo-
tels

MOKHOCTDb ITOAYYHUTD | KAUEHT noAy4ut | Hue 14 000 6assoB
2000 6aanroB* 7000 6aasoB
Haanune KAMEHTCKOU + + + CIlel[iaAbHAsA — TeAe-

¢$oHHaA AUHUA

Tapud yyactHHKa: cKHAKa A0 10 %

Paununii pooct

YII K 3aKPBITBIM PAaCIIPOAKAM

FapaHTI/IH HaAHW4HA HOMEDA

IIpuopurer aas oTe-
Aeit Swissotel

3a 3 AHS AO 3ae3pa B
OTEeAb

3a 2 AHS AO 3ae3pa B
OTEAb

becrniaaTHbIN AOCTYII B UH-
TepHeT

+

+

+

ITpemuym-Wi-Fi

Haawnune O03AOPOBHUTEABHBIX H CIIOPTHBHBIX HEHTPOB

CKuAKa Ha AOIOAHMTEAD-
Hble ycAyru B SPA-nienTpe
oTeAs

Ckuaka 10 % B SPA-
[EeHTpax Willow
stream SPA B oTeasx
Fairmont

Ckuaka 10 % B SPA-
[eHTpax Willow
stream SPA B oTeAsx
Fairmont

Crxupka 20 % TOABKO
B oreAsx Swissotel,
ckrpAKa 10 % B SPA-
nentpax Willow B
orteasx Fairmont

Ckupaka 10% B ore-
Asx Raffles u Thalas-
sa sea & SPA; ckuaka
20 % TOABKO B OTe-
Ax SwissOte; CKUA-
ka 10% B SPA 1eH-
tpax Willow B oreasx
Fairmont

CKI/IAKa B Mara3vHax IIpH

Cxuaka 10 % B marasuHe mpu oTeae Fairmont

OTEAAX

Ckuaka 15 % B mara-
suHax Raffles

CKUH AayHAX, (kpoMme Fair-
mont Gold)

Pannuii 3aesp / IO3AHHME - Pannwnii 3ae3p / mo3A- | Panauii 3ae3 / mosa- | Panuauii 3ae3p, / mosa-
BBIE3A HHUH BBIE3A HHH BBIE3A HHH BBIE3A
IIpepocTaBAeHME — HOBBI- - - + +

IIEHHOH KaTerOpUHU HOMe-

pa IpH CAEAYIOIEM pa3Me-

LIEHUH B OTEAE

AOCTyIl B NIpeACTaBUTEAD- - - - +

Panuuii AOCTYII K ITPEABAPUTEABHBIM ITPOAAKA

M OuaeToB Ha MeponpusTtus B «AccorHotels Arena» (r. [Tapmxk)

CrnennaspHbli Tapud Ha
AOCTYII B AQyHAJK-30HBI B
6oaee gyem 1000 aspomop-
Tax 10 BCEMY MUDY

10 % cxupxa y mapt-
Hepa

13 % cxupKka y mapt-
Hepa

14 % cxupKa y mapt-
Hepa

15% cxupKa y mapt-
Hepa

baraxHbId cepBUC ¢ TapT-
uHepom AccorHotels

CkupKa 25 AOAAAPOB

Ha  NepBBIA  3a-
Ka3, CTpaxOBKa B
MIOAAPOK

Cxkupka 50 pooarapos
Ha TIepBBIN 3aKas,
CKHMAKa 6% Ha cae-
Ayroliue 3aKasbl,
CTpPaxOBKa B IIOAA-
poK

CkmupKa 75 AOAAAPOB
Ha TIepBBIN 3aKas,
CKHAKa 8,5 % Ha cae-
Ayrolue 3aKasbl,
CTpaXxoBKa B TIOAA-
POK

Ckupka 100 poaaa-
pOB Ha IepBBIM 3a-
Ka3, CKuAKa 11 % Ha
CAEAYIOLIHE 3aKasbl,
CTpaxoBKa B TIOAA-
pok Service upgrade

* PacXOABI Ha TOCTHHHYHBIH IIPOAYKT B OTEASX YYaCTBYIOLINX OPEHAOB B IporpamMMe AOSABHOCTH (Kpome «Mama
Shelter», «Adagio», «Adagio Access», «Ibis» u «Ibis Styles») B oecsiITb €BPO/AOAAAPOB COOTBETCTBYIOT YCAOBHSIM HadHC-

AeHUS 25 CTaTyCHBIX 0aAAOB.
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Tabauna 2 — CucreMa HAYMCAEHUS CTAaTYCHBIX 6aAA0B B cetH «AccorHotels» [10]

Craryc KAueHTa B oreAsx BcexX y4acTBYHOIIMX B oteasnx Ibis, Ibis B amapT-oTeasax B Adagio
6penaoB AccorHotels (kpome Styles 1 Mama Adagio Access
Adagio, Adagio Access, ibis, ibis Shelter
Styles 1 Mama Shelter)
Classic 25 12,5 10,0 5
Silver 31 15,5 12,5 6,25
Gold 37 18,5 15,0 7,5
Platinum 44 22,0 17,5 8,75
AAs BCex CTaTycoB 25 12,5 10,0 5

Ckuaka B pasmepe 10 % B pectopanax «Mer-
cure» TPEAOCTABASETCA AASl YYaCTHUKOB: IIPO-
KUBAIOIIUX B OT€A€ M OCYIIECTBASIOIIMX 3aKa3
CTOAHMKOB B pecTopaHe 3a 24 yaca. O603HaueH-
Has CKUAKA He AelicTByeT Bo Opannuu, Mraanuy,
Wcnanumy, Iopryraauu u B Asuarcko-Tuxooxe-
aHCKOM pervoHe.

CraTyCHOCTb KAMEHTAa IOAKPENAAETCS Kap-
TOM, KOTOpas HMMeeT AMHAMHUYHYIO IIPOrpaMMy
AOSIABHOCTH — AOATOCPOYHbIE B3aHMOBBITOAHBIE
KAHUEHTYPHbIe OTHOLIEHHS B OTEASX, 0ObeAUHS-
IOIIMXCA MEXKAYHAPOAHOH TOCTUHUYHOM I€TIbI0
Accor. IlpeumymecTBaMy MapKeTHUHTOBOT'O HH-
crpymenta «Le Club AccorHotels» BbIcTymaer
HOAAEPKUBAIOIIUK OH3HEC-TIPOIecC UACHTHPH-
KallU1 Pa3AMYHBIX CETMEHTOB KAMEHTOB U YBEAH-
YeHHe ABYCTOPOHHEH OTAQYH OT AOSABHBIX OTHO-
IIeHUH C HCIIOAb30BAHNEM UHTEPaKTUBHBIX KOM-
MYHHUKAIIMOHHBIX TEXHOAOTHH.

9P PEeKTUBHOCTb NPOrPaMM AOAABHOCTH 3a-
BHUCHUT OT paKTOPOB — CIIOCOOHOCTH AOCTHYD Lie-
A€BOTO CETMEHTa KAUEHTOB M KaueCTBa MepOIIpH-
ATHUH, CBA3AHHBIX C MAPKETUHI'OBBIMU ACHCTBHUS-
mu [8, p. 10].

CyTp BceX NpOTrpaMM AOSABHOCTH OTeAeH
0OBIYHO OAMHAKOBA: YYaCTHUK MOXKET HaKAaIlAH-
BaTh 0AAABI, OCTAHABAMBASCh B TOCTUHHIAX Ce-
Tel, a 3aTeM TPaTUTb UX Ha OecraaTHOe IIPOXKU-
BaHUe B HOMepe UAU ApyTrHe ycAyTrH. M yem yaie
TOCTb OCTAHABAMBAETCS B TOM HMAU MHOM OTeEAe,
TeM BbIIlIe CTAHOBHUTCS €T0 CTATYC, a 3HAYUT — pac-
IIMPAETCA MAKeT TOCTUHUYHBIX YCAYT, KOTOPbIM
OH MOYKEeT BOCIIOAb30BaThCA [9, c. 67].

B Tabaume 2 mpeaCTaBACHO KOAMYECTBO Ha-
rpaAHbIX 6aAA0B Ha 10 eBpO/AOAAAPOB PaCXOAOB,
HayucAsieMbIx 1o nnporpamme «Le Club AccorHo-
tels» mpu MOKyIKe rOCTHHUYHBIX IPOAYKTOB.

PacnipocTpaneHHOH NpOrpaMMoO# AOSABHO-
CTH B ME&KAYHApOAHOW FOCTUHHUYHOM ceTH Acco,
ABASIIOTCA MEPONPHUATHA IO AOSIABHOCTH, 3a-
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$UKCHpPOBaHHbBIE AAT KAUEHTOB MMEIOIINX Kap-
bl «Ibis Business». CTOMMOCTb 0OCAy)XKMBaHHA
OusHec-KapThl cocTaBaseT 90 eBpPO/AOAAAPOB B
roA. AaHHas KapTa AaeT CAEAYIOIIME IIPUBUACTUH
KAMEHTAaM TOCTHUHHYHBIX YCAYT:

— cknpKa 10 % Ha mposkMBaHUE BO BCEX TOCTH-
HHUIaX ceTH ACCOr 110 BCEMY MHPY;

— FapaHTHPOBAaHHasA AOCTYNHOCTb HOMepa B
IIEpHOA AO 48 4aCOB AO 3a€3A3;

- ckuAKa 10 % Ha BTOpOI1 HOMeD;

- ckupKa 10% Ha Bce 3aKasbl B pecTOpaHe
u bape;

— CKHAKa 5 % Ha AOTIOAHHUTEABHBIE YCAYTH.

Kak otmeuaer H.C. Mopo3soBa, ¢opmupo-
BaHHE INPOTPaMM AOSIABHOCTH B T'OCTUHMYHBIX
HNPEANIPUATHAX AOMKHO HATH IIAPAAAEABHO C
dopmupoBaHuEM HMHUAKA
CTpaHbl HAH OTACABHOTO PeruoHa KaK TYpPHCT-
CKOH AeCTHHAIMH. AASI 3TOT0 HeobxoarMo cdop-
MHPOBATh CUCTEMY 3HAHUH O PEAAbHBIX U ITIOTEH-
IIUAABHBIX TYPUCTAX, UX JKEAAHHUAX U NOTpeOHO-
CTAIX, KOTOpPBIE AOAYKHBI OBITH IIOAOKEHBI B OCHO-
BY CO3AQHMS IIPOrPaMM AOSIABHOCTH [11, c. 36].

IIOAOKHUTEABHOT' O

dopmMupoBaHHe IPOrPAMMBI YIIpaBAE€HHA 110~
TpeOUTEAbCKOH AOSIABHOCTBIO IIPEACTABASACT CO-
00¥ IUKAMYHBIN MPOLECC, 10 UCTEYEHUU KOTO-
poro HeoOXOAMMO IIepeCcMaTpPHUBaTh LIEAHU IIPO-
rpaMMbI AOSIABHOCTH, IIPOBOAUTb MapKeTHH-
roBble HCCAGAOBAHHUA, OOHOBAATH COAEPIKaHHE
IPOTPAaMMBI, AAA 3TOTO IPEAAAraeM OINHpaTh-
C Ha IOJTAIIHYI0 MOAEAb YIIPaBA€HHUA IOTpe-
OUTEABCKOH AOSABHOCTBIO B Cdepe TOCTHHHY-
HBIX YCAYT, KoTopas mnpepsoxeHa A.A. Kabano-
BbIM [12, ¢. 17]:

Otan 1: PacueT Ieaecoob6pasHOCTH BHeApe-
HUA UAHM [1I€PECMOTPA AOATOCPOYHBIX ITAKETOB U
HOOIPUTEABHBIX MEPONPUATUI NPOTPAMMBbI 110
HOBBIIIEHUIO AOIABHOCTH KAHEHTOB.

Otan 2: O603HauYeHHe IjeAeH IPOrpaMMbl IO
Pa3BUTHIO AOSAPHOCTH KAHMEHTOB. (BHeApeHue B
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KapTy KAHEHTa AOTIOAHHUTEABHBIX IOAEH 110 06-
CAY)KHBaHHIO 0COOBIX KAUEHTOB).

OTam 3: OnpepereHre TOTPEOUTEABCKOTO CET-
MEHTa, AASl KOTOPOTO IIAQHHUPYeTCs MporpamMma
(MHAMBHAYaAbHbIE U KOPIIOPATUBHBIE KAUEHTBI).

Oran 4: BpiABA€HHE M AMArHOCTHKA (aKTO-
POB, 00eCIIeYnBAOIIUX YBEAUUCHNE AOSABHOCTH
KAHEHTOB FOCTUHHIBI.

Oran 5: OmpepeAeHHe CTpaTerul AeATeAb-
HOCTH OTeAsl 1O (OPMHUPOBAHHIO AOSABHOTO
KAHMEHTA.

Otan 6: Pa3paboTka HHCTPYMEHTa peaAH-
3aIlU¥ TPOTPaMMBbl IO IOBBIIIEHHIO AOSABHO-
CTH KAHEHTOB B CpeACTBe pasMmeenus. (IH-
dopManlMOHHAA MOAAEPKKA TIPOBOAUMBIX MepO-
IPUATHUIL).

Ortan 7. MOHUTOPHHT OCYILECTBACHMSA IIPO-
TPaMMBbl 110 TOBBIIIEHHIO AOIABHOCTH KAMEHTOB
oTeAs U olleHKa 3QPEeKTUBHOCTHU ee peaAn3al[uH.

ITo MHEHHUIO aBTOPA CTaThH, HAOOP KAIOUEBBIX
IIOKa3aTeA€H AOSABHOCTH OIPEAEAAETCA OTEAEM
CaMOCTOSITEABHO, TIPHU 3TOM HCIOAb3yeTcs $op-
MYAQ, YUYHUTBIBAIOLAs BBITOABI OT KAHMEHTYPHBIX
OTHOLIEHUH:

1 m
Ra=— XZ%RW% (1)
n—

rAe R, — CpeAHss OLjeHKa BBITOABI KAUEHTA; M1 —
KOAHYECTBO PACCMATPUBAEMbIX KAIOUEBBIX IIOKA-
3ateAeit aosiapHOCTH (KITA); R; - skcmepTHas
ouenka i-ro nokasareas (KITA); a; - koapduum-
€HT BOKHOCTH i-ro nmokasareas (KIIA).

AASL OLIEHKH AOSIABHOCTU BBOAAT MHAEKC AO-
SABHOCTH:

L= 009%, )
R,
rAe I} - MTHAEKC AOSIABHOCTH; R — BRITOAQ KAHIEHTA
OT IIPOTPAMMBbI AOSIABHOCTH; R, — BBITOAQ OTeASl
OT [IPUMeHEHHs IPOTPAMM AOSIABHOCTH.

MHAEKC AOSABHOCTH MOMKHO Ha3BaTh MHAEK-
COM TOTOBHOCTH PEKOMEHAOBATh U COBEPIIATH
IIOBTOPHBIE MOKYIKH T'OCTHHUYHOTO IPOAYKTA,
COOTBETCTBEHHO OTEeAbepaM IIPU MOACYETE HH-
AUKaTopa 3¢ PeKTUBHOCTH HEOOXOAUMO TTOAB30-
BaTbCA OLIEHOYHOM IIKAAON AOSABHOCTH:

I} = 1 - cBUAETeABCTBYeT 00 aOCOAIOTHOM AO-
SAPHOCTH KAHEHTA U MIPOAABI[a TOCTUHUYIHO-Pe-
CTOPAHHOTO IPOAYKTA APYT K APYTY;

0 < I; £ 0,25 - oueHb HU3KAS AOSIABHOCTD;

0,25 < I; < 0,5 - HHU3Kas AOSIABHOCTb;

I} = 0,5 - cpeAHAA AOSABHOCTD;

0,5 < I; £ 0,75 - BbICOKast AOSIABHOCTD;

0,75 < I; < 1 - o4yeHb BbICOKasA / aBCOAIOTHAsA
AOSIABHOCTb.

Metpukamu 3¢pPEeKTUBHOCTH MPOrPAMM AO-
AABHOCTH B CPEACTBE pasMeLeHHs SBAAIOTCH:
3arpyska HOMEpPHOro pOHAQ, YaCTOTA IOKYIIOK;
pasMep NOKYIOK U CPEAHUH pa3Mep 4eKa OT KAH-
€HTa; 000POT FOCTUHUYHBIX IIPOAYKTOB. YCIIeI-
Hble IPOTPaMMBbI AOSABHOCTH IPHUBOAAT K YAEP-
YKaHHUIO CTAPbIX KAUEHTOB ([T0TpebuTeAel) 1 K aK-
TUBHOMY IIPUBA€YEHHUIO HOBbIX KAHEHTOB.

M3MmepeHHe AOSABHOCTH KAUEHTOB AOAXK-
HO CONPOBOXXAATbCSI KOAMYECTBEHHOH OIIeHKOM
BAHUSHHSA IPUBEPKEHHOCTH 110 OTHOIIEHHIO K aA-
pecaTy Ha HEKOTOpble ITOKa3aTeAH IPUOBIABHO-
cTu uau pocta. Ho mokasaTeAab MpHOBIABHOCTH
He CAeAyeT CYMTaTh MepOH NPUOBIABHOCTH, OH
CUMTAETCA AMIIDb MPSAMBIM IPEALIeCTBEHHUKOM
AOXOAOB. THAEKC AOSIABHOCTH ITy TELIECTBYIOIINX
(TLI) ompepeasieTcst o aaroputmy: [13, c. 73]:

TLI = EXPT-PQ-GID- TSI- IRECOM-IREP, (3)

rae EXPT - oxupanus kaueHtos; PO - Bocnipu-
HUMaeMoe KadeCcTBO YCAyT; GID — rao6aabHbIN
HUMHUAK MECTa HaXOXKAEHHMA ACCTHMHALMM TOCTe-
npuuMcTBa; TSI — MHAEKC YAOBAETBOPEHHOCTH
typucra; IRECOM - HaMepeHHe PEKOMEHAOBATh
ycayry; IREP — HaMepeHue IIOBTOPUTD BU3HT.

B AecTHHAIMM 00IIeCTBEHHOTO TUTAHUSA — Pe-
cropane «Ibis Kitchen» npu oteae «Ibis Nizhny
Novgorod» moka HeT IPOrpaMMbl AOAABHOCTH,
HO eCTb €€ OTA€AbHbIE COCTaBASIIoIHe, OPMUPY-
IOIIIHE TOTPEOUTEABCKYIO AOSIABHOCTb.

Ycrex 6u3Heca B HMHAYCTPUHU TOCTEIPUUM-
CTBa 3aBHCHUT OT KOMIIAEKCA IIPEAOCTaBASEMbIX
YCAYT NUTAHUSA, AOTIOAHEHHA K SAPY TOCTHUHHY-
HOTO IMPOAYKTa. ONTHMAaABHBIM pEII€HHUEM BO3-
pacrarolel KOHKyPEHIUMH CYUTAECTC HHAMBHAY-
aABHBIN ITOAXOA K 0OCAY>KUBaHUIO KAUEHTOB OTe-
Af CAYXKOOH room-service 1 OpraHU3alUeH ycAy-
TU «IIBEACKHH CTOA». AaHHAasg TEXHOAOTHA 00-
CAY)KHBaHMsA TOCETUTEAEH 0bOecriedrBaeT UX pas-
HooOpasueM 0Ar0A, OBICTPOTON 06CAYKHUBaHUSA
U OTHOCHUTEABHOU AOCTYIIHOCTBIO I€H.

YcAyra «IIBEACKHH CTOA» 110 Ayllle 06eUM CTO-
ponam. IloceTuTeasaM pecTopaHa He HAAO 3aKa-
3bIBaTb OAFOAO, YTOOBI IOHATH, HPABUTCA OHO UM
HAU HET, )KAATh, TIOKA €ro MPUTOTOBAT U IMpHHe-
CYT. YAOBACTBOPHUTD ITOTPEOHOCTD B CBEXEH eae
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MOXXHO JXeAaHHEM ChECTh HMEHHO TO, UTO XOUeT-
Csl, U CTOABKO, CKOABKO No)xkeaaeTcs. Kak npasu-
AO, Y TOCTeH OTeAsl OCTaeTCs OIlyIeHHe, YTO OHH
IIOAYYHAH OT peCTOpPaHa ropa3A0 60AbIlle, YeM 3a-
MAQTHAM. YCAYTA «IIBEACKHH CTOA» IIPU OTeAe —
YAOOHBI MapKeTHHTOBBIH XOA, IOBBINIAIOMIMH
AOSIABHOCTb KAHEHTA K OT€AX U IPUHOCUT IpU-
OBIAb OT CTPYKTYPHBIX IIOAPA3ACACHHH OTEAS.

B oreae «Ibis Nizhny Novgorod» saBTpak
OTIAQYMBAETC AOTIOAHUTEABHO, IIPHU 3aKa3e HO-
Mepa. Ero crouMocTb cocTaBasgeT NpHUMEpHO
400 py6. KaueHT, BKAIOUHBIIUH 3aBTPaK B CTOU-
MOCTb IIPOKMBAHHS, CITyCKAeTCS YTPOM B PeCTO-
paH, 03BYYHBaeT COTPYAHHUKY pecTopaHa HOMep
KOMHATBI U IIPOXOAUT B 3aA PECTOpAaHa, TAE €ro
HKAET YCAYTA «IIBEACKHUH CTOA».

MeH1o «mBeACKoro croaa» B «Ibis Kitchen»
IIpU OTeAe SIBASIETCS OYeHb pasHOOOpasHbIM, U
AI000# rocTh, OYAb TO BereTapuaHell, YeAOBeK,
CAEAAIINH 3a CBOeH QUIYPOH, HAHM AaxKe AHabe-
THK, HAHAET AASL Ce0ST TIOAXOASIIYIO MUY, BEAb
Ha KOQeHHbIX CTAaHIIUAX IIPEAAAratoTCs Ha BBIOOp
TPU BUAQ IOACAACTUTEAEH — TPOCTHHUKOBBIN Ca-
xap, PPyKTO3a U 0OBIYHBIN caxap. 3aBTPAKH yCAY-
T'H «IIBEACKHH CTOA» HauMHaIOTCA B 6:30 U mmpo-
AOAKAIOTCS AO 10:00, YTO YAOOHO AAST pa3AMYHBIX
CEerMEeHTOB KAMEHTOB.

B 0CHOBHOM MeHIO pecTOpaHa KAMEHTOB IIPH-
BAEKAIOT OAIOAQ KaTeropuu «cOaAaHCHPOBAaHHOE
IUTaHUe» U «BereTapuaHcKoe 6Ar0pA0». CbaraH-
CHPOBaHHOTO IIUTAaHUA — 5 eAHHI], BeTeTapHaH-
CKOTO — 2. MeHI0 BKAIOYAeT CYIIbI, CaAaThl, 3a-
KYCKH, CBITHbIe M A€TKHe ropsuue OAIOAQ, rap-
HHPBI, T1AaCTy, KOTOPYIO KAMEHT MOMKET COCTa-
BHUTb CaM, BbIOpaB BHA MaKapOH U COYC, TPHUAbD
U CAAAKHeE DAIOAQ.

B pectopane «Ibis Kitchen» ectp oTaeapHOE
IOPUAMYECKOE MEHIO AAS MAaA€HbKUX rocTed. OHO
BKAIOYAeT B ce0s OBOLIHOM CyI, ABa MACHBIX Ae-
AVKaTeca, ABa FapHHMpa U ABa HAIIUTKA Ha BBI-
6op. MHPOpManIMOHHOE AETCKOE MEHIO, B OT-
AWYHE OT OCHOBHOTO, CAGAQHO M3 OOBIYHOMH 6y-
Maru 0e3 rasHIia, 4Tob6bl peGEHOK MOr Ha HeM
IIOPHCOBATb.

Aerxoe MeHro. Ha AuIeBON CTOpOHE MEHIO
IPEAAOXKEHBI ABA CaAaTa, COHABHYH, HoAee CBIT-
Hble 6AI0AQ (MUHH-IIHIIIA, XOT-AOT), A€CEPThI, Ha
06paTHOMH CTOpOHE IIpeACTaBACHBI: bapHasi, BUH-
Has KapTa, ropsiure 6e3aAKOrOAbHBIE HAIIUTKH.
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Haanune 6asbl AQHHBIX KAHEHTOB (y4acTHH-
KOB IIPOTPaMMbI AOSABHOCTH) AQ€T BO3MOXKHOCTb
HOBbIIIeHUA 5PPEKTUBHOCTH OIlepalMii Ha OC-
HOBE CO3AQHHMA MHAMBHUAYAAbHBIX MAW TapTeTH-
POBaHHBIX (HATIPAaBAEHHBIX Ha I[€A€BOM CETMEHT)
IPEeAAOKEHH .

[IporpaMMa AOSABHOCTH AAA COTPYAHHKOB.
B ¢popmMupoBaHNU AOSABHOTO IIEpCOHAAA 0CODOas
POABb IPUHAAAECKUT PYKOBOAUTEAIO OTEAS, Y KO-
Toporo chopMHUpOBaHbI KauyecTsa [14, c. 47]: po-
MHHAHTHOCTb; YBEPEHHOCTbD B cebe; camoobaapa-
HUE; [JeA€HAIIPAaBA€HHOCTD; IPEATIPUUMYNBOCTbD,
TOTOBHOCTbD K PHCKY; HAACKHOCTD B OTHOIIEHHUAX
C TIOAYMHEHHBIMH; OOIIUTEAPHOCTD, YMEHHE pa-
00TaTh C AIOABMH; YMEHHE PAllMOHAABHO PeaAH-
30BBbIBaThb IOTEHIIMAA CBOETO IIEPCOHAAA.

dopMupoOBaHHE AOSABHOCTH COTPYAHHKOB —
3TO HEé CTOABKO CACACTBHE PEAAM3ALMH KAaKOU-TO
ONPEACACHHOH IPOTPaMMBbI, CKOABKO P€3yABTAT
IPOAYMaHHOU IIOAMTHKH KOMIIAHHH, 3€PKaAbHOE
OTpa)keHHE€ OTHOIIEHHSA PYKOBOACTBA OTeAd K
CBOMM COTPYAHHKaM. AAd yCIeIHOTO PyHKITHO-
HUPOBAHMA OTeAS KBAaAUPUIIMPOBAHHBIH Iepco-
HaA ¢ TpebyeMbIMH NPOPECCHOHAABHBIMHU KOM-
NeTEHIUAMH TaK >X€ BaXKEH, KaK U pa3BUTasd
MaTepHaAbHO-TeXHUYeCKas 6asa, U CO3AAHHE MO-
THUBAllUU U AOSABHOTO OTHOILEHHUA K COTPYAHH-
KaM BBICTYIaeT 00g3aTeAbHBIM YCAOBHEM KOPIIO-
PaTUBHOM KYABTYPBI.

Bce corpyanuku kopnopanuu «AccorHotels»

IOAYYalOT KapTy «Bienvenue» mnpu mpueme Ha
paboTy B oTeab. Bce BAapeABLIBI AQHHBIX KapT
HpOMHPOPMHPOBAaHbl 00 OTKPBITBIX AASl HHX
IPUBUAETHAX IMPOTPaMMbl U 3HAIOT, KaK HMHU
MIOAB30BaThCA.
1. Ilporpamma AosiabHOCTH «Bienvenue» (BV).
K ydacTuio B mporpamMme AONYCKarOTCA BCE CO-
TpyAHHKH «AccorHotels» ¢ mepBoro aHs ux pa-
6otsI B oTeae. KapTa Bienvenue paeT caeayromiue
IPUBHUAETHU:

- cKkupKa A0 30% oT caMoM HH3KOH OT-
KPBITOH IjeHbl Ha HOMep B AIOOOM OTeAe CeTH
«AccorHotels»;

- cKHAKa 30 % Ha CTOMMOCTD 3aBTPaKa U YCAYT
CIIA B «Thalassa & Spa»;

— CKMAKA 15 % Ha GAI0OAQ U HAIIUTKU;

— ckrpKa 50 % Ha 3aBTpaK BO BCEX OTEAAX CETH
«AccorHotels» crpan CHI, Poccun u I'pysun;

— ckuAKa 30 % Ha mpoaykiuio «Novotel store»
u «So Boutique by Sofitel»;
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— CKHAKH BO BCeX oTeAadx OpeHAoB «Fair-
mont», «Raffles» u «Swissotel»;

— ckuAKa 20 % Ha ycayru «Willow stream Spa»
Y NIOKYIIKH B «Fairmont store»;

— apeHAQ aBTOMOOHAEH cO CKHUAKaMU OT KOM-
naHuu «Europcar»;

— ckraKa 30 % Ha ycAyrH / 060pyAOBaHUE AAS
roabgda 3a HCKAIOUYEHHEM KAy0OOB;

— YCAYTHM U IPEAAOKEHHS OT HOBBIX IIapT-
HEpOB IPOTpaMMbl AOSABHOCTH, KOTOpbIE pas-
MelleHbl Ha mopTase https://www.accorhotels-
bienvenue.com/.

KaxApIll 0TeAb B MHAUBHAYAaABHOM IOPSIAKE
pasMelaeT 3aKa3 Ha KapTbl BV uepes maatpopmy
https://www.accorhotels - bienvenueorders.com/.
Croumoctp KapT B 2018-2019 r. cocraBasaa
2,65 eBpo 3a 1 mTYKy 6e3 yueTa CTOMMOCTHU AO-
CTaBKHU.

B cAydae pacTOp)keHHS TPYAOBOTO AOTOBOpa
MEXAY COTPYAHHKOM M OT€A€M KapThl BV poax-
HBI OBITb ACAKTHBUPOBAHBI PYKOBOACTBOM OTEASL.
B cAyyae BHyTpeHHero IepeBoAa COTPYAHHKA U3
opHoro orteas AccorHotels B Apyroii ero kaprta
Bienvenue pooaxHa ObITh AcakTHBHpOBaHa. HoBas
KapTa AOA’KHA OBITh 3aKa3aHa Ha UM COTPYAHHKA
HOBBIM paboTopaTeseM.

2. PernoHaAbHas IpOrpamMMa AAsl ApPy3eH H ce-
mbu «Friends & Family». PernonaapHoe mpea-
AOYKEHHE «CeMeHHbIA Tapud» IPeANlOAATaeT:

— pUKCHpOBaHHbIe HU3KHE TapUbI, BAPbUPY-
IOIIHecs OT KaTeropuu oteas. LleHbl mepecmart-
PHUBAIOTCA Ha €KeTOAHOM ocHoBe. Tapud pacrmpo-
CTPaHAETCA TOABKO Ha CTOMMOCTb HOMEpa CO-
TPYAHHKOB M MX YA€HOB CEMbH: CYNIPYTY, A€TeH,
poAuTeAei, 6abymiek U AeAylleK, 6paTbeB U ce-
crep. Ho npu 3TOM coBceM He 00s13aTeABHO CO-
TPYAHHKY OTeAs pa3MellaTbCs B HOMepe BMeCTe C
YA€HAMH CBOEH CEMBH.

COTpPYAHHKOM AOAKHA OBITH 3allOAHEHA CIIe-
IIMaABHO pa3paboTaHHasg $popMa, KOTOpas BIIO-
CAEACTBHM pacCMaTpHUBAeTCA M YTBEPIKAAETCA
HAU OTKAOHSAETCS TeHepPaAbHBIM YIPaBAAIOLUIUM
IMPUHUMAIOLIETO oTeAd. B HanpaBasgemoir popme
AOAKHBI OBITh YKa3aHbI UMs U KOHTaKTHBIE AQH-
Hble HAIIPABASIOIIETOCS B OT€Ab POACTBEHHHKA
COTPYAHHMKA.

PexomeHAyeTcs, YTOOBI Tapu$ HCIOAB3OBAA-
Cl TOABKO AASl TPOYKUBAHUA C IIeABbIO OTABIXA. Bee
orean cetu AccorHotels mpuHuMaroT yyactue B
IporpaMMe AOSIABHOCTH. B caydae, eCAM OTeADb OT-
Ka3bIBaeTCA OT YYacCTHs B IPOrpaMMe AOSABHO-

CTH, COTPYAHHKH YKa3aHHOTO OTeASI He MOT'YT HC-
IIOAB30BaTh AAHHOE IIPEAAOXKEHHUE AAA TIPOXKHIBA-
HUS B APYTUX OTeASX.

PernonasbHas AodabHadg nporpamma «IIpea-
AOJKEHHE AASI APY3€H» IIPEATIOAATAET:

— BO3MOXKHOCTb AAA ApY3€H COTPYAHHKOB
AccorHotels ncrmoap3oBate Tapugsl ¥ IpHUBUAE-
ruu Bienvenue;

— HU3KUH TapuP co cKUAKOH 30 % OT Ayyiie-
ro my6AMYHOTO IPeAAOKEHHs Ha IIpOAaBaeMble
HOMepa;

— CO3AaHHMe AOIOAHHTEABHOTO oObeMa Ipo-
AQXK AASl TPUHUMAIOIETO OTEeAs B YKa3aHHBIM ITe-
PHOA BpeMeHH;

— BO3MO)XHOCTb OCYIL[eCTBUTb OPOHHpPOBaHHE
OHAQMH IpU NOMOIIM CCHIAKH Ha BeO-CTpaHuUIle
OpOHHMPOBAHUSL.

Pacuer sxoHOMHYeCKOH 3P PeKTUBHOCTH Oy,
OT ITPEAAOKEHHOMU ITPOTPAMMbl AOSIABHOCTH TIEP-
COHAAa MOYKHO OCYIIECTBHUTD 110 GOpMyAe:

=Y R+ Z (4)
i=0 i=0

TA€ Y .o R - cymMMapHbIe pe3yAbTaThl, IOAyYeH-
Hble OT IPOBEACHUA MEepONpPUATHH Mo POpMHU-
POBAHMIO U PA3BUTHIO AOSIABHOCTH COTPYAHHUKOB
oTeAsl; Y ., Z — CyMMapHble 3aTpaThl Ha [IPOBe-
A€HHEe MepONPUATUI IO GOPMUPOBAHUIO AOSAD-
HOCTH COTPYAHHKOB OTEAS.

[IporpaMmMa AOSABHOCTH COTPYAHHKOB B OTe-
ae «Ibis Nizhny Novgorod» ocymecrBagercs
6aaropaps, chopMHUPOBAHHOH KOPIIOPATHBHOMN
KYABTYPBI, KOTOPYIO MOXXHO OTHECTH K «KYABTY-
pe Ipoliecca» U «KYABTYpe YCepAHOH paboThI».

BriBoabI. TakuM 06pa3om, TOCTHHUYHAS 1IeIb
«AccorHotels» mMeeT XOpoLIO HPOAYMaHHYIO,
Ka‘{eCTBeHHyI'O u MHOFO(I)YHKHPIOH&AI)HYI’O npo-
TPaMMY AOSIABHOCTH, KaK AAfl KAMEHTOB, TaK U
AASL CBOUX COTPYAHHKOB. IIporpamma AosAbHO-
CTH B OTEABHOM OH3Hece I03BOAseT 00eCIIeunTh
POCT OCHOBHBIX OHU3HeC-IIOKa3aTeAeH 3a cyeT 3¢-
$EeKTUBHOTO OIEepallMOHHOTO MapKeTHUHIa, yBe-
AMYEHMs CPeAHEro 4eKa IOKYIOK M KOAMYeCTBa
TPAaHCAaKIUM Ha KAMEHTA. BbITOAHEHHBIN aHa-
AM3 TIPOTPAMM AOSIABHOCTH AASL AepiKaTeAel pas-
AWYHBIX KapT B oTeAe «Ibis Nizhny Novgorod»
MOKET IIOCAYXXUTb TPaHCAALMEH OIIbITa B Ha-
AVKUBAaHMM KAHEHTYPHBIX OTHOIIEHMH uepe3
KAMEHTOOPHEHTHPOBAaHHBIH IOAXOA B APYTHX
CPEACTBaX pa3MellleHusl.
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ANALYSIS OF LOYALTY PROGRAMS
IN LLC “SPRING INVESTMENTS”:
HOTEL “IBIS NIZHNY NOVGOROD”

P.G. Nikolenko
Nizhny Novgorod State University of Engineering and Economics,
Nizhny Novgorod, Russia

ABSTRACT:

Problem. The development of loyalty programs is a necessary requirement in the context of globalization
of the hotel business and fierce competition, but for their formation and adaptation in domestic accom-
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modation facilities, a comprehensive analysis of existing loyalty programs as an effective marketing tool is
necessary.

A specific scientific task is related to conducting a comprehensive analysis of loyalty programs at the
hotel “Ibis Nizhny Novgorod”, which is part of the Accor international hotel chain.

The methodological base is connected with a systematic approach to the analysis of loyalty programs
in the hotel ’Ibis Nizhny Novgorod”, which is part of the international hotel chain, with a variety of different
approaches to the development and use of loyalty programs.

Used material. The database of the research includes the internal documents of the hotel “Ibis Nizhny
Novgorod”, materials of scientific publications.

Method of research. Practical observation, source analysis, comparative analysis, modeling of algo-
rithms for calculating the effectiveness of loyalty programs.

Key findings of the study. The article analyzes the loyalty programs in the “Spring investments” LLC
hotel “Ibis Nizhny Novgorod” The advantages of loyalty programs for client statuses are highlighted: “Clas-
sic”, “Silver”, “Gold”, and “Platinum”. This article describes the benefits of “Ibis Business” cardholders, de-
spite the fact that customers pay for it, for 90 euros per year. The absence of a formed loyalty program in
the restaurant “Ibis Kitchen” at the hotel is revealed, but certain elements that form consumer loyalty of
clients are characterized, taking into account the rationality and usefulness of food. We have identified a
feature in the offer of the loyalty program to employees of the hotel “Ibis Nizhny Novgorod”, which moti-
vates employees to take a responsible attitude to work, strengthens the corporate culture of the team and
allows you to identify yourself with a company that belongs to a global brand.

Conclusions. A comprehensive analysis of the loyalty programs of the hotel "Ibis Nizhny Novgorod”
can become a practical guide to the formation and implementation of an important marketing tool in hotel
and restaurant complexes, hostels, mini-hotels in order to improve customer relations, and the proposed
calculation algorithms can become methods for measuring key loyalty indicators in hotels of various cate-
gories.

KEYWORDS: point, card, customer, benefits, loyalty program, hotel, discount, status, stage.
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